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PerkinElmer Business Units

Provides drug discovery, genetic Provides digital imaging, Provides engineered sealing
screening, chemical analysis sensor and lighting solutions solutions and high-value assemblies
instrumentation, reagents, and far biomedical and industrial for aerospace and semiconductor
services for scientific research and smart markets. equipment applications.

clinical applications.

Percent of total sales during the 12 months ended December 29, 2002




PerkinElmer, Inc. is a global technology

ieader focused in the following businesses —
Life and Analytical Sciences, Optoelectronics,
and Fiuid Sciences. Combining cperational
excellence and technology expertise with
an intimate understanding of its customers’
needs, PerkinElmer provides products and
services in health sciences and other advanced
technology markets that require inngvation,
precision and reliability. The Company serves
customers in more than 125 countries, and is a

component of the S&P 500 Index.
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Deear Fellow
Shareholder,

Five years ago, we set out to transform PerkinElmer from a diversi-
fied government services company into a global enterprise focused

on health sciences and advanced technologies. Our view at the time

was that long-term trends in demographics and technology would
provide the foundation for sustainable growth in these markets, and
we began our transition accordingly. And although current market

conditions have been challenging, we view those as short-term

fluctuations in a long-term growth trajectory. What was the right

Gre;;ory L. Summe strategy then is still the right strategy today.

Chairman, Chief Executive Officer,
and President

Since we began our transformation, we have significantly upgraded
our portfolio of businesses, improved operational efficiency, and
strengthened organizational effectiveness. In 2002, however, weak
demand in our end markets, led by our customers’ deferred cap-
ital spending, reduced our profitability and shareholder returns. We
are disappointed by this performance, but are confident we can
restore our profitability and growth, even if soft markets continue

throughout 2003.




2002 Progress

QOutside of these disappointments, we made good progress in
2002 in a number of important areas. We recognize that cash
flow is the lifeblood of our business, and we have relentlessly
pursued improvements through our C* initiative—Cash Cycle
Compression. In 2002, we trained all our employees on cash
flow management, and the results showed—our cash cycie
time was reduced from 97 days to 81, which generated more
than $70 million of cash flow in the year.

Chromatograph was selected by Scientific Computing and

Instrumentation magazine as the 2002 Readers’ Choice Award
winner. Our TotalChrom® Workstation was recognized by
readers of Scientific Computing and Instrumentation magazine
as an industry favorite, and our protein array product suite was
selected the winner of the 2002 Market Engineering Award for
Product Line Strategy by Frost & Sullivan. Our NeoGram™
Phenylalanine Test System, used in the Identification of a
metabalic deficiency in newbaorns known as PKU, was the first
such screening system approved for marketing by the FDA.

“Since we began our transformation, we have significantly
upgraded our portfolic of businesses, improvea operational
efficiency, and strengthened orgamizaﬂonal effectiveness.”

We refinanced our debt to extend the average length of our
maturities from approximately 1 year to 7 years. The new debt
consists of $300 million in 10-year subordinated debentures and
a senior secured 6-year term loan of $315 million. We also have
a $100 million revolving credit facility, which we have not drawn
upon. We used the proceeds from these transactions o retire the
majority of our zero coupon convertible debentures and retained
funds in escrow to retire the rest during 2003. Our net debt to
total capital ratio at the end of 2002 was healthy at 30%.

In 2002, we continued to focus our business portfolio and
investment activities in our most promising end markets. We
divested the security and explosive detection business, exited
the telecommunication components business, formed a new
laboratory services business, and invested nearly all of our
$90 million in R&D spending on health science applications.

We made very good progress in accelerating the development
of new products that will make a substantial difference to our
customers. To name a few: Our AcycloPrime™FP SNP Detection
System, used for detecting genetic differences between
individuals, was selected “Product of the Year” by the readers
of Genome Techinology magazine. Our Clarus™ 500 Gas

Our Optoelectronics business launched the world’s first digital
x-ray angiography detector, which has received FDA approval

in GE Medical Systems' new GE Innova® 4100 digital flat panel
x-ray system. This system helps physicians treat a variety of
medical disorders including peripheral vascular, cardiovascular
and neurclogical diseases, uterine fibroids, and other conditions,
without major surgery. Our Optoelectronics business unit also
expanded its line of cutting-edge biomedical imaging solutions
with the introduction of a high-resolution cooled CCD Camera,
which aliows biomedical researchers in fields spanning
Genomics, Proteomics, and high-throughput screening to identify
both faint and strong tissue and protein details in a lab
environment. We also introduced the SPCM-AQ4C Phaton
Detector, which enables a quadrupling in the speed of biomedical
sample testing over conventional devices. It allows biomedical
researchers to save time and improve accuracy in drug discovery
and genomic research.

Our Fluid Sciences business unit developed a seal for a major
power generation customer that provides four times the life of
existing seals, and our new high-pressure hydraulic
accumulators have been selected by Airbus for use on the
A380 advanced super jumbo aircraft.
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In 2002, we completed our integration of Packard BioScience,
extending our capabilities in automated liquid handling and
sample preparation. In the process, we strengthened our pasition
as a global provider of comprehensive drug discovery solutions.
We also launched the integration of our Life Sciences and
Analytical Instruments businesses into a $1 billion revenue Life
and Analytical Sciences (LAS) organization to improve operational
scale and better serve our biopharmaceutical, research, and
clinical diagnostics customers. The new LAS organization
connects our broad integrated range of instruments, reagents,
and software with a sales and service organization of more than
2,000 individuals, and a single interface to our customers, This
consolidation is also bringing 'significant cost savings, expected
t0 be $30 to $45 million annually beginning in 2004, through
synergies in all functional areas of the Life and Analytical
Sciences business.

We have also formed a number of shared service organizations
across the Company, including financial control, human
resources, information technology, communications, and material
sourcing. This is a departure from our historic decentralized
approach to these functions. The shared service centers enable
us to lower overall functional costs, better leverage our top talent,
reduce variability in our processes, and operate more efficiently.
For exampie, we have targeted more than $15 million in 2003
cost reductions from centralizing materials purchasing and
consolidating our supply chain operations.

Terrance L. Carlson

Senior Vice President,
Business Development
and General Counsel

Robert F. Friel

Senior Vice President and
Chief Financial Officer

The actions we have taken in 2002 have strengthened the core
competitiveness of PerkinElmer. In addition, aggressive initiatives
to further improve our cost productivity are well underway.

2003 Priorities

Our priorities for 2003 continue to advance our strategic vision.
The focus remains on building a world-class operating
company in terms of quality and cost, driving growth through
the rapid introduction of new products, and building the best
organization staffed with the industry’s most skilled,
experienced, and knowledgeable people.

On the quality and productivity front, we are aggressively
driving cost reductions, primarily through integrating our Life
and Analytical Sciences business, rationalizing sites and
functions, and centinuing to shift production to high-quality,
fow-cost Asian locations.

To drive growth, we are accelerating a steady stream of new
product introductions, We are taking a more application-
focused strategic approach 10 R&D, targeting investments in
health science technologies to develop new products with
innovative features and functionality. Our prOTOF™ 2000 MALDI
0-TOF mass spectrometer, announced early in 2003, is a good
example. As the world’s first and only commercially available
MALDI-TOF mass spectrometer to feature orthogonal

Richard F. Walsh

Senior Vice President,
Human Resources

Jeffrey D. Capello

Vice President, Finance
and Chief Accounting Officer




technology and collisional cooling, it witl provide our customers
a more accurate and complete integrated proteomics solution
for 2D-gel separation and protein identification than currently
available with MALDI-TOF systems.

In addition to new products, expanding our service business is
an important growth initiative for 2003. Our customers place a
very high value on efficiency and quality. They need
laboratories that work alt the time and deliver reliable, verifiable
results. To respond to that need we have formed the
PerkinElmer Laboratory Services business and launched the
OneSource™ brand, offering our customers a broad range of
maintenance, repair, calibration, validation, certification, and
upgrade capabilities, to ensure that faboratory assets can be
employed most efficiently. This new organization builds on our
installed base of more than 125,000 instruments and our
global network of more than 1,000 field service professionals.

Today, PerkinElmer is a global technology leader providing
products and services to customers in heaith sciences and
other advanced technology markets that require innovation,
precision and reliability.

We will also continue to rely on our talented workforce to
develop and deliver new and creative approaches 1o provide
greater value to our customers, with the goal of making
PerkinElmer their total solutions provider of choice,

Cofporate Governance

In the current business environment, there is a ot of discussion
about corporate governance. This has always been a priority at
PerkinElmer. We have had excellent governance principles and
practices in place well before adoption of the mandates and
rules that have received so much attention lately. For exampie,
all our directors, with the exception of myself, are outside, non-
executive directors. Qur Audit, Corporate Governance,
Nominating and Compensation committees are staffed entirely
by outside directors. We have detailed written corporate
governance guidelines. Our outside directors meet regularly
without the presence of management, we have an independent
lead director, the board evaluates its own performance every
year and is re-elected every year, and we have a strong and
active Audit Committee chaired by a person who is clearly a
financial expert. It has all been in place for some time, and we
plan to continue to govern your company in accordance with the
highest standards.

With our unwavering focus on cash generation, a healthy
pipeling of new products, and stronger global operations driving
world-class cost and quality, | believe that PerkinElmer is well
positioned to provide significant value for you, our shareholders,
in 2003 and beyond.

Sincerely,

Gregory L. Summe

Chairman, Chief Executive Officer, and President
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PerkinElmer

Life and Anailytical
Sciences (LLAS) is
a leading provider
of drug discovery,
genetic screening
and chemicel
analysis tools anc

instrumenteaticn.

Peter B. Coggins

Senior Vice President

and President,

Life and Analytical Sciences

Our instruments are used daily in scientific research and
clinical applications, and our research products provide
the fundamental tools necessary for a variety of testing
applications that are critical to the development of many of
our customers’ new products.

LAS serves a number of growing industries and markets,
including the academic research, biotechnology, clinical
screening, pharmaceutical, environmental, forensic, petrochem-
ical, and semiconductor segments. We help our customers
solve complex analytical problems encountered in drug
discovery and genetic screening laboratories. For drug
discovery, we offer a wide range of instrumentation, software,
and consumables, including reagents, based on our core
expertise in fluorescent, chemiluminescent and radioactive
labeling and the detection of nucleic acids and proteins. For
genetic screening iaboratories, we provide software, reagents,
service, and analysis tools to test for various metabolic and
inherited disorders. These clinical screening programs help
diagnose and prevent disease by identifying those most at risk.

We also offer analytical tools, employing technologies such as
molecular and atomic spectroscopy, high-pressure liquid chro-
matography, gas chromatography and thermal analysis. Our
instruments and refated software applications measure a range
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of substances from biomolecular matter to organic and
inorganic chemicals. We provide these products to pharmaceu-
tical manufacturers and customers in the environmental and
chemical markets. These customers use our instruments in
various applications to verify the identity, quality, and composi-
tion of the materials they examine.

QOur total application-driven laboratory solutions help our
customers speed drug discovery, enhance research productivity,
meet strict regulatory requirements, improve time-to-market,
and increase manufacturing efficiencies. A large and experi-
enced service team, deployed globally to ensure that our
customers receive the highest levels of responsiveness and
support available, backs our products and solutions.

In 2002, we formed our Life and Analytical Sciences business
by combining our Life Sciences and Analytical Instruments
business units. Our goal was to improve our operational scale,
enabling us to better serve our customers and more fully capi-
talize on the strengths of the businesses’ sales, service, and
research and development organizations. In 2003, we intend to
complete the integration of this organization and, in the
process, become a better partner to scientists, clinicians and
other professionals who are working to improve human health
and quality of life.
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PerkinElmer offers a complete
portfolio of reagents, as well
as instrumentation for life
science research, covering the
full spectrum of detection
technologies used today. The
LucLite® reagent system is a
bioluminescent, non-separation
assay kit for the determination
of luciferase reporter gene
expression.

SmartStation™ is an automated
workstation that provides a
highly flexible, infegrated
solution for assay develop-
ment, secondary screening,
and ADME/Tox applications.

The Clarus™ 500 Gas
Chromatograph revelution-
izes gas chromatography
with its sleek design and
user interface. It features an
intuitive touch screen with a
real-time signa! display and
supports seven languages.

The AutoDELFIA® automatic
immunoassay system is a workhorse
in large and medium-sized neonatal
screening laboratories. It performs
all sample and reagent handling, as
well as all assay stages, including
measurement, automatically.




The prOTOF™ 2000 MALD! O-TOF mass
spectrometer is the first single MALDI-TOF mass
spectrometer with an orthogonal design. It represents
a substantial leap forward from conventional
MALDI-TOF in mass accuracy and stabifity across

a wide mass range, making possible much higher
rates of successful protein identification.
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PerkinElmer’s amorphous silicon
digital x-ray detector is used in GE
Medical Systems’ new GE Innova®
4100. This large-format digital flat
panel x-ray system is expected to
help physicians treat a variety of
medical disorders.

PerkinEimer
Cptoelectronics is
a technclogy ieader
croviding marxet-
driven, integrated
sclutions for
olomedical anc

industrial marksts.

John P. Murphy
Senior Vice President and
President, Optoelectronics

QOur technologies fuel the medical, genomic and digita! revolu-
tions by enhancing productivity, optimizing performance, and
accelerating our customers’ time-to-market.

In medical imaging, we provide customers with innovative
solutions in many growth areas. Qur amorphous silicon flat panel
detector is the digital technology of choice in both diagnostic and
therapeutic equipment. Xenon arc lamps are the standard of excel-
lence for endoscopy and surgical headiamp applications. Medical
OEM customers also use our sensors for patient monitoring.

The biotechnology industry benefits from Optoelectronics’ array
of detection technologies, including charge coupled devices,
single photon counting modules, and ¢channel photo multipliers
that can detect in the visible and UV spectrum, down to even a
single photon, We also provide spectrometer sub-systems,
simplifying the supply chains of our OEM customers.

a

CS

In the indusirial segment, our comprehensive imaging, sensor

and lighting expertise continues to drive improvements in a
broad range of smart applications, including safety and security
systems, consumer appliances, automotive, printer/copier and
weaponry. Our amorphous silicon technology is used for non-
destructive testing of jet engine turbine blades and automatic
defect recognition of automotive parts. Xenon technology offers
superb color balance and long lifetime to the high-growth home
theater HDTV market, while flash tubes are being incorporated
into digital cameras.

In 2002, Optoelectronics significantly improved operating perform-
ance in quality, on-time delivery, and working capital. In 2003, we
will continue to drive operational improvements in those areas
critical to our customers, as well as provide innovative solutions to
establish PerkinElmer Optoelectronics as the authority in technolo-
gies vital to biomedical and industrial sectors.

PerkinElmer manufactures state-of-the-art,
custorn OEM spectrometers covering the
UVNVis/NIR wavelengths to meet the demanding
needs of the biomedical market. Working closely
with our OEM partners, we use the latest
electro-optic technologies to provide an inte-
grated solution for optimizing our customers’
CVera e pertormance

The amorphous silicon digital x-ray
detector offers a new approach to medical,
industrial, and scientific imaging applica-
tions. The flat, two-dimensional photodiode
array operates as a real-time x-ray camera
for medical diagnostics and non-destruc-
tive testing of manufactured parts.

The XL2000 high-performance fiber optic
light saurce uses the fatest in Cermax®
xenon short arc lamp technology. Providing
high brightness and exceltent color ren-
dering, the XL2000 is a superior choice for
endoscaopy, microscapy, surgical head-
lamps, and dental diagnostics.

PHOTO COURTESY OF GE MEDICAL SYSTEMS
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With more than 50 years of brand equity based on reliability
and service, equipment incorporating Fluid Sciences’ products
is used in every corner of the world.

In the aerospace market, we are a leading provider of sealing
and pneumatic systems for large commercial transport aircraft
and regional jets. We also provide static and dynamic seals
that reduce emissions and improve efficiency on many new
power generation equipment platforms.

In the semiconductor equipment market, we provide compo-
nents and sub-assembly integration and processing services to
many of the world’s leading semiconductor equipment manu-
facturers. Our bellows, sealing and linear motion devices are
used in more semiconductor wafer-processing equipment
worldwide than any other brand.

Sclences

While we face temporary down cycles in our end markets, we
continue to drive Six Sigma® and lean manufacturing to improve
our operational efficiencies. By partnering with our customers
throughout the product life cycle, we will continue to provide a
stream of new products and expand into areas where we can
provide the most value.

We strive to make our customers more successful in reaching
their goals in return for new business, and we are expanding
our market share and our competencies as a result. Our new
facilities in Asia have excited our customers, and open even
more possibilities for product development and aftermarket
service and support.

Building on the strength of the close customer partnerships we
have developed over the years, we are charged with enthu-
siasm and optimism about the oppartunities we have created
for 2003 and beyond.

Robert A. Barrett
Senior Vice President and
President, Fluid Sciences

PerkinElmer’s assemblies,
proprietary techniques and
refurbishing capabilities
add vatue for OEMs and
semiconductor fabrication
facilities throughout the

~\ wafer process equipment

product life cycle.

Fluid Sciences delivers
superior solutions,
including worldwide
service and support,
for customers

in the semiconductor,
energy, and

aercspace industries.

PerkinEimer's high-pressure hydraulic accu-
mulators have been selected by Airbus for use
on the A380 advanced super jumbo aircraft.
Fluid Sciences’ patented accumulators use
welded metal bellows technology to eliminate
elastomeric separators that limit life on other
types of accumulators.

PerkinElmer’s static seals improve
performance, reduce emissions, and
lower the cost-of-ownership in
semiconductor, energy technologies
and aerospace equipment.

PerkinElmer's supply chain management
and higher-tevel assembly capabilities add
value for leading OEM semiconductor
equipment manufacturers.




Corporate
Cfficers

Robert A. Barrelt

Senior Vice President and
President, Fluid Sciences

Jeffrey D. Capello

Vice President, Finance and
Chief Accounting Officer

Terrance L. Carison
Senior Vice President,
Business Development and
General Counsel

Peter B. Coggins

Senior Vice President

and President,

Life and Analytical Sciences

Robert F. Friel

Senior Vice President and
Chief Financial Officer

John P. Miurphy

Senior Vice President and
President, Optoglectronics

Gregory L. Summe
Chairman of the Board,
Chief Executive Officer, and
President

Richard F. Walsh

Senior Vice President,
Human Resources
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Board of Directors

Tamara J. Erickson

Director, The
Concours Group

Michael C. Ruettgers

Executive Chairman,
EMC Corporation

Kenton J. Sicchitano

Retired Global
Managing Partner,

PricewaterhouseCoopers
LLP

Nicholas A. Lopardo

Chairman and Chief
Executive Officer,
Susquehanna
Capital Management,
LLC

Dr. Vicki L. Sato

President, Vertex
Pharmaceuticals, Inc.

Gregory L. Summe

Chairman of the Board,
Chief Executive Officer,
and President,
PerkinElmer, Inc.

Alexis P. Michas

Managing Partner
and Director, Stonington
Partners. Inc.

Gabriel Schmergel

Retired Chief Executive
Officer and President,
Genetics Institute, Inc.

G. Robert Tod

Retired Vice Chairman,
President, Chief
QOperating Officer

and Director, CML
Group, Inc.



2002 Product Highlights

Award-Winning Products and Technologies o The GoldBlue™ Gooled CCD Camera allows biomedical

o The AcycloPrime™-FP SNP Detection System improves researchers in fields spanning Genomics, Proteomics, and
researchers’ productivity by providing a simple and robust high-throughput screening to identify both faint and strong tissue
methed to assist in the detection of genetic differences between and protein details in & lab environment,
individuals. This novel detection system was named “Product
of the Year” by readers of Genome Technology magazine. o The Thermopile Module Sensor (TPM) is designed for remote

temperature measurements in industrial, consumer, home

o PerkinElmer's Protein Array product line was selected by Frost appliance and automotive solutions (such as microwave ovens,
& Sullivan as the winner of its 2002 Market Engineering Award ear thermometers, and smoke detectors). The TPMI sensor is
for Product Line Strategy. ideal for high-volume applications that require miniaturization and

simple circuitry.

e The TotalChrom™ Workstation, a comprehensive chromatog-

raphy data handling system, was recognized by readers of o Airbus selected PerkinElmer’s High-Pressure Maintenance-
Scientific Computing and Instrumentation magazine as an Free Accumulators (HPMFA) for use on its A380 advanced
industry favorite in 2002. super jumbo aircraft in 2002. PerkinElmer’s hydraulic
accumulators use welded metal bellows technology to eliminate
o The Clarus™ 500 Gas Chromatograph eamed Scientific elastomeric separators that limit life on other accumulators.

Computing and Instrumentation's 2002 Readers' Choice Award

for best chromatography system.
Recent New Products

o The AAnalyst™ 200 Atomic Absorption (AA) system features an

Innovative Technology intuitive touch-screen available in multiple languages, and snap-
o PerkinElmer launched the world's first amorphous silicon in and snap-out parts for easy replacement and customer
digital x-ray angiography detector, a photodiode array that convenience.
operates as a real-time camera in GE Medical Systems' new GE
Innova® 47100 flat-panel x-ray system. o The Optima™ 4300V Inductively Coupled Plasma-Optical
Emission Spectroscopy (ICP-OES) System enables customers to
> The NeoGram™ Phenylalanine Test System, used by perform demanding analyses on difficult matrices such as
researchers to identify a metabolic deficiency in newborns known oils/organics, precious metals, and geochemical samples. Based
as PKU, was the first such soreening system approved for on PerkinElmer's state-of-the-art optical technology, it can
marketing by the FDA. determine up to 72 elements in less than one minute, thereby

increasing laboratory efficiency.

o The HYPERDSC™ is a breakthrough thermal analysis method for

material characterization. This new method delivers unparallieled > The LABWORKS™ Enhanced Security™ (ES) Laboratory Infor-

sensitivity and new insights into materials processes that cannot mation Management System (IMS) software increases the

be obtained with existing Differential Scanning Calorimetry efficiency of business processes for the environmental, chemical,

(DSC) methods. petrochemical, water and wastewater, and food and beverage
industries.

© The SPCM-AQ4C Photon Detector enables a quadrupling in

the speed of biomedical sample testing over conventional © The SmartStation™ Integrated Platform seamiessly infegrates
devices. It saves biomedical researchiers time and improves their liguid handiing, detection, and plate management to provide
accuracy in drug discovery and genomic research. unmatched out-of-the-box automation. This new automated work-

station provides a highly flexible, integrated solution for assay
development, secondary screening, and ADME/Tox applications.
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Item 1. Business

Overview

We are a leading provider of scientific instruments, consumables and services to the pharmaceutical,
biomedical, environmental testing and general industrial markets. We design, manufacture, market and
service products and systems within three business units:

o Life and Analytical Sciences. We are a leading provider of drug discovery, genetic screening,
environmental and chemical analysis tools and instrumentation.

» Optoelectronics. We provide a broad range of digital imaging, sensor and specialty lighting compo-
nents used in the biomedical, consumer products and other specialty end markets.

o Fluid Sciences. We provide critical fluid control and containment systems for highly demanding
environments such as turbine engines and semiconductor fabrication facilities.

In 2002, we had $1,505.0 million in sales from continuing operations.

We are a Massachusetts corporation, founded in 1947. Qur headquarters are in Wellesley, Massachusetts,
and we market our products and systems in more than 125 countries. As of December 29, 2002, we had
approximately 10,700 employees. Our common stock is listed on the New York Stock Exchange, and we are a
component of the S&P 500 Index.

We maintain a website with the address www.perkinelmer.com. We are not including the information
contained in our website as part of, or incorporating it by reference into, this annual report on Form 10-K. We
make available free of charge through our website our annual reports on Form 10-K, quarterly reports on
Form 10-Q and current reports on Form 8-K, and amendments to these reports, as soon as reasonably
practicable after we electronically file these materials with, or otherwise furnish them to, the Securities and
Exchange Commission. In addition, we intend to disclose on our website any amendments to, or waivers from,
our code of ethics that are required to be publicly disclosed pursuant to rules of the SEC.

Recent Developments

As part of our efforts to refocus our Company on our core businesses, we have recently taken the
following measures.

Life and Analytical Sciences. In October 2002, we formed our Life and Analytical Sciences business
unit by combining our Life Sciences and Analytical Instruments businesses.

Security and Detection Systems Business. In June 2002, we completed the sale of our Security and
Detection Systems business to L-3 Communications. We received cash proceeds in this transaction of
approximately $100.0 million. These proceeds are subject to a working capital adjustment, which we do not
expect to be material. We have reflected this business as a discontinued operation for all periods presented in
this annual report on Form 10-K.

Telecommunications Component and Entertainment Lighting Businesses. In June 2002, our Board of
Directors approved a plan to shut down our Telecommunications Component business, and a plan to sell our
Entertainment Lighting business, as part of our continued efforts to focus on higher growth opportunities. We
have reflected these businesses as discontinued operations for all periods presented in this annual report on
Form 10-K.

Packard BioScience. In November 2001, we completed our acquisition of Packard BioScience Com-
pany for consideration of approximately $764.0 million, primarily in the form of approximately 22 million
shares of our common stock and our assumption of $118.2 million in debt. The acquisition extended our
capabilities in automated liquid handling and sample preparation, and strengthened our position as a global
provider of comprehensive drug discovery solutions.




Fluid Sciences. In Qctober 2001, our Board of Directors approved a plan to sell our Fluid Sciences
business unit, at which time we reflected the business as a discontinued operation in our consolidated financial
statements in accordance with Accounting Principles Board Opinion No. 30, “Reporting the Results of
Operations — Reporting the Effects of Disposal of a Segment of a Business, and Extraordinary, Unusual and
Infrequently Occurring Events and Transactions.” Due to external market conditions, we did not complete the
sale of this business within the one-year time period afforded by APB No. 30. Our consolidated results from
continuing operations therefore again reflect our Fluid Sciences business unit for all periods presented in this
report.

NEN Life Sciences. In July 2000, we completed our acquisition of NEN Life Sciences, Inc., a provider
of state-of-the-art drug discovery products, services, reagents and technologies to the life sciences industry.
We purchased NEN Life Sciences for an aggregate purchase price of approximately $418.0 million. In
connection with the acquisition, we paid approximately $350.0 million in cash and issued warrants to purchase
approximately 600,000 shares of our common stock. In addition, we repaid approximately $50.0 million of
outstanding indebtedness of NEN Life Sciences.

Life and Analytical Sciences

We are a leading provider of drug discovery, genetic screening and chemical analysis tools and
instrumentation. Cur instruments are used in daily applications for scientific research and clinical applications.
QOur research products provide the fundamental tools necessary for a variety of testing applications that are
critical to the development of many of our customers’ product pipelines.

We formed our Life and Analytical Sciences business unit in October 2002 by combining our Life
Sciences and Analytical Instruments businesses. For the year ended December 29, 2002, the Life Sciences
and Analytical Instruments reporting segments together generated sales of $991.7 million.

We combined our Life Sciences and Analytical Instruments businesses to improve our operational scale,
which we believe will enable us to better serve our customers and to more fully capitalize on the strengths of
the businesses’ sales, service and research and development organizations. We expect that this new integrated
business will allow us to provide a single point of contact to our customers and to promote our sales efforts to
senior levels of their organizations. We believe that these senior decision makers are positioned to expand the
range of products and services their organizations purchase from us. We are targeting annualized cost savings
from the combination of these businesses of between $30.0 million and $45.0 million. The combination of our
Life Sciences and Analytical Instruments businesses will require changes to our organizational structure,
processes and systems over the next year. Because we anticipate that the benefits of the combination of these
businesses will not be fully realized until 2004, we are targeting cost savings of between $12.0 million and
$25.0 million in 2003. We cannot assure you that we will achieve any of these cost savings.

Life Sciences

Our Life Sciences reporting segment within this business unit helps our customers solve complex
analytical problems encountered in drug discovery and genetic screening laboratories. For drug discovery, we
offer a wide range of instrumentation, software and consumables, including reagents, based on our core
expertise in fluorescent, chemiluminescent and radioactive labeling and the detection of nucleic acids and
proteins. For genetic screening laboratories, we provide software, reagents and analysis tools to test for various
inherited disorders. These clinical screening programs help diagnose and prevent disease by identifying those
most at risk. We sell our genetic screening solutions to public health authorities and private health care
organizations around the world. For the 12 months ended December 29, 2002, our Life Sciences reporting
segment generated sales of $494.3 million.

Principal Products. The principal products of our Life Sciences reporting segment include:

o PlateTrak™ and MiniTrak™ systems, conveyor belt-based, parallel plate processors, which are used in
a variety of drug discovery and research applications and are installed at major biotechnology and
pharmaceutical companies.




ImageTrak™, an automated liquid handling robotics system for high throughput screening used in drug
discovery and research laboratories.

Chemical reagents, such as DELFIA® and LANCE™, which allow both heterogenous and homoge-

" nous assays across nearly all assay types, providing flexibility for use in a range of high-throughput

screening applications.

UltraVIEW™, a fully automated, high-resolution, live cell imaging system that allows for the
observation and measurement of cellular and molecular processes in proteomics applications.

Multilabel counters and plate readers, such as the multi-mode, ultra high throughput ViewLux™,
which quantify the measurement of light signals in drug discovery applications.

New Products. New product releases by our Life Sciences reporting segment include key offerings for
functional genomic and proteomic-based research such as:

o

EnVision™, the first modular multi-label plate reader designed for use in high throughput screening
laboratories.

ProXPRESS™, a Proteomics Imaging System for multiwavelength imaging, which provides high-
resolution and flexibility for accurate, reproducible detection of proteins.

ProXCISION™, an instrument for automated, high precision excision of protein candidates from 2-D
protein gels and bands from 1-D protein gels.

SmartStation™, an integrated workstation with liquid handling and the superior detection capabilities
of EnVision.

FlexDrop™, EX Series reagent dispersers that provide extra capacity and fully automated feeding of
microplates.

Brand Names. QOur Life Sciences reporting segment offers its products under various brand names,
including Wallac™ and NENZ®,

Analytical Instruments

Our Analytical Instruments reporting segment within this business unit offers analytical tools employing
technologies such as molecular and atomic spectroscopy, high-pressure liquid chromatography, gas chroma-
tography and thermal analysis. Our instruments and related software applications measure a range of
substances from bio-molecular matter to organic and inorganic chemicals. We sell these products to
pharmaceutical manufacturers and customers in the environmental, food and beverage and chemical markets.
These customers use our instruments in various applications to verify the identity, quality or composition of
the materials they examine. For the 12 month period ended December 29, 2002, our Analytical Instruments
reporting segment generated sales of $497.4 million.

Principal Products. The principal products of our Analytical Instruments reporting segment include:

L]

The AAnalyst™ series of atomic absorption spectrometers used by customers in the environmental and
chemical industries, among others, to quantify the constituents of a sample using flame, graphite
furnace, mercury or hydride analysis techniques.

Clarus™ 500 Gas Chromatograph, which features real-time signal display and supports seven
languages.

The ELAN® and Optima™ families of inductively coupled plasma systems, which are used for
precision analysis of inorganic materials in the petrochemical, environmental, food and agriculture
industries.

LABWORKS™ Laboratory Information Management System, a software application that enables
scientists to store, share and create reports on instrument data in both small and large laboratory
environments.




¢ The PYRIS™ Diamond family of thermal analysis instrumentation and software, which is used for
materials property analyses by customers in the polymer and pharmaceutical markets.

o The Spectrum™ One series of molecular spectroscopy tools, which are used by scientists and lab
professionals to analyze the composition of polymers and fine chemicals through the absorption of
infrared light.

» TotalChrem™ chromatography data systems, which are used to acquire data from and control the
operation of a laboratory’s chromatography instrumentation.

New Products. Analytical Instruments products launched recently include:

» AssureID™ QA/QC Systems, which verify the identity and quality of materials used in pharmaceuti-
cal manufacturing quality assurance and quality control processes.

o The ELAN® DRC II ICP/MS, which uses Dynamic Reaction Cell™ technology to extend the range
of inductively coupled plasma-mass spectrometry analysis to clinical, geochemical and environmental
applications involving more difficult samples.

o Sombrilla™ Web-based instrument and data management software, which is used to consolidate
laboratory data storage and transfer using common Web browsers.

> Spectrum™ Spotlight FT-IR Imaging System, which provides chemical images for applications such
as formulation testing, product performance testing, failure analysis and drug delivery analysis.

o TurboMass™ Gold GC/MS, a quadrupole mass spectrometer used to positively identify samples for
environmental, chemical, flavor and fragrance, food and beverage, forensic and pharmaceutical
applications.

o HyperDSC™, a thermal analysis method on the diamond differential scanning calorimeter (DSC).

o prOTOF™ 2000 MALDI O-TOF mass spectrometer, which features next-generation MALDI-TOF
technology for the identification and characterization of proteins.

Brand Names. Our Analytical Instruments reporting segment offers its products under various brand
names, including AAnalyst™, Clarus™, LABWORKS™, PYRIS™, Spectrum™, Optima™ and ELANG®,

Optoelectronics

Our Optoelectronics business unit provides digital imaging, sensor and specialty lighting components to
customers in biomedical and industrial end markets. For the 12 months ended December 29, 2002, our
Optoelectronics business unit generated sales of $323.8 million.

We are a leading supplier of amorphous silicon digital x-ray detectors, an enabling technology for medical
imaging and radiation therapy. Amorphous silicon digital x-ray detectors replace film and produce improved
image resolution and diagnostic capability for use in radiography, angiography and cancer treatment.

We have significant expertise in optical sensor technologies, with products used in a variety of
applications. Examples include sample detection in life sciences instruments, luggage screening, security and
fire detection systems, HVAC controls, document handling/sorting and smart weaponry.

Our specialty lighting technologies include xenon flashtubes, ceramic xenon light sources and laser pump
sources. These products are used in a variety of applications, including digital and analog cameras, medical
endoscopy and laser machine tools.

Principal Products. The principal products of our Optoelectronics reporting segment include:
o Health Sciences

— Amorphous silicon, an enabling technology for digital x-ray imaging that replaces film and
produces improved image resolution and diagnostic capability in applications such as radiography,
angiography and cancer treatments.




Cermax® xenon short arc lamps and fiber optic light sources used in diagnostic and surgical
endoscopes, surgical headlamps and microscopes and photodynamic therapy systems.

— A wide range of optical detectors and light sources used in analytical instruments, drug discovery
tools and clinical diagnostic systems. The detectors include charge coupled devices, avalanche
photodiodes, photodiode arrays, channel photo multipliers and our unique single photon counting
module. The light sources include our Cermax xenon short arc lamps as well as our line of guided
arc xenon flash lamps. We also produce ultraviolet-visible range spectrometer sub-systems based on
the above components.

— Gas detection sensors and sub-systems used on patient monitoring applications such as anesthesia
gas monitoring and carbon dioxide monitoring, also known as capnography.

— Thermopile temperature sensors used in digital ear thermometers.
Industrial Products

— Xenon flashtubes for use in digital still cameras, 35mm compact cameras and disposable cameras
as well the emerging market for onboard cameras on mobile phones.

— A wide range of optical sensors including avalanche photodiodes, photodiodes and photodiode
arrays, photocells, infrared detectors and thermopile sensors. Qur optical sensors are used in a
variety of applications, including luggage screening, security and fire systems, laser printers and
copiers, HVAC systems, automotive applications and smart weaponry.

— Cermax® xenon short arc lamps for use in digital projectors and projection televisions.

— Linear xenon and argon flashlamps used in solid state lasers in machine tools and other industrial
applications.

— Charge-coupled device cameras, which are used to detect defects in manufacturing processes, pilot
vision systems and postal sorting.

New Products. New product releases by our Optoelectronics reporting segment include:

Angiography Amorphous Silicon Detector Panels — This detector is used in digital angiography
systems. It is larger than digital x-ray detectors in widespread use, allowing a larger area of the patient
to be viewed while maintaining a low-dose exposure to x-rays. The introduction of the flat panel angio
detector follows the launch of the amorphous silicon cardiac detector, which went into production last
year.

4-Channe! Single Photon Counting Module-AQ4C Photon Detector — This four-channel detector
array uses our avalanche photodiode technology to enable researchers to test four wavelengths of light
simultaneously. The AQ4C can be used for a range of applications that require examination of minute
samples, including single molecule detection, high-throughput DNA sequencing, laser radars, adaptive
optics and ultra-sensitive fluorescence detection.

Thermopile Module Sensor — This sensor module is designed for remote temperature measurements
in industrial, consumer, home appliance and automotive solutions, such as microwave ovens, car
thermometers and smoke detectors. The sensor module contains application-specific integrated
circuitry that allows for operation independent of external electronic components and provides other
features such as an adjustable low-noise amplifier, programmable memory cells and a processing unit
that provides ambient temperature compensation.

FX-4400 — A high output guided arc xenon bulb used in analytical and life sciences instrumentation
applications requiring large area illumination or simultaneous sample screening.

ColdBlue™ — A cooled charge-coupled device camera offering improved sensitivity and detection of
very faint signals, used in applications such as protein quantification and fluorescent microscopy.
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Brand Names. QOur Optoelectronics reporting segment offers its products under various brand names,
including Cermax®, Heimann™, Power Systems, Amorphous Silicon and Reticon®.

Fluid Sciences

Our Fluid Sciences business unit is a leading provider of critical sealing and fluid containment products
and services for the aerospace, semiconductor and power generation markets, as well as engine lubricant
testing. This business unit has an extensive network of strategic alliances with major original equipment
manufacturers worldwide. For the year ended December 29, 2002, our Fluid Sciences business unit generated
sales of $189.5 million.

In the aerospace market, we are a leading provider of sealing and pneumatic systems for large
commercial transport aircraft, business and regional jets. Most major aircraft and turbine engine manufactur-
ers use our products to reduce leakage and improve reliability. For example, we design and produce high-
pressure accumulators used to moderate pressure in hydraulic systems. New fleet orders and maintenance on
existing aircraft generally create demand for our aerospace products and services.

In the semiconductor equipment market, we provide components and sub-assembly integration and
processing services to many of the world’s leading semiconductor equipment manufacturers. Our bellows,
sealing and linear motion devices are used in more semiconductor wafer-processing equipment worldwide than
any other brand. Building upon our understanding of our customers’ needs, we have expanded our product
offerings to include a broad range of assemblies and related after-market services used in semiconductor
wafer-processing equipment and maintenance.

We also provide static and dynamic seals that reduce emissions and improve efficiency on many new
power generation equipment platforms. Our fluid testing business has been providing fuel and lubricant testing
services for almost 50 years to the gasoline refining and petrochemical industries.

Principal Products. The principal products of our Fluid Sciences reporting segment include:

< Rigid E-Seal Joints™ that have become the industry standard as a connection point for installation and
removal of pneumatic ducts and attached equipment.

+ Flexible joints and ducting systems used in aircraft environmental control systems and for other engine
bleed air system applications such as anti-icing and air starters.

o Dynamic seals and aftermarket repair services sold under the Centurion™ brand name, including
pressure-balanced face seals, circumferential segmented seals, controlled gap clearance seals, hydrody-
namic seals, swivel seals, brush seals and welded metal bellows seals.

o A broad range of static seals sold under the PressureScience™ brand name, including C-Seals,
E-Seals™ and U-Plex Seals™ that increase system efficiencies, minimize leakage and decrease cost of
sealing interfaces.

> Bellows seals, devices and assemblies used as accumulators and aneroids and for a variety of sensing,
lifting, storage and compensating applications in aerospace, power generation and semiconductor
equipment.

o Solenoid values and next-higher level assemblies that provide actuation or control on aircraft
pneumatic, fuel and hydraulic systems.

In addition, our Fluid Sciences reporting segment is rapidly becoming a premier supplier of higher value
assemblies and after-market services to semiconductor wafer-processing equipment manufacturers.

New Products. New products releases by our Fluid Sciences reporting segment include:

o New surface treatment techniques for semiconductor wafer process equipment that reduce process
variability and increase yield.




o Federal Aviation Administration and U.S. military approvals for new repairs and components that
extend performance life on engines and pneumatic systems. '

 Patented high-pressure maintenance-free accumulator technology for emerging higher pressure needs
which improve the life and reliability of aircraft accumulators and is less sensitive to fluid
contamination.

» Sealing solutions for fossil fuel drilling applications that greatly reduces equipment downtime.

o Valves for emerging fuel cell technology programs that enable customers to use higher pressures and
control temperatures to improve fuel cell system performance.

Brand Names. Our Fluid Sciences reporting segment offers its products under various brand names,
™

including Belfab®, Callisto™, Centurion™ and PressureScience™.

Marketing

All of our businesses market their products and services through their own specialized sales forces as well
as independent foreign and domestic manufacturer’s representatives, distributors and agents. Our businesses
sometimes enter into joint venture and license agreements with local firms in foreign countries to manufacture
and market their products. As of December 29, 2002, we had approximately 2,500 sales and service
representatives operating in approximately 45 countries and marketing products in approximately
125 countries.

Raw Materials and Supplies

Each of our reporting segments use raw materials and supplies that are generally readily available in
adequate quantities from domestic and foreign sources. We typically do not have long-term contracts with any
of our suppliers. In some cases, we may rely on a single supplier for particular items, although we believe that
we could obtain these items from alternative suppliers, if necessary.

Intellectual Property

We own numerous United States and foreign patents and have patent applications pending in the United
States and abroad. We also license intellectual property rights to and from third parties, some of which bear
royalties and are terminable in specified circumstances. In addition to our patent portfolio, we possess a wide
array of unpatented proprietary technology and know-how. We also own numerous United States and foreign
trademarks, registered trademarks and trade names for a variety of our product names, and have applications
for the registration of trademarks and trade names pending in the United States and abroad. We believe that
patents and other proprietary rights are important to the development of each of our reporting segments, but
we also rely upon trade secrets, know-how, continuing technological innovations and licensing opportunities to
develop and maintain the competitive position of each of our reporting segments. We do not believe that the
loss of any one patent or other proprietary right would have a materially adverse effect on our overall business
or on any of our reporting segments.

In some cases, we may participate in litigation or other proceedings to defend against or assert claims of
infringement, to enforce our or our licensors’ patents, to protect our trade secrets, know-how or other
intellectual property rights or to determine the scope and validity of our or third parties’ intellectual property
rights. Litigation of this type could result in substantial cost to us and diversion of our resources. An adverse
outcome in any litigation or proceeding could subject us to significant liabilities or expenses, require us to
cease using disputed intellectual property or cease the sale of a commercial product or require us to license the
disputed property from third parties. We are currently one of several parties defending a litigation brought by
Enzo Biochem, Inc. and Enzo Life Sciences, Inc. alleging that we breached our distributorship and settlement
agreements with the plaintiffs, infringed the plaintiffs’ patents, engaged in unfair competition and fraud and
committed torts against the plaintiffs by, among other things, engaging in commercial development and
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exploitation of the plaintiffs’ patented products and technology, separately and together with the other
defendants. See “Item 3. Legal Proceedings” for a discussion of this matter.

Backlog

We believe that backlog is not a meaningful indicator of future business prospects for any of our business
units due to the short lead time required on a majority of our sales. Therefore, we believe that backlog
information is not material to an understanding of our business.

Competition

Because of the wide range of our products and services, we face many different types of competition and
competitors. This affects our ability to sell our products and services and the prices at which these products
and services are sold. Our competitors range from large foreign and domestic organizations that produce a
comprehensive array of goods and services, and that may have greater financial and other resources than we
do, to small concerns producing a limited number of goods or services for specialized market segments.

In our Life Sciences reporting segment, we compete on the basis of service level, price, product
availability and reliability. Competitors range from multinational organizations with a wide range of products
to specialized firms that in some cases have well established market niches. We compete in these markets on
the basis of innovative technologies, product differentiation and quality. We expect the proportion of large
competitors in this reporting segment to increase through the continued consolidation of competitors.

No single competitor competes directly with our Analytical Instruments reporting segment as a whole.
We compete with instrument companies that serve particular segments of markets in industrial instrumenta-
tion. We compete in this segment primarily on the basis of product performance, product reliability, service
and price. '

No single competitor competes directly with our Optoelectronics reporting segment across its full product
range. However, we do compete with specialized manufacturing companies in the products and sale of
specialty flashtubes and ultraspecialty lighting sources, photodetectors and photodiodes and switched power
supplies. Competition is based on price, technological innovation, operational efficiency, and product reliability
and quality.

Competition in our Fluid Sciences reporting segment is typically based on product performance and
innovation, quality, service and price. In a few markets, competitors are large, diversified engineering and
manufacturing concerns. Most of our competitors, however, are small specialized manufacturing companies
offering limited product lines for narrow market segments. Competition for lubricant testing services is
primarily from one large non-profit institute and some customer-owned laboratories, and is mainly based on
quality and price.

We believe we compete effectively in each of the areas in which our reporting segments experience
competition.
Research and Development

PerkinElmer-sponsored research and development expenditures were approximately $86.5 million during
2002, approximately $80.1 million during 2001 and approximately $76.1 million during 2000.

We directed our research and development efforts in both 2002 and 2001 primarily in the drug discovery
tools and genetic screening applications markets, as well as the biopharmaceutical markets within our Life
Sciences and Analytical Instruments reporting segments, and in the biomedical markets within our Optoelec-
tronics reporting segment.

Environmental Matters

QOur operations are subject to various foreign, federal, state and local environmental and safety laws and
regulations. These requirements include those governing emissions and discharges of hazardous substances,

8




the remediation of contaminated soil and groundwater, the regulation of radioactive materials and the health
and safety of our employees.

We may have liability under the Comprehensive Environmental Response Compensation and Liability
Act, and comparable state statutes that impose liability for investigation and remediation of contamination
without regard to fault, in connection with materials that we or our former businesses sent to various third-
party sites. We have incurred, and will continue to incur, costs pursuant to these statutes.

We are conducting a number of environmental investigations and remedial actions at current and former
locations and, along with other companies, have been named a potentially responsible party for specific waste
disposal sites. We accrue for environmental issues in the accounting period in which our responsibility is
established and when the cost can be reasonably estimated. We have accrued $7.1 million as of December 29,
2002, representing management’s estimate of the total cost of ultimate disposition of known environmental
matters. This amount is not discounted and does not reflect any recovery of any amounts through insurance or
indemnification arrangements. These cost estimates are subject to a number of variables, including the stage
of the environmental investigations, the magnitude of the possible contamination, the nature of the potential
remedies, possible joint and several liability, the timeframe over which remediation may occur and the
possible effects of changing laws and regulations. For sites where we are named a potentially responsibie party,
management does not currently anticipate any additional liability to result from the inability of other
significant named parties to contribute. We expect that such accrued amounts could be paid out over a period
of up to ten years. As assessment and remediation activities progress at each individual site, we review these
liabilities and adjust them to reflect additional information as it becomes available. There have been no
environmental problems to date that have had or are expected to have a material effect on our financial
position, results of operations or cash flows. While it is possibie that we may incur a material loss exceeding
the amounts recorded, the potential exposure is not expected to be materially different than the amounts
recorded.

In connection with our acquisitions, we may become subject to new or unforeseen environmental costs or
liabilities. Compliance with new or more stringent laws or regulations, stricter interpretations of existing laws
or the discovery of new contamination could cause us to incur additional costs.

Employees

As of December 29, 2002, we employed approximately 10,700 employees in our continuing operations.
Several of our subsidiaries, with an aggregate of approximately 1,400 employees as of December 29, 2002, are
parties to contracts with labor unions. We consider our relations with employees to be satisfactory.

Financial Infermation About Reporting Segments

The table below sets forth sales and operating profit (loss) by reporting segment for 2002, for 2001 and
for 2000:

2002 2001 2000
(In thousands)

Life Sciences

Sales ... . $ 494,308 § 346,110 § 221,401
Operating profit (loss)........... ... ... .. ........ 8,006 (46,366) (3,636)
Amalytical Instruments

Sales ... $ 497,404 § 568373 $ 617,699
Operating profit ........ .. ... 19,425 77,755 56,076
Optoelectronics

Sales ... $ 323,784 § 380,227 $ 447,129

Operating (loss) profit........... ... ... ... ... .... (3,998) 51,268 96,126




2002 2001 2000
(In thousands)

Fluid Sciences

Sales ... e $ 189,485 § 230,629 $ 251,753

Operating profit ....... ... . i 17,476 57,272 45,071

Other

SalES .\ $ —  $ — 3 —

Operating loss. . ... (16,591) (10,214) (13,779)
Continuing operations

Sales .. $1,504,981  $1,525,339  $1,537,982

Operating profit .. ...t $ 24,318 $ 129,715 $ 179,858

QOur Security and Detection Systems, Telecommunications Component, and Entertainment Lighting
businesses are discontinued operations and therefore have not been included in the preceding table. The
results for the periods presented above include certain acquisition charges, restructuring charges and other
items, which are discussed in this annual report on Form 10-K under the heading “Management’s Discussion
and Analysis of Financial Condition and Results of Operations.”

Additiona!l information relating to our reporting segments is as follows:

Depreciation and

Amortization Expense Capital Expenditures
2002 2001 2000 2002 2001 2000
(In thousznds)
Life Sciences ............... $35,032  $34,887 $17,719 $19,686 $17,691  $16,239
Analytical Instruments ....... 9,691 17,952 21,172 5,328 32,295 3,881
Optoelectronics . . ............ 20,560 23,182 23,839 38,271 27,892 27,323
Fluid Sciences .............. 9,632 11,036 10,664 3,754 9,242 10,895
Other...................... 1,665 1,415 859 780 7,262 956
Continuing operations ........ $76,580  $88,472  $74,253  $67,819 $94,382  $59,294
Discontinued operations ... ... $ 1,515 $ 5735 §$4895 $ 3,053 $ 7334 $11,304

Total Assets
December 29, December 30, December 31,

2002 2001 2000
(In thousands)

Life Sciences . ....couin i $1,393,001 $1,407,774 § 578,417
Analytical Instruments .......... ... ... ... ....... 690,563 719,597 733,067
OptoelectroniCs. . ..o vv i 291,892 392,802 444,660
Fluid Sciences ... 125,349 124,926 123,096
Other. ... . 320,461 140,670 201,953
Net current and long-term assets of discontinued

OPETALIONS . . oottt e e e et e e 14,973 184,169 179,567

$2,836,239  $2,969,938  $2,260,760
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Financial Information About Geographic Areas

The following geographic area information for continuing operations includes sales based on location of

external customer and net property, plant and equipment based on physical location:

Sales
2002 2001 2000
(In thousands)
U S, $ 722,553 $ 731,053 $ 697,992
Non-U.S
United Kingdom . ....................... ....... 93,386 94,265 97,130
Japan .. ... 37,394 85,800 77,062
Germany . ...t e 86,729 93,117 99,342
France ... ... . 68,431 51,814 51,788
Italy ..o 59,117 52,475 55,047
Other Non-U.S. ... .. ... . 387,371 416,815 459,621
Total Non-U.S. ... .. ... ... . 782,428 794,286 839,990
$1,504,981  $1,525339  $1,537,982
Net Property,
Plant and Equipment
December 29, December 30, December 31,
2002 2001 2000
(In thousands)
U S, e $215,282 $160,523 $139,232
Non-U.S
Canada ...... ... i 25,833 35,203 19,051
Singapore . ... i i 12,543 15,600 12,002
Germany . . .....ooiiii e e 8,435 4,656 7,231
Finland ......... ... . 6,635 1,165 4,434
Philippines ......... ... ... ... 6,314 7,960 8,646
United Kingdom ......... ... ... ... ... ....... 4,095 14,746 12,836
Other Non-U.S. ... ... ... . ... . ... 24 885 42,767 59,010
Total Non-U.S. ... ... . ... . . 88,740 122,101 123,210
$304,022 $282,624 $262,442

Each of our reporting segments conducts business in, and derives substantial revenue from various
countries outside the United States. During 2002, we had $782.4 million in sales from our international
operations, representing approximately 52% of our total sales. During 2002, we derived approximately 44% of
our international sales from our Analytical Instruments reporting segment, approximately 32% of our
international sales from our Life Sciences reporting segment, approximately 20% of our international sales
from our Optoelectronics reporting segment, and approximately 4% of our international sales from our Fluid
Sciences reporting segment. We anticipate that sales from international operations will continue to represent a

substantial portion of our total sales.

We are exposed to the risks associated with international operations, including exchange rate fluctuations,
regional and country-specific political and economic conditions, foreign receivables collection concerns, trade
protection measures and import or export licensing requirements, tax risks, staffing and labor law concerns,

intellectual property protection risks and differing regulatory requirements.
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Item 2. Properties

As of December 29, 2002, our continuing operations occupied approximately 3,572,000 square feet of
building area. We own approximately 1,311,000 square feet of this space and lease the balance. Cur
headquarters occupies 53,000 square feet of leased space in Wellesley, Massachusetts. Our other operations
are conducted in manufacturing and assembly plants, research laboratories, administrative offices and other
facilities located in nine states and 39 foreign countries.

Non-United States facilities account for approximately 1,594,000 square feet of our owned and leased
property, or approximately 45% of our total occupied space.

Our real property leases are both short-term and long-term. We believe that our properties are well-
maintained and are adequate for our present requirements.

The following table indicates, as of December 29, 2002, the approximate square footage of real property
owned and leased attributable to each of our reporting segments for continuing operations:

Owned Leased Total
(In square feet)
Life SCIBNCES .« ittt 489,000 610,000 1,099,000
OptoeleCtrOnICS « . v« oot 575,000 553,000 1,128,000
Analytical Instruments ..., 35,000 721,000 756,000
Fluid Sciences . ... 212,000 324,000 536,000
Corporate Offices .. ... — 53,000 53,000
Continuing Operations. .. .......uuvrne e eeenaenn.. 1,311,000 2,261,000 3,572,000

Item 3. Legal Proceedings

We are subject to various claims, legal proceedings and investigations covering a wide range of matters
that arise in the ordinary course of our business activities. Each of these matters is subject to various
uncertainties, and it is possible that some of these matters may be resolved in a manner that is unfavorable to
us.

We and our subsidiary, EG&G Idaho, Inc., were served with a complaint in 1998 naming us as
defendants in a lawsuit pending in the United States District Court for the District of Idaho. Filed by two
former employees of EG&G Idaho under the Civil False Claims Act, the suit named as defendants several
entities that were formerly prime contractors or subcontractors to the United States Department of Energy at
the Idaho National Engineering and Environmental Laboratory. The plaintiffs allege that we and the other
defendants submitted false claims to the government for reimbursement of costs and payment to award fees
related to environmental activities that the defendants knew or should have known had either not been
performed or were performed improperly. In a series of orders issued in response to various defense motions,
the District Court dismissed most, but not all, of the allegations involving us. The plaintiffs have indicated an
intent to appeal the District Court’s rulings, but cannot do so until the remaining allegations have reached a
final disposition. The plaintiffs have yet to quantify the damages they are seeking.

QOur subsidiary, EG&G Rocky Flats, Inc., and two other companies were served with a complaint in
January 2000 naming EG&G Rocky Flats, Inc. as a defendant in a civil false claim action pending in the
United States District Court for the District of Colorado, involving alleged false claims arising out of security
issues at the United States Department of Energy’s Rocky Flats Plant. In response to a motion filed by the
United States Department of Justice, the District Court dismissed the case. The plaintiffs have appealed the
dismissal, and the appeal was argued before the United States Court of Appeals for the Tenth Circuit in
January 2003.

On July 1, 2002, Kevin Hatch filed a purported class action lawsuit in the United States District Court for
the District of Massachusetts, Civil Action No. 02-11314 GAOQO, against the Company and Gregory L.
Summe, the Company’s Chairman of the Board, Chief Executive Officer and President, and Robert F. Friel,
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the Company’s Senior Vice President and Chief Financial Cfficer, on behalf of himself and purchasers of the
Company’s common stock between July 15, 2001 and April 11, 2002. The lawsuit seeks an unspecified amount
of damages and claims violations of Sections 10(b), 10b-5 and 20(a) of the Securities Exchange Act of 1934,
alleging various statements made during the putative class period by the Company and its management were
misleading with respect to the Company’s prospects and future operating results. At least eleven virtually
identical lawsuits were subsequently filed in the United States District Court for the District of Massachusetts
against the Company. The Court granted plaintiffs’ motion to consolidate these matters, and, on January 13,
2003, plaintiffs filed an amended complaint. On February 24, 2003, defendants served a motion to dismiss the
lawsuit. Plaintiffs will serve an opposition to defendants’ motion to dismiss on or before April 7, 2003. The
Company believes it has meritorious defenses to the lawsuit and intends to contest the action vigorously. The
Company is currently unable, however, to determine whether resolution of this matter will have a material
adverse impact on its financial position or results of operations, or reasonably estimate the amount of the loss,
if any, that may result from resolution of this matter.

In papers dated October 23, 2002, Enzo Biochem, Inc. and Enzo Life Sciences, Inc. (“Enzo”) filed a
complaint in the United States District Court for the Southern District of New York, Civil Action
No. 02-8448, against Amersham PLC, Amersham Biosciences, PerkinElmer, Inc., PerkinElmer Life
Sciences, Inc., Sigma-Aldrich Corporation, Sigma Chemical Company, Inc., Molecular Probes, Inc., and
Orchid Biosciences, Inc. The six count complaint alleges that we have breached our distributorship and
settlement agreements with Enzo, infringed Enzo’s patents, engaged in unfair competition and fraud, and
committed torts against Enzo by, among other things, engaging in commercial development and exploitation
of Enzo’s patented products and technology, separately and together with the other defendants. Other
defendants have alleged or may allege that we have an indemnity obligation for costs and damages arising out
of this action. Enzo seeks injunctive and monetary relief.

We intend to defend ourselves vigorously in these matters. We are currently unable, however, to
determine whether resolution of these matters will have a material adverse impact on our financial position or
results of operations.

Item 4. Submission of Matters to A Vote of Security Holders

Not applicable.

EXECUTIVE OFFICERS OF THE REGISTRANT

Listed below are our executive officers as of March 11, 2003. No family relationship exists between any of
these officers and any of our other executive officers or directors.

Name Position Age
Gregory L. Summe................. Chairman of the Board, Chief Executive Officer 46
and President
Robert A, Barrett .................. Senior Vice President, President — Fluid 59
Sciences

Peter B. Coggins................... Senior Vice President, President — Life and 54
Analytical Sciences

John P, Murphy ................... Senior Vice President, President — 36
Optoelectronics

Robert F. Friel .................... Senior Vice President and Chief Financial 47
Officer

Terrance L. Carlson ................ Senior Vice President, Business Development, 50

General Counsel and Clerk
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Name Position Age

Richard F. Walsh .................. Senior Vice President, Human Resources 50

Jeffrey D. Capello. ................. Vice President — Finance, Treasurer and Chief 38
Accounting Officer

Gregory L. Summe, 46. Mr. Summe was named Chief Executive Officer of PerkinElmer effective
January 1, 1999 and Chairman effective April 27, 1999. He was appointed President and Chief Operating
Officer of PerkinElmer and elected to the Company’s Board of Directors in February 1998. From 1993 to
1998, Mr. Summe held several positions at AlliedSignal, Inc. (now Honeywell International): President of the
Automotive Products Group, President of Aerospace Engines and President of General Aviation Avionics.
Prior to joining AlliedSignal, he was general manager of commercial motors at General Electric (1992 to
1993) and a partner at McKinsey & Co., Inc. where he worked from 1983 to 1992. Mr. Summe is a Director
of State Street Corporation and served as a Director of TRW Inc. from 2001 until December 2002.

Robert A. Barrett, 59. Mr. Barrett was first elected a Vice President of PerkinElmer in January 1999
and a Senior Vice President in January 2000. In October 2002, he was re-appointed Senior Vice President
when our Fluid Sciences business unit was reconsolidated into our continuing operations. Mr. Barrett has
served as President of our Fluid Sciences business unit since May 1998. From 1990 to 1998, he served as
President and General Manager of our Pressure Science division.

Peter B. Coggins, 54. Dr. Coggins joined PerkinElmer in July 2002 as Senior Vice President and
President of our Life Sciences business. He currently serves as President of our Life and Analytical Sciences
business unit. From 1994 to June 2002, Dr. Coggins served in various capacities at Amersham Biosciences, a
developer of systems for disease research, drug development and manufacture, most recently as Executive
Vice President, Global Sales and Marketing, Chairman of the Board of Amersham Japan KK and a member
of the Amersham Bioscience Executive Committee.

John P. Murphy, 36. Mr. Murphy joined PerkinElmer in August 2001 as Senior Vice President and
President of our Optoelectronics business unit. From July 2000 to August 2001, Mr. Murphy served as Vice
President and General Manager of the Business Regional and General Aviation Unit of Honeywell
International. From 1993 to June 2000, Mr. Murphy served at AlliedSignal, Inc. in various capacities, most
recently as Vice President and General Manager of Business and General Aviation.

Robert F. Friel, 47. Mr. Friel joined PerkinElmer in February 1999 as Senior Vice President and Chief
Financial Officer. From 1997 to 1999 he was Corporate Vice President and Treasurer of AlliedSignal, Inc.
Prior to that he was Vice President, Finance and Administration of AlliedSignal Engines from 1992 to 1996.

Terrance L. Carlson, 50. Mr. Carlson joined PerkinElmer in June 1999 as Senior Vice President,
Business Development, General Counsel and Clerk. From 1997 to May 1999 he was Deputy General Counsel
of AlliedSignal, Inc. Prior to that he was Vice President and General Counsel of AlliedSignal Aerospace from
1994 to 1997, and from 1986 to 1994 he was a partner in the law firm of Gibson, Dunn & Crutcher.

Richard F. Walsh, 50. Mr. Walsh joined PerkinElmer in July 1998 as Senior Vice President of Human
Resources. From 1995 to June 1998, he served as Senior Vice President of Human Resources of ABB
Americas, Inc., the United States subsidiary of an international engineering company.

Jeffrey D. Capello, 38. Mr. Capello joined PerkinElmer in June 2001 as Vice President of Finance and
was named Chief Accounting Officer in April 2002. From 1997 to June 2001 he served as a partner at
PricewaterhouseCoopers LLP, a public accounting firm, initially in the United States and later in the
Netherlands.
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PART II

Item 5. Market for Registrant’s Common Equity and Related Stockholder Matters
Market Price of Commen Stock

Our common stock is listed and traded on the New York Stock Exchange. The following table sets forth

the high and low per share sale prices for our common stock on that exchange for each fiscal quarter in 2002
and 2001.

2002 Fiscal Quarters
First Second Third Fourth

High ... $36.22 $18.60 $10.27 §$ 8.90

LOW L 15.75 10.97 4.88 4.37
2001 Fiscai Quarters

First Second Third Fourth

High ... $50.03  $37.56  $33.95 $35.74

Low 22.33 21.38 25.06 25.72
As of March 10, 2003, we had approximately 8,775 holders of record of our common stock.

On April 24, 2001, our Board of Directors approved a two-for-one stock split of our common stock which
we effected on June 1, 2001 by means of a 100% stock dividend to stockholders of record as of May 15, 2001.

We have adjusted share price and dividend amounts within this annual report on Form 10-K to give effect to
this stock split.

Dividends

During 2002 and 2001 we declared regular cash dividends on our common stock at a rate of seven cents
per share, resulting in an annual dividend rate of 28 cents per share. The table below sets forth the cash
dividends per share that we paid on our common stock during each of those fiscal quarters. Our senior credit
facility and the indenture governing our outstanding 8'%4% senior subordinated notes contain restrictions that
may limit our ability to pay our regular quarterly cash dividends.

2002 Fiscal Quarters
First Second Third Fourth

Cash Dividends Per Common Share ........................ $.07 $.07 $.07 $.07

2001 Fiscal Quarters
First Second Third Fourth

........................ $.07 $.07 $.07 $.07

Cash Dividends Per Common Share
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Item 6. Selected Financial Data

SELECTED HISTORICAL FINANCIAL INFORMATION

The following table sets forth certain selected historical financial information as of the end of and for each
of the fiscal years in the five-year period ended December 29, 2002. We derived the selected historical
financial information for and as of the end of each of the fiscal years in the three-year period ended
December 29, 2002, from our audited consolidated financial statements which are included elsewhere in this
annual report on Form 10-K. We derived the selected historical financial information for and as of the end of
each of the fiscal years in the two-year period ended January 2, 2000, from our audited consolidated financial
statements which are not included elsewhere in this annual report on Form 10-K. We adjusted the
information, where appropriate, to account for both the discontinuances of our Telecommunications Compo-
nent and Entertainment Lighting businesses, and the reinclusion in continuing operations of our Fluid
Sciences business unit.

QOur historical financial information may not be indicative of our results of operations or financial position
that you should expect in the future. ‘

You should read the selected historical financial information together with “Management’s Discussion
and Analysis of Financial Condition and Results of Operations” and our consolidated financial statements,
including the related notes, included elsewhere in this annual report on Form 10-K.

Fiscal Year Ended
January 3, Japuary 2, December 31, December 30, December 29,

1999 2000 29000 2001 2002
(In thousands, except per share)

Sales ........ ... i $777,682  $1,248,178 $1,537,982 $1,525,339 $1,504,981
Operating income . . .............. 114,785 59,624 179,858 129,715 24,318
Other expense, net . .............. 825 15,176 33,113 29,165 32,868
Income (loss) from continuing

operations before taxes ......... 113,960 44,448 146,745 100,550 (8,550)
Income (loss) from continuing

operations, net of income taxes .. 78,391 26,854 90,370 41,498 (4,135)
Income (loss) from discontinued

operations, net of income taxes .. 23,611 17,182 (4,303) (9,360) (16,543)
Gain (loss) on dispositions of

discontinued operations, net of

INCOmMe taxes.........ooovvn... — 110,280 4,453 2,367 (13,460)
Net income (loss) before effect of

accounting change ............. 102,002 154,316 90,520 34,505 (34,138)
Effect of accounting change, net of

income tax .............. ... — — — — (117,800)
Net income (loss) ............... $102,002 $ 154,316 $ 90,520 $ 34,505 $ (151,938)
Basic earnings (loss) per share:

Continuing operations .......... $ 08 $ 029 % 0.92 $ 0.40 $  (0.03)

Discontinued operations......... 0.26 1.40 0.00 (0.07) (0.24)

Effect of accounting change, net

of income tax ............... — — — — (0.94)
Net income (loss) ............. $ 113§ 1.69 § 0.92 $ 0.33 $ (1.2
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Diluted earnings (loss) per share:
Continuing operations ..........
Discontinued operations. . .......
Effect of accounting change, net

of income tax ...............

Net income (loss) .............

Weighted-average common shares
outstanding: ’

Cash dividends per common share. .

Balance Sheet Data:

Total assets . ...................
Short-term debt .. ..............
Long-termdebt ................
Stockholders’ equity.............
Common shares outstanding . ... ..

Fiscal Year Ended

January 3, January 2, December 31, December 30, December 29,
1999 2000 2000 2001 2002
$ 085 § 0.29 $ 0.88 $ 0.39 $ (0.03)
0.26 1.37 0.00 0.07) (0.24)
— — — — (0.94)
$ L1 $ 1.66 $ 0.89 $ 0.32 $ (1.21)
90,644 91,044 98,212 103,687 125,439
91,768 93,138 102,278 107,259 125,439
$ 028 $ 0.28 $ 0.28 $ 0.28 $ 0.28
As of
January 3, January 2, December 31, December 30, December 29,
1999 2000 2000 2001 2002
$1,103,351  $1,715,625 $2,260,760 $2,969,938 $2,836,239
157,888 382,162 185,411 125,984 191,491
129,835 114,855 583,337 598,125 614,053
399,667 550,776 728,389 1,363,557 1,252,344
89,492 92,732 99,548 124,188 125,854
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Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations

MANAGEMENT’S DISCUSSION AND ANALYSIS OF
FINANCIAL CONDITION AND RESULTS OF OPERATIONS

The following management discussion and analysis contains forward-looking information that you
should read in conjunction with the consolidated financial statements and notes to consolidated financial
statements that we have included elsewhere in this annual report on Form 10-K. Actual results may differ
materially from the plans, intentions or expectations we disclose in the forward-looking statements we make.
We have included important factors below under the heading “Forward-Looking Information and Factors
Affecting Future Performance” that we believe could cause actual results to differ materially from the forward-
looking statements we make.

Overview

We are a leading provider of scientific instruments, consumables and services to the pharmaceutical,
biomedical, environmental testing and general industrial markets. We design, manufacture, market and
service products and systems within three business units:

o Life and Analytical Sciences. We are a leading provider of drug discovery, genetic screening,
environmental and chemical analysis tools and instrumentation. Our Life and Analytical Sciences
business unit comprises our Life Sciences reporting segment and our Analytical Instruments reporting
segment.

o Optoelectronics. We provide a broad range of digital imaging, sensor and specialty lighting compo-
nents used in the biomedical, consumer products and other specialty end markets. Our Optoelectronics
business unit constitutes a single reporting segment.

o Fluid Sciences. We provide critical fluid control and containment solutions for highly demanding
environments such as turbine engines and semiconductor fabrication facilities. Our Fluid Sciences
business unit constitutes a single reporting segment.

Formation of our Life and Analytical Sciences business

During the fourth quarter of 2002, we combined our Life Sciences and Analytical Instruments business
units into a new integrated business named Life and Analytical Sciences. We combined our Life Sciences and
Analytical Instruments businesses to improve our operational scale, which we believe will enable us to better
serve our customers and more fully capitalize on the strengths of the businesses’ sales, service and research
and development organizations. Our Life and Analytical Sciences business unit comprised two reporting
segments for the years presented in this annual report on Form 10-K. In connection with the formation of our
Life and Analytical Sciences business unit and expected near-term pressure on capital expenditures within
certain key end markets, we recorded a $26.0 million restructuring charge as a result of workforce reductions,
facility closures and contract terminations that we expect o make. We expect many of these actions to occur
during 2003. The combination of these businesses will require changes to our organizational structure,
processes and systems over the next year. We are targeting annualized pre-tax cost savings from the
combination of between $30.0 million and $45.0 million beginning in 2004, with interim pre-tax cost savings of
between $12.0 million and $25.0 million in 2003. We cannot assure you that we will achieve any of these cost
savings.

18




2002 Refinancing Transactions

In December 2002, we completed a series of related debt refinancing transactions for the purpose of
extending our existing average debt maturities. These transactions included:

 Establishing a new senior secured credit facility comprising:
— a $315.0 million six-year term loan and
— a $100.0 million five-year revolving credit facility,

o the sale of $300.0 million principal amount of ten-year 8%4% senior subordinated notes at a price of
99.173%,

* the repurchase of $205.6 million in aggregate accreted amount of our zero coupon debentures due
August 2020,

> the repurchase of $110.3 million of our 6.8% notes due October 2005,

» the repayment of $60.3 million outstanding under our unsecured revolving credit facility expiring in
March 2006 and the termination of both that facility and our unsecured revolving credit facility
expiring in March 2003, and

o the payment of $30.0 million in satisfaction of all of our obligations under our Fremont, California
operating lease.

Foliowing these transactions, at December 29, 2002, we had $186.5 million in aggregate accreted amount
of outstanding zero coupon debentures and $4.7 million in outstanding 6.8% notes.

At December 29, 2002, we had a total of $186.5 million of the proceeds from the sale of our 8”3% notes
and our new term loan held in escrow to retire substantially all of the remaining zero coupon debentures. We
may redeem some or all of the zero coupon debentures at any time on or after August 7, 2003 at a redemption
price equal to the issue price plus the accrued original issue discount through the redemption date. Under the
terms of our new senior credit facility, we are required to redeem in the third quarter of 2003 all of the zero
coupon debentures outstanding at that time. Prior to August 7, 2003, we may from time to time repurchase
outstanding zero coupon debentures through open market purchases, privately negotiated transactions or
otherwise. Accordingly, the zero coupon debentures are shown as current liabilities on our December 29, 2002
balance sheet.

On March 1, 2002, we redeemed all $118.2 million outstanding of our 9.375% notes due March 2007 for
aggregate consideration of $123.5 million, resulting in a $5.5 million loss on the extinguishment. The indenture
governing the 9.375% notes established the 104.688% redemption rate we paid in this transaction. We assumed
the 9.375% notes as part of our November 2001 acquisition of Packard BioScience Company.

Acquisitions and Divestitures
Significant Acqguisitions

In November 2001, we completed our acquisition of Packard BioScience Company for a purchase price
of approximately $764.0 million, primarily in the form of approximately 22 million shares of our common
stock and our assumption of approximately $118.2 million in debt which we subsequently redeemed in March
2002. The acquisition extended our capabilities in automated liquid handling and sample preparation and
strengthened our position as a global provider of comprehensive drug discovery tools and solutions. Packard
generated sales of approximately $165.0 million for its fiscal year ended December 31, 2000.

In July 2000, we completed our acquisition of NEN Life Sciences, Inc., a provider of state-of-the-art
drug discovery products, services, reagents and technologies to the life sciences industry, for an aggregate
purchase price of approximately $418.0 million. In connection with the acquisition, we paid approximately
$350.0 million in cash and issued warrants to purchase approximately 600,000 shares of our common stock. In
addition, we repaid approximately $50.0 million of outstanding indebtedness of NEN. We financed the
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acquisition and repayment of the outstanding indebtedness with $410.0 million of commercial paper
borrowings with a weighted-average interest rate of 7%. We repaid these short-term borrowings in August
2000 with proceeds from the issuance of our zero coupon convertible debentures.

Significant Divestitures and Discontinued Operations

During October 2001, our Board of Directors approved a plan to sell our Fluid Sciences business unit, at
which time the business was reflected as a discontinued operation in our consolidated financial statements in
accordance with Accounting Principles Board Opinion No. 30, “Reporting the Results of Operations —
Reporting the Effects of Disposal of a Segment of a Business, and Extraordinary, Unusual and Infrequently
Occurring Events and Transactions.” As of the third quarter of 2002, we had not completed the sale of the
business due to external market conditions. As APB No. 30 affords one year for the completion of a
disposition, we have reflected the Fluid Sciences business unit within our consolidated results from continuing
operations for 2002 and adjusted all other periods reported in this annual report on Form 10-K to reflect this
change.

In June 2002, our Board of Directors approved a plan to shut down our Telecommunications Component
business and a plan to sell our Entertainment Lighting business as part of our continued efforts to focus on
higher growth opportunities. Both businesses have been reflected as discontinued operations in our consoli-
dated financial statements in accordance with Statement of Financial Accounting Standards No. 144,
“Accounting for the Impairment of Long-Lived Assets,” which we adopted as of the beginning of 2002.

In June 2001, our Board of Directors approved a plan to sell our Security and Detection Systems
business. In June 2002, we completed the sale of our Security and Detection Systems business to
L-3 Communications. We received cash proceeds in this transaction of approximately $160.0 miilion. These
proceeds are subject to a working capital adjustment, which we do not expect to be material. Qur consolidated
financial statements reflect the business and the associated effect of the disposition as a discontinued operation
in accordance with APB No. 30.

Consolidated Resufts of Continuing Operations
Sales

2002 Compared to 2001. Sales for 2002 were $1,505.0 million versus $1,525.3 million during 2001, a
decrease of $20.4 million or 1%. The decrease in year over year sales was due primarily to lost sales from
divested businesses and declines in sales within key end markets, offset by the inclusion of Packard’s results for
a full year and favorable changes in foreign exchange rates. Sales in 2001 included $93.3 million from
businesses we have divested. Sales for 2001 would have been approximately $165.0 million higher had Packard
been included for the first 10 months of the year. Changes in foreign exchange rates increased sales in 2002 by
approximately $22.0 million. Key end markets contributing to the year over year decline in sales included
pharmaceutical research and development markets within our Life Sciences reporting segment, several
general analytical markets served by our Analytical Instruments reporting segment, the fiber optic test and
ultra-specialty lighting markets within our Optoelectronics reporting segment and the aerospace and
semiconductor assembly markets within our Fluid Sciences reporting segment. These declines were partially
offset by increased sales within the genetic screening and digital imaging markets and increased sales of
consumables and related services.

2001 Compared to 2000. Sales for 2001 were $1,525.3 million versus $1,538.0 million during 2000, a
decrease of $12.6 million or less than 1%. The decrease in year over year sales was due primarily to lost sales
from divested businesses and unfavorable changes in foreign exchange rates, offset to some extent by the
inclusion of NEN’s results for a full year and Packard’s results for two months, as well as increased sales
within our genetic screening and drug discovery tools businesses. Our divestiture of businesses in 2001 and
2000 resulted in a $63.9 million decline in sales during 2001, while foreign exchange rate changes reduced
sales by approximately $30.0 million. 2001 sales included Packard’s results for two months, which totaled
$40.0 million. 2000 sales would have been approximately $70.0 million higher had NEN been included for the
first seven months of the year.
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Cost of Sales

2002 Compared to 2001. Cost of sales for 2002 was $904.1 million versus $849.4 million for 2001, an
increase of $54.7 million or 6%. As a percentage of sales, cost of sales increased to 60% in 2002 from 56% in
2001. The increase in cost of sales was due primarily to unabsorbed manufacturing expenses, unfavorable
product mix from the sale of lower margin instruments and increases in material and labor costs. The
unabsorbed manufacturing expenses resulted from decreased production and lower capacity utilization as a
result of lower sales and lower inventory. The increase in cost of sales was offset by benefits from the reduction
and relocation of facilities and headcount reductions. Included in 2002 cost of sales was a $17.2 million write-
off of inventory associated with the Optoelectronics reporting segment and $1.5 million related to the
amortization of the write-up associated with Packard inventory included as part of purchase accounting.
Included in the cost of sales for 2001 were $7.4 million in costs associated with relocating manufacturing
facilities to lower cost geographies and an additional $1.5 million related to the amortization of the write-up of
inventory from the Packard acquisition.

2001 Compared to 2000. Cost of sales was $849.4 million for 2001 versus $892.4 million during 2000, a
decrease of $43.0 million or 5%. As a percentage of sales, cost of sales decreased to 56% in 2001 from 58%
during 2000. The decrease in cost of sales was due primarily to lower headcount, the reduction and relocation
of facilities, and strategic moves into higher margin businesses. Included in 2001 cost of sales were
$7.4 million from the cost of relocating manufacturing facilities to lower cost geographies and $1.5 million
related to the amortization of the write-up of Packard inventory included as part of purchase accounting.
Included in 2000 cost of sales were $1.8 million in charges associated with reorganization activities and
$1.8 million from the write-up of inventory acquired as part of the NEN acquisition.

Research and Development Expenses

2002 Compared to 2001. Research and development expenses for 2002 were $86.5 million versus
$80.1 million in 2001, an increase of $6.4 million or 8%. As a percentage of sales, research and development
expenses increased to 6% in 2002 from 5% in 2001, principally as a result of the inclusion of spending
associated with the Packard operations. We directed research and development efforts during both 2002 and
2001 primarily toward drug discovery tools and genetic screening applications as well as biopharmaceutical
end markets within the Life Sciences and Analytical Instruments reporting segments and biomedical end
markets within the Optoelectronics reporting segment. We expect research and development to continue to
approximate historical levels with future efforts directed principally in the health sciences end markets.

2001 Compared to 2000. Research and development expenses for 2001 were $80.1 million versus
$76.1 million in 2000, an increase of $4.0 million or 5%. As a percentage of sales, research and development
expenses were 3% in both 2001 and 2000. We directed research and development efforts during 2001 primarily
toward drug discovery tools and genetic screening applications, as well as biopharmaceutical end markets
within the Life Sciences and Analytical Instruments reporting segments and biomedical end markets within
the Optoelectronics reporting segment. We directed research and development efforts during 2000 primarily
toward drug discovery tools, genetic screening applications and pharmaceutical end markets within the Life
Sciences reporting segment.

In-Process Research and Development Expenses

In-process research and development expenses for 2001 were $71.5 million and consisted of $69.0 million
from our acquisition of Packard within our Life Sciences reporting segment and $2.5 million from our
acquisition of Applied Surface Technology within our Fluid Sciences reporting segment. In-process research
and development expenses for 2000 were $24.3 million from our acquisition of NEN within our Life Sciences
reporting segment. In all instances, we deemed the in-process research and development to have no future
alternative use at the date of purchase.
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Selling, General and Administrative Expenses

2002 Compared to 2001. Selling, general and administrative expenses for 2002 were $431.3 million
versus $376.9 million for 2001, an increase of $54.4 million or 14%. As a percentage of sales, selling, general
and administrative expenses increased to 29% in 2002 from 25% in 2001. The increase resulted from
unfavorable changes in foreign exchange rates, the inclusion of costs associated with Packard operations and
increased investments made in the sales and marketing function in 2002. Our selling, general and administra-
tive expenses for 2002 included $3.3 million associated with the integration of Packard into the Life Sciences
reporting segment, while 2001 included $7.5 million for incentive payments associated with acquisitions and
divestitures, $6.0 million in other acquisition-related charges and $4.2 million for costs of integrating
administrative functions for each of our Life Sciences and Analytical Instruments reporting segments and
relocating facilities to lower cost geographies.

2001 Compared to 2000. Selling, general and administrative expenses for 2001 were $376.9 million
versus $364.5 million for 2000, an increase of $12.4 million or 3%. As a percentage of sales, selling, general
and administrative expenses increased to 25% in 2001 from 24% in 2000. The increase in selling, general and
administrative expenses resulted primarily from the inclusion of expenses associated with Packard’s opera-
tions, investments made in our sales and marketing function, offset by changes in foreign exchange rates. The
results from 2001 included charges of $7.5 million for incentive payments associated with acquisitions and
divestitures, $6.0 million in other acquisition-related charges and $4.2 million in charges incurred in the
integration of administrative functions in each of the Life Sciences and Analytical Instruments reporting
segments and relocating facilities to lower cost geographies. The results from 2000 included charges of
$5.4 million in similar integration charges mainly attributable to NEN.

Restructuring Charges, Net

2002 Compared to 2001. Restructuring charges, net for 2002 were $35.7 million versus $7.0 million
during 2001. Our restructuring charges in 2002 included a $26.0 million charge taken in connection with our
decision to combine our Life Sciences and Analytical Instruments businesses into a single business — Life
and Analytical Sciences. This charge consisted of approximately $20.8 million in severance payments,
$3.5 million in lease cancellation payments and $1.7 million of asset writedowns. In addition, during 2002, we
took $9.2 million in net charges associated with workforce reductions and manufacturing facility closures
stemming primarily from relocating to lower cost geographies and reduction of our fixed costs. Our net
restructuring charges in 2001 of $7.0 million related primarily to employee separation costs associated with the
consolidation of European general and managerial functions within both our Life Sciences and Analytical
Instruments reporting segments.

2001 Compared to 2000. Restructuring charges, net for 2001 were $7.0 million versus $6.3 million in
2000. Our restructuring charges in 2001 related primarily to employee separation costs associated with the
consolidation of Furopean general and managerial functions within both our Life Sciences and Analytical
Instruments reporting segments. Restructuring charges in 2000 related to the consolidation of offices and
manufacturing facilities, including associated employee separation costs, as well as the disposal of excess
capacity.

The following table summarizes our restructuring accrual balances and related activity during 2002 and
2001:

Balance at  Amounts paid Changes in 2001  Balance at Amounts paid Changes in 2002 Balance at
12/31/2000 and incuired  Estimates Charges 12/30/2801 and incurred  Estimates  Charges 12/29/2002

Existing plans . . . . . .. $21,044  $(16904) $(2,189) $ — $1,951 § (1,022) $(929) $§ — $ —
2001 plan.......... - (1,603) — 9,189 7,586 (4,891) 1,380 — 4075
2002 plan.......... — — — — — (7,260) — 35247 21987
Total . ............. $21,044  $(18,507) $(2,189) $9,189 $9,537  $(13,173) $ 451 $35247 $32,062
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We expect to settle the majority of the actions remaining at December 29, 2002 in 2003, with the
exception of our European pension and severance obligations and a number of lease obligations which may
extend beyond 2003. We expect all cash payments to be made using available cash.

Gains on Dispositions

2002 Compared to 2001. Dispositions resulted in a net gain of $5.2 million in 2002 versus a net gain of
$33.2 million in 2001. Gains on dispositions in 2002 included $4.4 million from sales of facilities and
$0.8 million from post closing adjustments relating to the sale of our Instruments for Research and Applied
Sciences business, formerly part of our Analytical Instruments reporting segment. Gains on dispositions in
2001 included $32.3 million from the sale of our Instruments for Research and Applied Sciences business and
$7.2 million from dispositions within our Optoelectronics and Analytical Instruments reporting segments,
offset by a $6.3 million loss on the sale of our Voltarc Technologies business, formerly part of our
Optoelectronics reporting segment.

2001 Compared to 2000. Dispositions resulted in a net gain of $33.2 million for 2001 versus a net gain of
$37.7 million in 2000. The gain on dispositions in 2001 included $32.3 million from the sale of our Instruments
for Research and Applied Sciences business and $7.2 million from dispositions in our Optoelectronics and
Analytical Instruments reporting segments, offset by the $6.3 million loss from the -sale of our Voltarc
Technologies business. The gain on dispositions in 2000 included approximately $16.7 million on the sale of
buildings, approximately $10.0 million on the disposition of our Berthold business, $7.2 million from other
dispositions, primarily within the Optoelectronics reporting segment, and $2.5 million previously deferred from
prior dispositions recognized as a result of the resolution of outstanding contingent liabilities.

Amortization of Intangible Assets

2002 Compared to 2001. Amortization of intangible assets for 2002 was $28.3 million versus $43.9 mil-
lion for 2001, a decrease of $15.6 million or 36%. Of the 2001 amortization expense, $27.1 million related to
the amortization of goodwill in 2001. We discontinued the amortization of goodwill with our adoption of
SFAS No. 142 at the beginning of 2002. The year over year increase in intangible asset amortization was the
result of the amortization on intangible assets other than goodwill that arose from the acquisition of Packard.

2001 Compared to 2000. Amortization of intangible assets for 2001 was $43.9 million versus $32.3 mil-
lion for 2000, an increase of $11.6 million or 36%. Within these amounts, the amortization of goodwill
accounted for $27.1 million in 2001 and $22.7 million in 2000. The increase reflects a full year of amortization
from the goodwill and intangible assets associated with our acquisition of NEN completed in July 2000 and to
a lesser extent, the amortization of intangible assets in 2001 recorded as part of our acquisition of Packard.

Other Expense, Net

2002 Compared to 2001. Other expense, net for 2002 was $32.9 million versus $29.2 million for 2001,
an increase of $3.7 million or 13%. The increase in other expense, net was due primarily to $8.7 million in
premiums, fees and write-offs of unamortized costs resulting from the early extinguishment of debt during
2002, $2.5 million in transaction costs incurred as part of the proposed sale of the Fluid Sciences business, a
$2.0 million loss on an equity investment versus net gains of $4.3 million in 2001, and other items totaling
$4.1 million. Offsetting these amounts were $8.4 million in gains realizéd on the repurchase of a portion of the
zero coupon convertible debentures, a year over year decline in net interest expense of $5.1 million and a
$4.4 million gain realized on the termination of a fixed to variable interest rate swap as a result of the tender
offer for our 6.8% notes. The $8.7 million in charges associated with the early extinguishment of debt were
comprised of a $5.5 million call premium paid on the extinguishment of the Packard debt called in the first
quarter of 2002 and $3.2 million in fees and previously capitalized issuance costs written-off in connection with
our December 2002 debt refinancing transactions. A decline in interest expense to $32.1 million in 2002 from
$37.7 million in 2001 was the result of decreased levels of indebtedness and lower associated interest rates
period over period. We expect interest expense in 2003 to increase due to the debt we raised as part of our
2002 debt refinancing transactions.
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2001 Compared to 2000, Other expense, net for 2001 was $29.2 million versus $33.1 million in 2000, a
decrease of $3.9 million or 12%. Other expense, net for 2001 included gains realized on the sale of investments
of $4.3 million. The results from 2000 included similar gains of $0.9 million. Interest expense for 2001 of
$37.7 million versus $37.4 million in 2000 was the result of higher debt levels due to acquisition activity, offset
by lower borrowing costs. The remaining impact in each of the years was attributable to foreign exchange
losses.

Provision/Benefit for Income Taxes

2002 Compared to 2001. The benefit for income taxes for 2002 was $4.4 million versus a provision of
$59.1 million during 2001. Our 2002 effective tax rate of 52% is primarily attributable to the geographic
income patterns, reduced profitability, permanent tax differences and use of foreign tax credits in the United
States. Our 2001 effective tax rate of 59% was increased by the tax treatment of in-process research and
development charges associated with our Packard acquisition, which were not deductible for tax purposes.
Absent these items, we would expect our effective tax rate to approximate 35%.

2001 Compared to 2000. The provision for income taxes was $59.1 million in 2001 versus $56.4 million
in 2000. Cur 2001 tax rate was increased by the tax treatment of in-process research and development charges
associated with the Packard acquisition, which were not deductible for tax purposes. Qur 2000 effective tax
rate of 38% was impacted to a lesser extent by similar in-process research and development charges.

Discontinued Operations

In June 2002, we sold our Security and Detection Systems business to L-3 Communications. We
received cash proceeds in this transaction of approximately $100.0 million at closing. The proceeds are subject
to a working capital adjustment, which we do not expect to be material. We have reflected the business and
the associated impact of the disposition as a discontinued operation within our consolidated financial
statements in accordance with APB No. 30. For the portion of 2002 prior to being sold, our Security and
Detection Systems business had sales of $108.2 million.

Also in June 2002, our Board of Directors approved a plan to shut down our Telecommunications
Component business and a plan to sell our Entertainment Lighting business as part of our continued efforts to
focus on higher growth opportunitics. We have reflected both businesses as discontinued operations in our
consolidated financial statements in accordance with SFAS No. 144. As of June 30, 2002, we had shut down
our Telecommunications Component business. For 2002, our Telecommunications Component business had
sales of $1.7 million and our Entertainment Lighting business had sales of $10.3 million.

Effect of Accounting Change

We adopted SFAS No. 142 as of the beginning of fiscal 2002 and have accordingly ceased the
amortization of goodwill and indefinite-lived intangible assets. During the second quarter of 2002, we
completed our transitional implementation of the impairment of testing provisions of SFAS No. 142, which
resulted in a $117.8 million after-tax charge for goodwill associated with the lighting reporting unit within the
Optoelectronics business unit. In accordance with the provisions of SFAS No. 142, we have taken this charge
as the effect of an accounting change as of the beginning of fiscal 2002.

Contingencies

We are conducting a number of environmental investigations and remedial actions at our current and
former locations and, along with other companies, have been named a potentially responsible party for certain
waste disposal sites. We accrue for environmental issues in the accounting period that our responsibility is
established and when the cost can be reasonably estimated. We have accrued $7.1 million as of December 29,
2002, representing management’s estimate of the total cost of ultimate disposition of known environmental
matters. This amount is not discounted and does not reflect any recovery of any amounts through insurance or
indemnification arrangements. These cost estimates are subject to a number of variables, including the stage
of the environmental investigations, the magnitude of the possible contamination, the nature of the potential
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remedies, possible joint and several liability, the timeframe over which remediation may occur and the
possible effects of changing laws and regulations. For sites where we have been named a potentially
responsible party, management does not currently anticipate any additional liability to result from the inability
of other significant named parties to contribute. We expect that such accrued amounts could be paid out over
a period of up to ten years. As assessment and remediation activities progress at each individual site, these
liabilities are reviewed and adjusted to reflect additional information as it becomes available. There have been
no environmental problems to date that have had or are expected to have a material effect on our financial
position or results of operations. While it is possible that a material loss exceeding the amounts recorded may
be incurred, the potential exposure is not expected to be materially different from the amounts recorded.

We and certain of our officers have been named as defendants in a class action lawsuit in which the
plaintiffs have alleged various statements made by us were misleading with respect to our prospects and future
operating results. We believe we have meritorious defenses to the lawsuits and we intend to contest the actions
vigorously. We are currently unable, however, to reasonably estimate the amount of the loss, if any, that may
result from the resolution of these matters.

Reporting Segment Results of Continning Operations

We report our continuing operations as four reporting segments, reflecting our management methodology
and structure. Our Security and Detection Systems business, previously reported as part of our Analytical
Instruments reporting segment, and our Telecommunications Component business and Entertainment
Lighting business, previously reported as part of our Optoelectronics reporting segment, have been reflected as
discontinued operations in our consolidated financial statements. The accounting policies of our reporting
segments are the same as those described in the footnotes to the accompanying consolidated financial
statements. We evaluate performance based on profitability of the respective reporting segments. The
discussion that follows is a summary analysis of the primary changes in operating results by reporting segment
for 2002 versus 2001 and for 2001 versus 2000. 4

Life Sciences

2002 Compared to 2001. Sales for 2002 were $494.3 million versus $346.1 million in 2001, an increase
of $148.2 million or 43%. Year over year sales increased due primarily to the timing of the Packard acquisition,
increased sales in our genetic screening business and increased sales in consumables and services. These
increases were offset in part by a decline in sales from drug discovery instruments due to challenges within the
pharmaceutical research and development end markets. Sales in 2001 would have been approximately
$165.0 million higher had the results from Packard been included for the first ten months of the year.

Operating profit for 2002 was $8.0 million versus a loss of $46.4 million in 2001. The year over year
increase in operating profit was primarily attributable to the inclusion of $21.7 million in charges in 2002
versus $86.1 million in charges during 2001 principally associated with acquisitions and restructurings. The
operating profit for 2002 included $16.9 million in net restructuring charges, including a $12.9 million charge
taken in the fourth quarter of 2002 for severance and facility closure actions stemming from the combination
of our Life Sciences and Analytical Instruments businesses into a single business — Life and Analytical
Sciences. Additionally, the operating profit from 2002 included $3.3 million in costs incurred during the first
quarter of 2002 as a result of integration efforts and $1.5 million from the amortization of inventory acquired
as part of our acquisition of Packard. The results from 2001 included a $69.0 million charge associated with
acquired in-process research and development, $6.0 million in integration-related charges, $3.4 million of net
restructuring charges, a $3.3 million integration incentive associated with the Packard acquisition, a net
$2.9 million in other charges which include the settlement of pre-acquisition contingencies from a prior
acquisition and a $1.5 million charge for the revaluation of acquired inventory. Lower production volumes,
which led to lower utilization of production capacity, and the inclusion of Packard for the full year decreased
operating profit in 2002. Goodwill and intangible asset amortization expenses were $21.2 million for 2002 and
$23.7 million for 2001.
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2001 Compared to 2000. Sales for 2001 were $346.1 million versus $221.4 million for 2000, an increase
of $124.7 million or 56%. The timing of our Packard and NEN acquisitions contributed to the increased sales
for 2001. Sales for 2001 included two months of results from Packard, which totaled $40.0 million. Sales for
2000 would have been approximately $70.0 million higher had NEN been included for the first seven months
of the year. The year over year increase in sales was also attributable to increased sales in our drug discovery
tools and genetic screening businesses and increased sales in related consumables resulting from new product
introductions and geographic expansions.

Operating loss for 2001 was $46.4 million versus a loss of $3.6 million for 2000. The year over year
increase in operating loss was primarily attributable to the inclusion of $86.1 million in charges during 2001
versus $33.5 million in charges during 2000. The results from 2001 included a $69.0 million charge associated
with acquired in-process research and development, $6.0 million in integration-related charges, $3.4 million of
net restructuring charges, a $3.3 million integration incentive associated with our Packard acquisition, a net
$2.9 million in other charges which include the settlement of preacquisition contingencies from a prior
acquisition and a $1.5 million charge for the revaluation of acquired inventory. 2000 operating profit included a
$24.3 million charge for acquired in-process research and development, $3.9 million in restructuring charges,
$3.5 million in integration-related charges associated with our NEN acquisition and a $1.8 million charge for
the revaluation of acquired inventory. Sales of higher margin products and the benefit of lower costs resulting
from the consolidation of manufacturing and administrative sites reduced the operating loss in 200t. Goodwill
and intangible asset amortization expenses were $23.7 million for 2001 and $9.3 million for 2000.

Analytical Instruments

2002 Compared to 2001. Sales for 2002 were $497.4 million versus $568.4 million for 2001, a decrease
of $71.0 million or 12%. The year over year decrease was due primarily to business divestitures and declines in
sales due to weakness in the general analytical and pharmaceutical end markets. These declines were offset by
favorable changes in foreign exchange rates and by increased sales of consumables and services. Sales for 2001
included $47.4 million in sales from our Instruments for Research and Applied Science business which we
divested in the fourth quarter of 2001.

Operating profit for 2002 was $19.4 million versus $77.8 million for 2001, a decrease of $58.3 million or
75%. The year over year decrease in operating profit was due primarily to the inclusion of $9.4 million in
charges during 2002 versus $16.1 million in net gains during 2001, as well as lower sales due to divested
businesses, volume declines and associated lower utilization of production capacity. Operating profit for 2002
included $14.6 million in net restructuring charges, of which $13.1 million was taken in the fourth quarter in
connection with our decision to combine our Life Sciences and Analytical Instruments businesses, as well as
$5.2 million in gains resulting from the final settlement of the disposition of property and businesses divested
in prior years. Operating profit for 2001 included $32.1 million in gains realized on the disposal of businesses,
$8.4 million in reorganization charges associated with relocations to lower cost geographies, consolidation of
European finance functions and relocations of administrative and manufacturing facilities, a restructuring
charge of $5.3 million, and a $2.3 million incentive payment associated with the successful completion of
divestitures. Goodwill and intangible asset amortization expense was $4.4 million in 2002 and $10.5 million in
2001.

2001 Compared 1o 2000. Sales for 2001 were $568.4 million versus $617.7 million for 2000, a decrease
of $49.3 million or 8%. The year over year decrease was due primarily to the disposition of our Berthold
business in late 2000, which had sales of approximately $30.0 million in the year 2000.

Operating profit for 2001 was $77.8 million versus $56.1 million in 2000, an increase of $21.7 million or
39%. The year over year increase in operating profit was due primarily to productivity enhancements and cost
containment actions. Results from 2001 included $32.1 million in gains realized on the disposal of businesses,
$8.4 million in reorganization-related charges associated with relocations to lower cost geographies, consolida-
tion of European finance functions and relocations of administrative and manufacturing facilities, a restructur-
ing charge of $5.3 million and a $2.3 million incentive payment associated with the successful completion of
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the divestitures. Operating profit for 2000 included a $15.2 million gain from the sale of businesses. Goodwill
and intangible asset amortization was $10.5 million for 2001 and $13.5 million for 2000.

Optoelectronics

2002 Compared to 2001. Sales for 2002 were $323.8 million versus $380.2 million for 2001, a decrease
of $56.4 million or 15%. The decrease in sales in 2002 was due primarily to the impact of divested businesses
and product lines which accounted for $39.4 million in sales for 2001 and continued weakness in the
semiconductor market which more than offset growth in sales in the digital imaging and sensors end markets.

Operating loss for 2002 was $4.0 million versus an operating profit of $51.3 million for 2001. The year
over year decline in operating profit was due primarily to a decline in sales due in part to divestitures, and
lower capacity utilization leading to unabsorbed manufacturing expenses, partially offset by headcount
reductions and the reduction and relocation of facilities. 2002 operating loss included an inventory write down
of $17.2 million which was taken during the first quarter of 2002 as the result of expected lower sales volumes
in several key markets. Additionally, 2002 operating loss included $3.7 million in net restructuring charges
related to facility closures and workforce reduction actions. 2001 operating profit included a $5.5 million net
loss realized on the disposal of businesses, reorganization-related charges of $4.9 million associated with our
further expansion and relocation into lower cost manufacturing locations, a $1.8 million retention incentive
charge, and $3.0 million in other net credits related to resolution of outstanding liabilities. Goodwill and
intangible asset amortization was $1.3 million for 2002 and $7.0 million for 2001.

2001 Compared to 2000. Sales for 2001 were $380.2 million versus $447.1 million for 2000, a decrease
of $66.9 million or 15%. The decrease in sales in 2001 was due primarily to businesses and product lines
divested during 2000 and 2001, which accounted for $33.6 million more in sales in 2000 than they did in 2001.
The decrease in sales also resulted from decreased sales in the photography and semiconductor markets, offset
by an increase in sales to the digital imaging and sensors markets.

Operating profit for 2001 was $51.3 million versus $96.1 million for 2000, a decrease of $44.9 million or
47%. The year over year decline in operating profit was attributable to the $9.2 million in charges during 2001
versus $15.4 million in net gains during 2000 and lower sales discussed above. The 2001 operating profit
included a $5.5 million net loss realized on the disposal of businesses, reorganization-related charges of
$4.9 million associated with our further expansion and relocation into lower cost manufacturing locations,
restructuring and other net credits of $3.0 million mainly related to previously unresolved potential liabilities
and a $1.8 million retention incentive. The 2000 operating profit included gains of $11.7 million from the sale
of a building, $6.7 million from the disposition of businesses and other net credits of $3.0 million. Goodwill
and intangible amortization was $7.0 million for both years.

Fluid Sciences

2002 Compared to 2001. Sales for 2002 were $189.5 million versus $230.6 million for 2001, a decrease
of $41.1 million or 18%. The decrease in sales was due primarily to weakness in the semiconductor assembly,
fluid testing and aerospace end markets, offset by growth in the power generation end markets. The decline in
sales was also a result of the divestiture of two aerospace businesses which contributed $6.6 million during
2001.

Operating profit for 2002 was $17.5 million versus $57.3 million for 2001, a decrease of $39.8 million or
69%. The decrease in operating profit was due primarily to the decline in sales previously discussed and the
cost of relocating manufacturing to lower cost geographies and, to a lesser extent, the impact of $2.1 million in
net one-time gains during 2001. The 2001 operating profit included $6.6 million in gains from the sale of two
businesses during the first half of 2001, $2.5 million in reversals of previously announced restructuring charges,
and $2.1 million in restructuring-related charges. Goodwill and intangible amortization was $1.5 million for
2002 and $2.7 million for 2001.

2001 Compared to 2000. Sales for 2001 were $230.6 million versus $251.8 million for 2000, a decrease
of $21.1 million or 8%. The decrease in sales in 2001 as compared to 2000 was due primarily to a decline in
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sales to the semiconductor assembly markets, partially offset by an increase in sales to the aerospace fluid
testing and power generation markets.

Operating profit for 2001 was $57.3 million versus $45.1 million in 2000, an increase of $12.2 million or
27%. The year over year increase in operating profit resulted from increased sales of higher margin products to
the aerospace market and the inclusion of $6.6 million in one-time gains in 2001. Operating profit for 2001
included gains of $6.6 million associated with the sale of two businesses disposed of during 2001, $2.5 million
in reversals of previously announced restructuring charges, and $2.1 million in restructuring-related charges.
Cperating profit for 2000 included $2.4 million in restructuring charges and $0.4 million in restructuring-
related charges, offset by $2.8 million in gains from dispositions. Goodwill and intangible asset amortization
was $2.7 million in 2001 and $2.5 million in 2000.

Liquidity and Capital Resources

We require cash to pay our operating expenses, make capital expenditures and service our debt and other
long-term liabilities. Qur principal sources of funds are from our operations and the capital markets,
particularly the debt markets. In the near term, we anticipate that our operations will generate sufficient cash
to fund our operating expenses, capital expenditures and interest payments on our debt. In the long-term, we
expect to use internally generated funds and external sources to satisfy our debt and other long-term liabilities.

Principal factors that could affect the availability of our internally generated funds include:
o deterioration of sales due to weakness in several markets in which we sell our products and services,
o changes in our working capital requirements, and

« our ability to successfully repatriate cash balances from our foreign subsidiaries for use in settling
domestic obligations.

Principal factors that could affect our ability to obtain cash from external sources include:
o financial covenants contained in our new borrowings,

o a ratings downgrade that would limit our ability to borrow under our accounts receivable facility and
our overall access to the corporate debt market, and

o volatility in the markets for corporate debt.

Cash Flows
Fiscal Year 2002

Operating Activities. Net cash generated by continuing operations operating activities was $108.2 mil-
lion in 2002. Contributing to the generation of cash from operating activities during 2002 was a decrease in
working capital, which includes accounts receivable, inventory and accounts payable, of $97.4 million. The
working capital decrease during 2002 reflects improved working capital management as well as a $17.2 million
inventory adjustment within our Optoelectronics reporting segment, offset by a net decrease of $8.0 million in
proceeds from our receivable securitization program. We decreased inventory levels by $48.2 million during
2002, including the $17.2 million Optoelectronics inventory adjustment, on lower sales volume. Non-cash
items contributing to the net loss during 2002 were $76.6 million in depreciation and amortization charges,
$19.5 million in amortization of deferred debt issuance costs, accretion of discounts and net gains from
extinguishment of debt, $3.2 million in non-cash restructuring actions, and $2.6 million of stock-based
compensation. Offsetting these amounts were $35.4 million in non-cash benefits from deferred taxes and
$3.2 millien in net gains from dispositions and sales of investments. Cash outlays for accrued expenses,
restructuring and other assets and liabilities totaled $49.2 million during 2002, primarily as the result of
payments toward restructuring plans and the settlement of payroll, professional fees, hedging and other
obligations.
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Investing Activities. 1n 2002, our investing activities used $150.8 million of cash, including our use of
$186.5 million of cash held in escrow to retire substantially all of our outstanding indebtedness under the zero
coupon convertible debentures which were not tendered as part of our 2002 refinancing transactions. In 2002,
we made capital expenditures of $37.8 millicn mainly in the areas of tooling and process improvement for the
drug discovery tools business and other products for biopharmaceutical applications. We also expended
$30.0 million in the settlement of a lease obligation on our Fremont, California facility resulting in our
purchase of this facility. Net proceeds from the dispositions of businesses and fixed assets during 2002 of
$126.0 mitlion were primarily from approximately $96.2 million in net proceeds received from the sale of our
Security and Detection Systems business during the second quarter of 2002 and approximately $29.8 million
associated with the sale of facilities. Cash outflows of $22.5 million associated with acquisitions related
primarily to the settlement of liabilities incurred in connection with the Packard acquisition.

Financing Activities. 1In 2002, we generated $30.7 million of net cash from financing activities. Cur debt
levels increased by $81.4 million to $805.5 million at December 29, 2002. Included in this amount is
$186.5 million of our outstanding indebtedness under the zero coupon convertible debentures which were not
tendered as part of our 2002 refinancing transactions for which we had $186.5 million of cash held in escrow at
December 29, 2002 for the purpose of retiring. After consideration of the cash held in escrow, our debt
decreased by $105.1 million. Because we anticipate that the cash held in escrow will be used to repurchase
outstanding zero coupon debentures in 2003, we believe that an understanding of our debt levels after
consideration of the escrow provides useful information to investors regarding our financial condition.
Reductions in debt included $110.3 million of 2005 notes and $304.3 million of zero coupon convertible
debentures, both of which we repurchased as part of our 2002 debt refinancing transactions. Debt reductions in
2002 also included $118.2 million of 9.375% senior subordinated ten-year notes issued by Packard in March
1997, which we repurchased at a rate of 104.688%, and $5.5 million in other credit facilities we paid down
during 2002. Offsetting these reductions was our December 2002 issuance of senior subordinated notes which
generated proceeds of $297.5 million and our establishment of a term loan which generated proceeds of
$315.0 million. In connection with these debt issuances and terminations, we paid $15.8 million in fees during
2002. We also paid $35.3 million in dividends and received net cash proceeds from the exercise of employee
stock options and participation in our employee stock purchase plan of $13.1 million in 2002.

Fiscal Year 2001

Operating Activities. Net cash provided by continuing operations operating activities was $145.3 million
in 2001. Non-cash items impacting net income during 2001 were depreciation and amortization of $88.5 mil-
lion, an in-process research and development charge of $71.5 million, $20.8 million in deferred debt issuance
and accretion of discount costs, $5.6 million in changes of deferred tax balances and $3.5 million stock-based
compensation charges offset by $40.7 million in gains on dispositions and sale of investments, net and a
$1.8 million non-cash restructuring credit. An increase in working capital resulted in a net use of $16.8 million
during 2001. Included in the working capital change for 2001 was a $35.5 million increase in inventory due to
lower than planned sales in a number of the reporting segments, primarily in our Optoelectronics reporting
segment, and inventory safety stock for production. This was partially offset by a $18.2 million reduction in
accounts receivable which was net of $37.0 million from the receivable securitization program discussed
below. Also impacting cash provided by operating activities during 200! was a $41.9 million reduction in
accrued expenses, restructuring and other assets and liabilities. Offsetting these amounts was $15.0 million
from the tax benefit from the exercise of common stock options.

Investing Activities. In 2001, we generated $76.7 million of net cash from investing activities. Cash flow
from the sale of businesses, primarily Instruments for Research and Applied Science and Voltarc, was
$73.5 million and from the monetization of assets was $61.2 million for 2001. Monetization of assets consisted
of the sale and the sale-leaseback of facilities and equipment. Costs of acquisitions, net of cash acquired,
generated $34.1 million of cash in 2001, principally from the Packard acquisition. Capital expenditures were
$94.4 million in 2001, and related in large part to equipment, process improvement and maintenance
associated with increasing productivity and capacity within the business of drug discovery tools and other
biomedical applications, as well as leasehold improvements in a number of manufacturing facilities.
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Financing Activities. In 2001, we used $170.8 million of net cash from financing activities. Cash flows
generated through operating and investing activities, along with net proceeds of $37.7 million from the
exercise of stock options, were used in part to reduce short-term commercial paper borrowings by
$177.0 million during 2001. Cash utilized in the payment of dividends to common stockholders totaled
$28.3 million during 2001.

Borrowing Arrangements

Senior Secured Credit Facility. In December 2002, we entered into a new senior credit facility. This
facility comprises a six-year term loan in the amount of $315.0 million and a $100.0 million five-year revolving
credit facility. This credit facility is secured primarily by a substantial portion of our and our subsidiaries’
domestic assets.

The interest rates under the senior credit facility applicable to the term loan and to the revolving credit
facility are determined as a margin over either the Eurodollar rate or the base rate. The base rate is the higher
of (1) the corporate base rate announced from time to time by Bank of America, N.A. and (2) the Federal
Funds rate plus 50 basis points. The applicable margin for the term loan is 400 basis points for the Eurodollar
rate and 300 basis points for the base rate. The applicable margin for the revolving credit facility is determined
based upon our leverage ratio for the prior quarter. We may allocate all or a portion of our indebtedness under
the senior credit facility to interest based upon the margin over the Eurodollar rate or the base rate. At
December 29, 2002, the Eurodollar rate was approximately 140 basis points and the base rate was 425 basis
points. The term loan is repayable in nominal quarterly installments until December 2007, and thereafter in
four equal quarterly installments until December 2008. The revolving credit facility is available to us through
December 2007 for our working capital needs. At December 29, 2002, we had no outstanding principal
balance under the revolving credit facility.

Cur senior credit facility contains covenants that require us to maintain specific financial ratios, including:
° a minimum interest coverage ratio,

e a minimum fixed charge coverage ratio,

e a maximum senior leverage ratio, and

e a maximum total leverage ratio.

As of December 29, 2002, we were in compliance with all applicable covenants.

8/% Notes. In December 2002, we issued and sold ten-year senior subordinated notes at a rate of 874%
with a face value of $300.0 million. We received $297.5 million in gross proceeds from the issuance. Deferred
issuance costs of $7.0 million were recorded as a non-current asset. The debt, which matures in January 2013,
is unsecured, but is guaranteed by substantially all of our domestic subsidiaries. Interest on our 8%% notes is
payable semi-annually on January 15 and July 15, beginning July 15, 2003. If a change of control occurs, each
holder of 87/+% notes may require us to repurchase some or all of its notes at a purchase price equal to 101% of
the principal amount of the notes, plus accrued interest. Before January 15, 2006, we may redeem up to 35% of
the aggregate principal amount of our 87%% notes with the net proceeds of specified public equity offerings at
108.875% of the principal amount of the notes, plus accrued interest, if at least 65% of the aggregate principal
amount of the notes remains outstanding after the redemption. We may redeem some or all of our 8/4% notes
at any time on or after January 15, 2008, at a redemption price of 104.438%. The redemption price decreases
to 102.958% on January 15, 2009, to 101.479% on January 15, 2010 and to 100% on January 15, 2011. The
debt is subordinated to our new senior credit facility and other existing and future senior subordinated
indebtedness. Our 8% notes contain financial and other covenants. Most of these covenants terminate if the
notes obtain an investment grade rating by Standard & Poor’s Rating Services and Moody’s Investors Service.
At December 29, 2002, we were in compliance with all applicable covenants.

Zero Coupon Convertible Debentures. In August 2000, we sold zero coupon convertible debentures with
an aggregate purchase price of $460.0 million. We used the offering’s net proceeds of approximately
$448.0 million to repay a portion of our commercial paper borrowings, which had been increased temporarily

30




to finance the NEN acquisition. The zero coupon convertible debentures are due August 2020 and were priced
with a yield to maturity of 3.5%. During 2002, we repurchased $106.5 million of our zero coupon convertible
debentures in open market transactions, recognizing a gain of $8.4 million in the process. As part of our 2002
debt refinancing transactions, we commenced an offer to purchase any and all of our existing zero coupon
convertible debentures. As of December 29, 2002, we had completed the tender offer and repurchased
$205.6 million in aggregate accreted amount of the issue. The remaining $186.5 million in aggregate accreted
amount at December 29, 2002 will either be repurchased prior to the first available call date of August 3, 2003,
through open-market purchases, privately negotiated transactions or otherwise, or called by us thereafter.
Under the terms of our new senior credit facility, we are required to redeem all of the zero coupon debentures
remaining outstanding on August 7, 2003. Accordingly, our zero coupon debentures are shown as current
liabilities on our December 29, 2002 Consolidated Balance Sheet.

In December 2002, we deposited $186.5 million in escrow to retire substantially all our outstanding zero
coupon debentures. Assuming all of the zero coupon debentures outstanding at December 29, 2002 remain
outstanding at August 7, 2003, our redemption of those zero coupon debentures would require $190.5 million
on that date. We expect to use available cash to satisfy our obligations on the zero coupon debentures in excess
of the escrow amount. Through March 11, 2003, we have repurchased $32.5 million of accreted value of our
outstanding zero coupon debentures in open market transactions using a portion of the funds held in escrow.

6.8% Notes. “In October 1995, we issued $115.0 million in notes bearing an interest rate of 6.8% and
maturing in 2005. Interest on the 6.8% notes is payable semi-annually on April 15 and October 15. During the
fourth quarter of 2001, the fixed rate on these notes was swapped to a floating rate using a swap instrument
which reset semi-annually in arrears based upon six-month USD LIBOR. As part of our 2002 debt refinancing
transactions, we initiated a tender offer for all of the outstanding 6.8% notes. As of December 29, 2002, we had
completed the tender offer and repurchased all but $4.7 million of these notes. We paid consent payments
pursuant to a consent solicitation we made concurrently with the tender offer. The consent solicitation
eliminated substantially all of the restrictive covenants contained in the indenture governing our 6.8% notes.
We may from time to time repurchase outstanding 6.8% notes through open market purchases, privately
negotiated transactions or otherwise. In connection with this tender offer, we extinguished the swap
arrangement and recorded a $4.4 million gain on the extinguishment.

Packard Notes. In November 2001, we completed our acquisition of Packard and assumed approxi-
mately $118.2 million of senior subordinated ten-year notes issued in March 1997. We redeemed the notes on
March 1, 2002 at a rate of 104.688% in accordance with the indenture dated as of March 4, 1997. As such, this
amount was reclassified to short-term on our December 30, 2001 balance sheet for presentation purposes. In
connection with this redemption, we realized a loss of $5.5 million as a result of the call premium paid to the
holders of the notes.

Receivables Securitization Facility

In December 2001, we established a wholly-owned consolidated subsidiary to purchase, on a revolving
basis, certain of our accounts receivable balances and simultaneously sell an undivided interest in this pool of
receivables to a financial institution. As collections reduce the accounts receivable balances, new receivables
are sold. Our consolidated subsidiary retains the risk of credit loss on the receivables. Under the terms of this
arrangement, we retain collection and administrative responsibilities for the balances. The accounts receivable
securitization facility provides for up to $51.0 million in accounts receivable funding. The facility has an
effective interest rate of approximately LIBOR plus 140 basis points as of December 29, 2002. Amounts
funded by the counterparty under this facility were $29.0 million at December 29, 2002 and $37.0 million at
December 30, 2001. The facility includes conditions that require us to maintain a senior unsecured credit
rating of BB or above, as defined by Standard & Poor’s Rating Services, and Ba2 or above, as defined by
Moody’s Investors Service. At December 29, 2002, we had a senior unsecured credit rating of BB+ with a
stable outlook from Standard & Poor’s Rating Services, and of Ba2 with a stable outlook from Moody’s
Investors Service. In January 2003, we entered into an agreement to extend the term of our accounts
receivable securitization facility to January 31, 2004.
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Dividends

Our Board of Directors declared regular quarterly cash dividends of seven cents per share in each quarter
of 2002 and 2001, resulting in an annual dividend rate of 28 cents per share. Our senior credit facility and the
indenture governing our outstanding 84% senior subordinated notes contain restrictions that may limit our
ability to pay our regular cash dividend.

Stock Split

At our 2001 Annual Meeting of Stockholders, our stockholders approved an increase in the number of
authorized shares of our common stock from 100,000,000 shares to 300,000,000 shares. On April 24, 2001, our
Board of Directors approved a two-for-one stock split. The stock split has been retroactively reflected in this
annual report on Form 10-K.

Contractual Obligations

The following table summarizes our contractual obligations at December 29, 2002, and the effects we
expect those obligations to have on our liquidity and cash flow in future periods.

Zero Coupen

6.8% 8.875% Sr. Convertible
Operating Unsecured Subordinated Debentures
Leases Notes due 2005 Term Note Notes due 2013  due 2020(1) Total
(In thousands)

2003 ... $ 23,821 $ — $ 3,150 $ — $186,483 § 213,454
2004 ... ..., 20,951 — 3,150 — — 24,101
2005 ...l 18,469 4,681 3,150 — — 26,300
2006 ... 12,796 — 3,150 — — 15,946
2007 ...l 11,534 — 302,400 — — 313,934
2008 and beyond . . 170,106 — — 300,000 — 470,106
Total ............ $257,677 $4,681 $315,000 $300,000 $186,483  $1,063,841

(1) In December 2002, we deposited $186.5 million of unused proceeds from our new $315.0 million term
loan and our sale of $300.0 million of 874% notes in escrow to retire the remainder of our outstanding zero
coupon debentures. We may redeem some or all of our remaining zero coupon debentures at any time on
or after August 7, 2003, at a redemption price equal to the issue price plus the accrued original issue
discount through the redemption date. Under the terms of our new senior credit facility, we are required
to redeem in the third quarter of 2003 any remaining zero coupon debentures outstanding at that time. At
December 29, 2002, the outstanding zero coupon debentures had an aggregate accreted amount of
$186.5 million. At the time we redeem or otherwise repurchase the outstanding zero coupon debentures,
the escrow amount may be less than the aggregate accreted amount of the zero coupon debentures. We
expect to use available cash to redeem our outstanding zero coupon debentures with a redemption price
exceeding the escrow amount. The accreted value at August 7, 2003 of the remaining zero coupon
debentures outstanding at December 29, 2002 would be $190.5 million. However, through March 1, 2003,
we have repurchased $32.5 million of accreted value of our outstanding zero coupon debentures in open
market transactions using a portion of our funds held in escrow.

During 2003, we expect to make capital expenditures of approximately $40 million primarily for the
introduction of new products, the improvement of operating processes and the shift of production capacity to
lower cost geographies. We expect to use our available cash and internally generated funds to fund these
expenditures.
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Change in Accounting Principle and New Accounting Pronouncememnts

In June 2001, FASB issued SFAS No. 142, “Goodwill and Other Intangible Assets”. Under SFAS
No. 142, goodwill and indefinite-lived intangible assets are no longer systematically amortized, but instead are
subject to periodic impairment testing which, at a minimum, will occur on an annual basis. We adopted SFAS
No. 142 as of the beginning of fiscal 2002 and have accordingly ceased the amortization of goodwill and
indefinite-lived intangible assets. During the second quarter of 2002, we completed our transitional implemen-
tation of the impairment testing provisions of SFAS No. 142, which resulted in a $117.8 million after-tax
charge for goodwill associated with the lighting reporting unit within our Optoelectronics business unit. In
accordance with the provisions of SFAS No. 142, we took this charge as the effect of an accounting change as
of the beginning of fiscal 2002. As part of our ongoing compliance with the SFAS No. 142, we will perform
our annual assessment during the first quarter.

Our consolidated financial statements also reflect our early adoption of SFAS No. 145, “Rescission of
FASB Statements No. 4, 44, and 64, Amendment of FASB Statement No. 13, and Technical Corrections as
of July 2, 2002.” Accordingly, we reflected the gains and losses resulting from our retirement of debt during
2002 in other expense, net within our consolidated income statements rather than as “extraordinary items.”

In July 2002, the FASB issued SFAS No. 146, “Accounting for Costs Associated with Exit or Disposal
Activities,” which nullifies EITF Issue No. 94-3, SFAS No. 146 requires that a liability for a cost associated
with an exit or disposal activity be recognized when the liability is incurred, whereas EITF No. 94-3 had
recognized the liability at the commitment date to an exit plan. We are required to adopt the provisions of
SFAS No. 146 effective for exit or disposal activities initiated by us after December 30, 2002. SFAS No. 146
does not affect the restructuring actions that we took in the fourth quarter of 2002.

In December 2002, the FASB issued SFAS No. 148, “Accounting for Stock-Based Compensation-
Transition and Disclosure — an amendment of FASB Statement No. 123”. SFAS No. 148 amends SFAS
No. 123 to provide alternative methods of transition for a voluntary change to the fair value based method of
accounting for stock-based employee compensation. In addition, SFAS No. 148 amends the disclosure
requirements of SFAS No. 123 to require prominent disclosures in both annual and interim financial
statements about the method of accounting for stock-based employee compensation and the effect of the
method used on reported results. The disclosure requirements of SFAS No. 148 have been implemented in
Note 1 and Note 18 to the accompanying financial statements, and the interim reporting requirements will be
adopted in the first interim period in 2003. We have not determined whether we will undertake a change to the
fair value method in the near future. As our supplemental disclosure in Note 1 and Note 18 indicates, our
adoption of the fair value provisions of SFAS No. 123 would have a negative effect on our Consolidated
Income Statements.

In November 2002, the Emerging Issues Task Force reached a consensus on Issue No. 00-21, “Revenue
Arrangements with Multiple Deliverables.” EITF Issue No. 00-21 provides guidance on how to account for
arrangements that involve the delivery or performance of multiple products, services and/or rights to use
assets. The provisions of EITF Issue No. 00-21 will apply to revenue arrangements entered into in fiscal
periods beginning after June 15, 2003. We are currently evaluating but have not yet determined the effect that
the adoption of EITF Issue No. 00-21 will have on our results of operations and financial condition.

In January 2003, the FASB issued FASB Interpretation No. 46, “Consolidation of Variable Interest
Entities, an Interpretation of ARB No. 51.” FIN 46 requires certain variable interest entities to be
consolidated by the primary beneficiary of the entity if the equity investors in the entity do not have the
characteristics of a controlling financial interest or do not have sufficient equity at risk for the entity to finance
its activities without additional subordinated financial support from other parties. FIN 46 is effective for all
new variable interest entities created or acquired after January 31, 2003. For variable interest entities created
or acquired prior to February 1, 2003, the provisions of FIN 46 must be applied for the first interim or annual
period beginning after June 15, 2003. We are currently evaluating the effect that the adoption of FIN 46 will
have on our results of operations and financial condition.
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Application of Critical Accounting Policies and Estimates

The preparation of consolidated financial statements requires us to make estimates and judgments that
affect the reported amounts of assets, liabilities, sales and expenses, and related disclosure of contingent assets
and liabilities. On an ongoing basis, we evaluate our estimates, including those related to bad debts,
inventories, investments, intangible assets, income taxes, restructuring, pensions and other post-retirement
benefits, and contingencies and litigation. We base our estimates on historical experience and on various other
assumptions that we believe to be reasonable under the circumstances, the results of which form the basis for
making judgments about the carrying values of assets and liabilities that are not readily apparent from other
sources. Actual results may differ from these estimates under different assumptions or conditions.

We believe the following critical accounting policies affect our more significant judgments and estimates
used in preparation of our consolidated financial statements.

Revenue recognition. We record product sales when persuasive evidence of an arrangement exists,
delivery has occurred, the price to the buyer is fixed or determinable and collectibility is reasonably assured.
We analyze our installation requirements and record revenue only when installation is perfunctory; in instances
where installation is necessary to ensure the functionality of the product, we do not recognize revenue until the
product is installed. A provision is made at the time sales are recognized for the cost of any perfunctory
installation obligations and the estimated cost of product warranties. We estimate product warranty obligations
based on labor and material costs we incur within the one year warranty period. Future changes in warranty
costs could decrease or increase our earnings. Because the majority of our sales relate to specific manufactured
products or units rather than long-term customized projects, we generally do not experience significant
changes in original estimates.

As discussed, in “Change in Accounting Principle and New Accounting Pronouncements” above, we will
be required in the third quarter of 2003, to implement EITF 00-21. This standard may impact our revenue
recognition methodology as described above. We are currently assessing this impact.

Allowances for doubtful accounts. We maintain allowances for doubtful accounts for estimated losses
resulting from the inability of our customers to make required payments. We generally compute our allowance
for doubtful accounts by (1) applying specific percentage reserves on accounts that are past due and deemed
uncollectible; and (2) specifically reserving for customers known to be in financial difficulty. Therefore, if the
financial condition of our customers were to deteriorate, we may have to increase our allowance for doubtful
accounts. This would reduce our earnings and our cash flows.

Inventory valuation. We initially value inventory at actual cost to purchase and/or manufacture
inventory. We periodically review these values to ascertain that the inventory continues to maintain a market
value that is in excess of its recorded cost. Generally, reductions in value of inventory below cost are caused by
our maintenance of stocks of products in excess of demand or technological obsolescence of the inventory. We
regularly review inventory quantities on hand and, where necessary, record provisions for excess and obsolete
inventory based on either our estimated forecast of product demand and production requirement or historical
trailing usage of the product. If our sales do not materialize as planned or at historic levels, we may have to
increase our reserve for excess and obsolete inventory. This would reduce our earnings and cash flows.

Value of long-lived assets, including intangibles. We carry a variety of long-lived assets on our balance
sheet including property and equipment, investments, identifiable intangible assets and goodwill. We
periodically review the carrying value of all of these assets based, in part, upon current estimated market
values, and our projections of anticipated future cash flows. We undertake this review (1) on an annual basis
for assets such as goodwill and intangible assets and (2) on a periodic basis for other long-lived assets when
facts and circumstances suggest that cash flows emanating from those assets may be diminished. Any
impairment charge that we record reduces our earnings. As reported in our 2002 financial statements, the 2002
initial assessment of goodwill recoverability under SFAS No. 142 resulted in a $117.8 million charge to our
earnings. The charge relating to goodwill in our lighting reporting unit within our Optoelectronics business
segment was caused by expected declines in profitability and cash flows as a result of softness in key end-
markets. While we believe that our future estimates are reasonable, different assumptions regarding items
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such as future cash flows and the volatility inherent in markets which we serve could affect our evaluations and
result in impairment charges against the carrying value of those assets.

Employee compensation and benefits. We develop estimates of the cost of the health care, pension and
post-retirement benefits we provide to employees based on factors including current discount rates, trends in
health care costs, projected returns on trust assets and anticipated salary increases. The impact of pension and
post-retirement benefits have not had a material impact on the results from operations or cash flows. Our
anticipated rate of return for our pension plans has been based, in general, on the average rate of return on
assets expected. The expected rate of return on assets is based both on our actual long-term historic return on
assets and expected future rates of return for the asset investment classes. The discount rates used to measure
our pension obligation reflect rates at which the pension benefit could be settled. The discount rates chosen are
based on the current returns of investment quality bonds. In light of declining interest rates and rates of asset
returns, we reduced our discount rate and expect to reduce our expected rate of return on plan assets. The
reduction in rates is not expected to have a material impact on our financial results. Changes in these
assumptions could lead to changes in estimates of cost and, consequently, to additional charges or credits to
our earnings. We have reduced the volatility in our health care costs provided to our retirees because of the
defined dollar plan feature we adopted. Our future liability therefore, cannot be impacted by future changes in
the cost of health care.

Restructuring activities. Our financial statements detail specific charges relating to restructuring
activities as well as the actual spending that has occurred against the resulting accruals. Cur restructuring
charges are estimates based on our preliminary assessments of (1) severance benefits to be granted to
employees, based on known benefit formulas and identified job grades, (2) costs to abandon certain facilities
based on known lease costs and estimates of sub-rental income and, (3) as discussed earlier, asset
impairments. Because these accruals are estimates, they are subject to change as a result of deviations from
initial restructuring plans or subsequent information that may come to our attention. When such changes in
estimates occur they are reflected in our financial statements on the income statement line entitled
restructuring charges, net.

Gains or losses on dispositions. At the time we record the disposition of an asset or discontinuance of an
operation we make an estimate relative to the amount we expect to realize on the sale or disposition. This
estimate is based on a variety of factors, including current interest in the market, alternative markets for the
assets and other relevant factors. If anticipated proceeds are less than the current carrying amount of the asset
or operation, we record a loss. If anticipated proceeds are greater than the current carrying amount of the asset
or operation, we recognize a gain net of expected contingencies when the transaction has been consummated.
Accordingly, we may realize amounts different than were first estimated. Such changes decrease or increase
current earnings and are recorded either against the gains on disposition or discontinued operations line items
appearing in our income statement.

Income taxes. QOur business operations are global in nature, and our tax structure is complex. Tax rates
in countries throughout the world vary substantially and are, on occasion, subject to fluctuations given the
current political and economic climate in those countries. We employ tax planning strategies so as to minimize
our overall tax burden. These strategies contemplate tax rates being in effect in certain countries and we use
these rates to determine both our current and deferred tax status. Any significant fluctuations in rates and tax
laws could cause our estimates of taxes we anticipate either paying or recovering in the future to change. Such
changes could lead to either increases or decreases in our effective tax rates.

Item 7A. Quantitative and Qualitative Disclosures About Market Risk
Quantitative and Qualitative Disclosures about Market Risks
Financial Instruments

Financial instruments that potentially subject us to concentrations of credit risk consist principally of
temporary cash investments, marketable securities and accounts receivable. We believe we had no significant
concentrations of credit risk as of December 29, 2002.
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In the ordinary course of business, we enter into foreign exchange contracts for periods consistent with
our committed exposures to mitigate the effect of foreign currency movements on transactions denominated in
foreign currencies. Transactions covered by hedge contracts include inter-company and third-party receivables
and payables. The contracts are primarily in European and Asian currencies, have maturities that do not
exceed 12 months, have no cash requirements until maturity and are recorded at fair value on the consolidated
balance sheet. Credit risk is minimal as the foreign exchange instruments are contracted with major banking
institutions. Unrealized gains and losses on our foreign currency contracts are recognized immediately in
earnings for hedges designated as fair value and, for hedges designated as cash flow, the related unrealized
gains or losses are deferred as a component of other comprehensive income in the accompanying consolidated
balance sheet. These deferred gains and losses are recognized in income in the period in which the underlying
anticipated transaction occurs. Effectiveness of these cash flow hedges is measured utilizing the cumulative
dollar offset method and is reviewed quarterly. For the year ended December 29, 2002, net losses from hedges
reclassified from other comprehensive income to sales and expense totaled $639,000. The notional amount of
the outstanding foreign currency contracts was approximately $103.0 million at December 29, 2002 and
$280.0 million as of December 30, 2001. At December 29, 2002, the approximate fair value for foreign
currency derivative contracts designated as fair value hedges was insignificant. At December 30, 2001, the
approximate fair value for foreign currency derivative instruments designated as fair value hedges was
$560,000.

Market Risk

Market Risk. We are exposed to market risk, including changes in interest rates and currency exchange
rates. To manage the volatility relating to these exposures, we enter into various derivative transactions
pursuant to our policies to hedge against known or forecasted market exposures.

Foreign Exchange Risk. As a multinational corporation, we are exposed to changes in foreign exchange
rates. These exposures can take a variety of different forms:

(1) As our international sales grow, exposure to volatility in exchange rates could have a material
impact on our financial results. Reported sales made in foreign currencies by our international
subsidiaries, when translated into US dollars for financial reporting purposes, can fluctuate due to
exchange rate movement. While such exchange rate fluctuations can impact reported revenues and
earnings, such impacts are purely a result of the translation effect and do not impact our short-term cash
flows in any material way.

(2) In all parts of the world, our subsidiaries do, on occasion, invoice third-party customers in
foreign currencies other than the one in which they primarily do business (the “functional currency”).
Movements in the invoiced currency relative to the functional currency result in both realized and
unrealized transaction gains or losses that directly impact our cash flows and our results of operations.

(3) Our manufacturing and distribution organization is world-wide. Accordingly, inventories are
manufactured in one location, stored in another, and distributed in a third location. This results in a wide
array of intercompany transactions — transactions that are billed and paid in many different currencies.
Our cash flows and our results of operations are therefore directly impacted by fluctuations in these
currencies.

(4) The cash flow needs of each of our foreign subsidiaries vary through time. Accordingly, there
may be times when a subsidiary is on the receiving side or the lending side of a short-term advance from
either the parent company or another affiliate. Such advances, again being denominated in currencies
other than a particular entity’s functional currency, can expose us to fluctuations in exchange rates that
can impact both our cash flows and results of operations.

(5) In order to repay debt or take advantage of tax saving opportunities, we may remit cash from
our foreign locations to the US. When this occurs, we are liquidating foreign currency net asset positions
and converting them into dollars. Our cash flows and our results of operations are therefore also impacted
by such transactions.
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We use foreign currency forward and option contracts to manage the risk of exchange rate fluctuations.
The derivative instruments held by us are not leveraged and are not held for trading purposes. We specifically
use forward contracts to hedge our foreign denominated assets and liabilities and use a combination of forward
and option contracts to hedge anticipated cash flows. Our hedging activity is intended to offset the impact of
currency fluctuations on assets, liabilities and cash flows denominated in foreign currencies. The success of the
hedging program depends on forecasts of transaction activity in various currencies. To the extent that these
forecasts are overstated or understated during periods of currency volatility, we could experience unanticipated
currency gains or losses. The principal currencies hedged are the British Pound, Canadian Dollar, Euro,
Japanese Yen, and Singapore Dollar. In those currencies where there is a liquid, cost-effective forward
market, we maintain hedge coverage between our established minimum and maximum percentages of our
anticipated transaction exposure for periods not to exceed one year. The gains and losses on these contracts
offset changes in the value of the related exposure.

Foreign Currency Risk — Value-at-Risk Disclosure — We utilize a Value-at Risk (“VaR”) meodel to
determine the potential earning/fair value exposures presented by our foreign currency related financial
instruments. As discussed above, we seek to minimize such exposures through our hedging program. Cur VaR
computation is based on the Monte Carlo simulation, utilizing a 95% confidence interval and a holding period
of 30 days. As of December 29, 2002, this computation estimated that there is a 5% chance that the market
value of the underlying exposures and the corresponding derivative instruments either increase or decrease due
to foreign currency fluctuations by more than $0.6 million. This VaR measure is consistent with our financial
statement disclosures relative to our foreign currency hedging program. Specifically, during the four quarters
ended December 29, 2002, the VaR ranged between $0.6 million and $1.6 million, and averaged approxi-
mately $1.1 million. '

Interest Rate Risk. As described earlier, our debt portfolio includes both fixed rate and variable rate
instruments. Fluctuations in interest rates can therefore have a direct impact on both our short-term cash flows
(as they relate to interest) and our earnings. For the year ended December 29, 2002, we maintained, for a
portion of our fixed rate debt portfolio, an interest rate swap that served to effectively convert fixed rate debt to
variable rate debt. This interest rate swap was specifically designed to serve as both a fair value hedge on our
6.8% $115 million debt and to modify our cash flows so that our net interest payments would be reduced in the
event that interest rates continued to decline. The swap was marked to market in our consolidated financial
statements so that fair value movements in the swap were offset by the fair value movement in the debt. This
swap position was terminated at the end of 2002 when the 6.8% debt was effectively retired.

Interest Rate Risk — Sensitivity — As we have discussed above, we have restructured our debt in the
fourth quarter of 2002. Accordingly, as of December 29, 2002, 61% of our debt portfolio is composed of fixed
rate debt and 39% represented by variable rate debt. There are currently no interest rate swaps or other
derivative instruments outstanding intended to hedge fair value, cash flow or earnings exposures. Our current
debt covenants also require that we maintain at least 50% of our debt portfolio in fixed rate debt as defined in
the Credit Agreement. Our current earnings exposure can be summarized as follows:

(1) changes in interest rates can cause our interest charges on $315 million in variable rate debt to
fluctuate. A 10% increase or approximately 55 basis points in current interest rates would cause additional
pre-tax charge to our earnings of $1.7 million for fiscal year 2003.

(2) changes in interest rates can cause our cash flows relative to interest payments on variable rate
debt to fluctuate. Just as described immediately above, an increase of 10% or approximately 55 basis
points in current interest rates can cause our cash outflows to increase by $1.7 million for fiscal year 2003.

(3) changes in interest rates can cause the value of our fixed rate debt to change. However, such a
value change has no impact on either our earnings or our cash flows unless we determine that we wish to
retire this debt in the open market.
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Forward-Looking Information and Factors Affecting Future Performance

This annual report on Form 10-K contains “forward-looking statements” as defined in Section 21E of the
Securities Exchange Act of 1934. For this purpose, any statements contained in this report that are not
statements of historical fact may be deemed to be forward-looking statements. Words such as “believes,”
“anticipates,” “plans,” “expects,” “will” and similar expressions are intended to identify forward-looking
statements. There are a number of important factors that could cause our results to differ materially from
those indicated by these forward-looking statements including, among others, the factors set forth below.

The following important factors affect our business and operations generally or affect multiple segments
of our business and operations:

Qur operating results may continue to be harmed by cyclical downturns affecting several of the industries
into which we sell our products.

Some of the industries and markets into which we sell our products are cyclical. Industry downturns often
are characterized by reduced product demand, excess manufacturing capacity and erosion of average selling
prices and profits. Significant downturns in our customers’ markets and in general economic conditions have
resulted in a reduced demand for several of our products and have hurt our operating results. For example,
during 2002, our operating results were adversely affected by downturns in many of the markets we serve,
including the pharmaceutical, biomedical, semiconductor and aerospace markets. Current economic condi-
tions have caused a decrease in capital spending by many of our customers, which in turn has adversely
affected our sales and business. These trends are continuing in 2003.

If we do not introduce mew preducts im a timely manmer, our products could become obsolete and our
operating results would suffer.

We sell many of our products in industries characterized by rapid technological changes, frequent new
product and service introductions and evolving industry standards. Without the timely introduction of new
products and enhancements, our products could become technologically obsolete over time, in which case our
sales and operating results would suffer. The success of our new product offerings will depend upon several
factors, including our ability to:

o accurately anticipate customer needs,
> innovate and develop new technologies and applications,
o successfully commercialize new technologies in a timely manner,

o price our products competitively and manufacture and deliver our products in sufficient volumes and on
fime, and

o differentiate our offerings from our competitors’ offerings.

Many of our products are used by our customers to develop, test and manufacture their products.
Therefore, we must anticipate industry trends and develop products in advance of the commercialization of
our customers’ products. In developing new products, we may be required to make significant investments
before we can determine the commercial viability of the new product. If we fail to accurately foresee our
customers’ needs and future activities, we may invests heavily in research, and development of products that
do not lead to significant sales.

In addition, some of our licensed technology is subject to contractual restrictions, which may limit our
ability to develop or commercialize products for some applications. For example, some of our license
agreements are limited to the field of life sciences research, and exclude clinical diagnostics applications.
QOur substantial debt may adversely affect our cash flow and may restrict our investment opportunities.

We have a substantial amount of outstanding indebtedness. As of December 29, 2002, we had
approximately $805.5 million in outstanding indebtedness including $186.5 million in outstanding zero coupon

38




debentures, excluding obligations under our accounts receivable securitization facility. Also, we have
$100.0 million in borrowing capacity available to us under our revolving credit facility.

Our substantial level of indebtedness increases the possibility that we may be unable to generate sufficient
cash to pay the principal or interest in respect of our indebtedness. We may also obtain additional long-term
debt and working capital lines of credit to meet future financing needs, which would have the effect of
increasing our total leverage.

Our substantial leverage could have significant negative consequences, including:

» increasing our vulnerability to adverse economic and industry conditions,

e limiting our ability to obtain additional financing,

- limiting our ability to acquire new products and technologies through acquisitions or licensing,

 requiring the dedication of a substantial portion of our cash flow from operations to service our
indebtedness, thereby reducing the amount of our cash flow available for other purposes, including
capital expenditures,

e limiting our flexibility in planning for, or reacting to, changes in our business and the industries in
which we compete, and

o placing us at a possible competitive disadvantage with less leveraged competitors and competitors that
may have better access to capital resources.

A significant portion of our indebtedness bears interest at floating rates. As a result, our interest payment
obligations on this indebtedness will increase if interest rates increase.

Our ability to satisfy our obligations, and to reduce our total debt depends on our future operating
performance and on economic, financial, competitive and other factors beyond our control. Our business may
not generate sufficient cash flow to meet these obligations or to successfully execute our business strategy. If
we are unable to service our debt and fund our business, we may be forced to reduce or delay capital
expenditures, seek additional financing or equity capital, restructure or refinance our debt or sell assets. We
may not be able to obtain additional financing or refinance existing debt or sell assets on terms acceptable to us
or at all.

Restrictions in our senior credit facility and the indenture governing our 8%% notes may limit our
activities.

Our senior credit facility and the indenture relating to our 8/%% notes contain, and future debt
instruments to which we may become subject may contain, restrictive covenants that limit our ability to
engage in activities that could otherwise benefit our company, including restrictions on our ability and the
ability of our subsidiaries to:

= incur additional indebtedness,

 pay dividends on, redeem or repurchase our capital stock,
o make investments,

= create liens,

« sell assets,

e in the case of our restricted subsidiaries, incur obligations that restrict their ability to make dividend or
other payments to us,

e in the case of our restricted subsidiaries, guarantee or secure indebtedness,
» enter into transactions with affiliates,

o create unrestricted subsidiaries, and
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> consolidate, merge or transfer all or substantially all of our assets and the assets of our subsidiaries on a
consolidated basis.

We are also required to meet specified financial ratios under the terms of our senior credit facility. Cur
ability to comply with these financial restrictions and covenants is dependent on our future performance,
which is subject to prevailing economic conditions and other factors, including factors that are beyond our
control such as foreign exchange rates, interest rates, changes in technology and changes in the level of
competition. ‘

Our failure to comply with any of these restrictions or covenants may result in an event of default under
the applicable debt instrument, which could permit acceleration of the debt under that instrument and require
us to prepay that debt before its scheduled due date. Also, an acceleration of the debt under our senior credit
facility would trigger an event of default under our 8% notes, and a default under our 87%% notes would
trigger an event of default under the senior credit facility and possibly other debt.

If an event of default occurs, we may not have sufficient funds available to make the required payments
under our indebtedness. If we are unable to repay amounts owed under our senior credit facility, those lenders
may be entitled to foreclose on and sell the collateral that secures our borrowings under that agreement. Cur
inability to repay amounts owed under our senior credit facility may also cause a default under other of our
obligations including our accounts receivable securitization facility.

Economic, pelitical and other risks associated with foreign operations could adversely affect our
international sales.

Because we sell our products worldwide, our businesses are subject to risks associated with doing business
internationally. Our sales originating outside the United States represented 66% of our total sales in the fiscal
year ended December 29, 2002. We anticipate that sales from international operations will continue to
represent a substantial portion of our total sales. In addition, many of our manufacturing facilities, employees
and suppliers are located outside the United States. Accordingly, our future results could be harmed by a
variety of factors, including:

o changes in foreign currency exchange rates,

o changes in a country’s or region’s political or economic conditions, particularly in developing or
emerging markets,

o longer payment cycles of foreign customers and difficulty of collecting receivables in foreign
jurisdictions,

» trade protection measures and import or export licensing requirements,

= differing tax laws and changes in those laws,

» difficulty in staffing and managing widespread operations,

» differing labor laws and changes in those laws,

o differing protection of intellectual property and changes in that protection, and

o differing regulatory requirements and changes in those requirements.

Cur quarterly operating results are subject to significant fluctuation, and we may not be able to adjust
our operations to effectively address changes we do not anticipate. '

Given the nature of the markets in which we participate, we cannot reliably predict future sales and
profitability. Changes in competitive, market and economic conditions may require us to adjust our operations,
and we can offer no assurance of our ability to make such adjustments or to make them quickly enough to
adapt to changing conditions. A high proportion of our costs are fixed, due in part to our significant sales,
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research and development and manufacturing costs. Thus, small declines in sales could disproportionately
affect our operating results in a quarter. Factors that may affect our quarterly operating results include:

o demand for and market acceptance of our products,
o competitive pressures resulting in lower selling prices,
» adverse changes in the level of economic activity in regions in which we do business,

» adverse changes in industries, such as pharmaceutical, biomedical, semiconductors and aerospace, on
which we are particularly dependent,

= changes in the portions of our sales represented by our various products and customers,

¢ delays or problems in the introduction of new products,

° our competitors’ announcement or introduction of new products, services or technological innovations,
o increased costs of raw materials or supplies, and

» changes in the volume or timing of product orders.

We may not be able to successfully execute acquisitions or license technologies, integrate acguired
businesses or licensed technologies into our existing business or make acquired businesses or licensed
technologies profitable.

We have in the past, and may in the future, supplement our internal growth by acquiring businesses and
licensing technologies that complement or augment our existing product lines, such as our acquisition of
Packard BioScience Company in November 2001. We may be unable to identify or complete promising
acquisitions or license transactions for many reasons, including:

o competition among buyers and licensees,

o the need for regulatory and other approvals,

» our inability to raise capital to fund these acquisitions,
s the high valuations of businesses and technologies, and

o restrictions in the instruments governing our indebtedness, including the indenture governing the notes
and our new senior credit facility.

Some of the businesses we may seek to acquire may be unprofitable or marginally profitable. Accordingly,
the earnings or losses of acquired businesses may dilute our earnings. For these acquired businesses to achieve
acceptable levels of profitability, we must improve their management, operations, products and market
penetration. We may not be successful in this regard and may encounter other difficulties in integrating
acquired businesses into our existing operations.

To finance our acquisitions, we may have to raise additional funds, either through public or private
financings. We may be unable to obtain such funds or may be able to do so only on terms unacceptable to us.

If we do not successfully integrate our Life Sciences and Analytical Instruments business unrits, we may
not achieve the benefits we anticipate we will derive from the combination of these businesses.

In the fourth quarter of 2002, we announced the combination of our Life Sciences and Analytical
Instruments business units into a new integrated business named Life and Analytical Sciences, representing
66% of our total sales for 2002. This combination is subject to various integration risks, and the integration of
these two business units may not achieve the benefits we anticipate it will achieve. As a result of the
combination, we may experience a loss of productivity, sales and key personnel. In addition, the information
technology systems of the two businesses may not be fully compatible. If any of these potential difficulties
were to occur and persist, the business results of our Life Sciences and Analytical Instruments reporting
segments could suffer.

41




We are targeting annualized cost savings from the combination of our Life Sciences and Analytical
Instruments businesses of between $30.0 million and $45.0 million. Because we anticipate that the benefits of
the combination of these businesses will not be fully realized until 2004, we are targeting cost savings of
between $12.0 million and $25.0 million in 2003. While we believe these cost savings to be reasonable, they
are estimates that are inherently difficult to predict and are necessarily speculative in nature. In addition,
unforeseen factors may offset some or all of the estimated cost savings or other benefits from the integration.
As a result, our actual cost savings, if any, could differ or be delayed, compared to our estimates.

Cur loss of licenses may require us te stop selling preducts or lose competitive advantage.

We may not be able to renew our existing licenses or licenses we may obtain in the future on terms
acceptable to us, or at all. If we lose the rights to a patented or other proprietary technology, we may need to
stop selling products incorporating that technology and possibly other products, redesign our products or lose a
competitive advantage. Potential competitors could in-license technologies that we fail to license and
potentially erode our market share.

Qur licenses typically subject us to various economic and commercialization obligations. If we fail to
comply with these obligations we could lose important rights under a license, such as the right to exclusivity in
a market. In some cases, we could lose all rights under the license. In addition, rights granted under the license
could be lost for reasons out of our control. For example, the licensor could lose patent protection for a number
of reasons, including invalidity of the licensed patent, or a third party could obtain a patent that curtails our
freedom to operate under one or more licenses.

If we do not compete effectively, our business will be harmed.

We encounter aggressive competition from numerous competitors in many areas of our business. We may
not be able to compete effectively with all of these competitors. To remain competitive, we must develop new
products and periodically enhance our existing products. We anticipate that we may also have to adjust the
prices of many of our products to stay competitive. In addition, new competitors, technologies or market
trends may emerge to threaten or reduce the value of entire product lines.

If we fail to maintain satisfactory compliance with the regulations of the United States Food and Drug
Administration and other governmental agencies, we may be forced to recall products and cease their
manufacture and distribution, and we could be subject to civil or criminal penafties.

Some of the products produced by our Life and Analytical Sciences business unit are subject to
regulation by the United States Food and Drug Administration and similar international agencies. In addition,
some of the activities of our Fluid Sciences business unit are subject to regulation by the United States
Federal Aviation Administration. These regulations govern a wide variety of product activities, from design
and development to labeling, manufacturing, promotion, sales, resales and distribution. If we fail to comply
with those regulations or those of similar international agencies, we may have to recall products and cease
their manufacture and distribution. In addition, we could be subject to fines or criminal prosecution.

Changes in governmental regulations may reduce demand for our products or increase our expenses.

We compete in markets in which we or our customers must comply with federal, state, local and foreign
regulations, such as environmental, health and safety and food and drug regulations. We develop, configure
and market our products to meet customer needs created by these regulations. Any significant change in these
regulations could reduce demand for our products or increase our costs of producing these products.

Obmﬁmmg and enforcing patent protection for our proprietary products, processes and technologies may
be difficult and expensive; we may infringe intellectual property rights of third parties.

Patent and trade secret protection is important to us because developing and marketing new technologies
and products is time-consuming and expensive. We own many United States and foreign patents and intend to
apply for additional patents to cover our products. We may not obtain issued patents from any pending or
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future patent applications owned by or licensed to us. The claims allowed under any issued patents may not be
broad enough to protect our technology.

Third parties may seek to chatlenge, invalidate or circumvent issued patents owned by er licensed to us
or claim that cur products and operations infringe their patent or other intellectual property rights.

In addition to our patents, we possess an array of unpatented proprietary technology and know-how and
we license intellectual property rights to and from third parties. The measures that we employ to protect this
technology and these rights may not be adequate. Moreover, in some cases, the licensor can terminate a
license or convert it to a non-exclusive arrangement if we fail to meet specified performance targets.

We may incur significant expense in any legal proceedings to protect our proprietary rights or to defend
infringement claims by third parties. In addition, claims of third parties against us could result in awards of
substantial damages or court orders that could effectively prevent us from manufacturing, using, importing or
selling our products in the United States or abroad.

QOur results of operations will be adversely affected if we fail to realize the full value of our intangible
assets,

As of December 29, 2002, our total assets included $1.4 billion of net intangible assets. Net intangible
assets consist principally of goodwill associated with acquisitions and costs associated with securing patent
rights, trademark rights and technology licenses, net of accumulated amortization. These assets have
historically been amortized on a straight-line basis over their estimated useful lives. In connection with our
adoption of SFAS No. 142, we discontinued the amortization of goodwill and indefinite lived intangible assets
beginning in fiscal 2002. Instead, we will test these items, at a minimum, on an annual basis for potential
impairment by comparing the carrying value to the fair market value of the reporting unit to which they are
assigned.

During the second quarter of 2002, we completed our transitional implementation of the impairment
testing provisions of SFAS No. 142, which resulted in a $117.8 million before-and-after-tax charge for
goodwill associated with our lighting business. In accordance with the provisions of SFAS No. 142, we took
this charge as the effect of an accounting change as of the beginning of fiscal 2002.

Future impairment testing may result in additional intangible asset write-offs, which could adversely
affect our results of operations.
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INDEPENDENT AUDITORS’ REPORT

To the Board of Directors and Stockholders of PerkinElmer, Inc.
Wellesley, Massachusetts

We have audited the accompanying consolidated balance sheets of PerkinElmer, Inc. and subsidiaries
{the “Company”) as of December 29, 2002 and December 30, 2001, and the related consolidated statements
of income, stockholders” equity, and cash flows for each of the three years in the period ended December 29,
2002. Our audits also included the financial statement schedule listed in the Index at Item 15(a)2. These
financial statements and financial statement schedule are the responsibility of the Company’s management.
Our responsibility is to express an opinion on these financial statements based on our audits.

We conducted our audits in accordance with auditing standards generally accepted in the United States
of America. Those standards require that we plan and perform the audit to obtain reasonable assurance about
whether the financial statements are free of material misstatement. An audit includes examining, on a test
basis, evidence supporting the amounts and disclosures in the financial statements. An audit also includes
assessing the accounting principles used and significant estimates made by management, as well as evaluating
the overall financial statement presentation. We believe that our audits provide a reasonable basis for our
opinion.

In our opinion, such consolidated financial statements present fairly, in all material respects, the financial
position of PerkinElmer, Inc. and subsidiaries as of December 29, 2002 and December 30, 2001, and the
results of their operations and their cash flows for each of the three years in the period ended December 29,
2002, in conformity with accounting principles generally accepted in the United States of America. Also, in
our opinion, such financial statement schedule, when considered in relation to the basic consolidated financial
statements taken as a whole, presents fairly in all material respects the information set forth therein.

As discussed in Note 12 to the consolidated financial statements, the Compahy changed its method of
accounting for goodwill and intangible assets in 2002 to conform to Statement of Financial Accounting
Standards No. 142, Goodwill and Other Intangible Assets.

/s/ DEeLoITTE & ToucHE LLP

Boston, Massachusetts
January 22, 2003
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CONSOLIDATED INCOME STATEMENTS
For the Three Years Ended December 29, 2002

2002 2001 2500
(In thousands, except per share data)

Sales:

ProduCts ... e $1,285,413  $1,327,473  $1,348,797

S IVICES ottt 219,568 197,866 189,185
Total SAles. ..\t e e 1,504,981 1,525,339 1,537,982
Cost of sales:

Products . ... 772,197 739,234 782,489

S BTVICES .« v oot ettt e e 131,903 110,186 109,884
Total cost of sales . ... i 904,100 849,420 892,373
Selling, general and administrative expenses .................. 431,304 376,860 364,483
Research and development expenses .. ....................... 86,451 80,074 76,098
In-process research and development charges ................. — - 71,533 24,300
Restructuring charges, net............ ... ... i il 35,698 7,000 6,300
Gains on dispositions, Net . ...ttt (5,216) (33,189) (37,739)
Amortization of intangible assets ............ ... ... .. .. 28,326 43,926 32,309
Operating income from continuing operations ................. 24,318 129,715 179,858
Other eXpense, MEL . ... uu ettt ettt 32,868 29,165 33,113
(Loss) income from continuing operations before income taxes . . (8,550) 100,550 146,745
(Benefit) provision for income taxes .. .........coveverenn.. (4,415) 59,052 56,375
{Loss) income from continuing operations. ................... (4,135) 41,498 90,370
Loss from discontinued operations, net of income taxes ......... (16,543) (9,360) (4,303)
(Loss) gain on disposition of discontinued operations, net of

IMCOIMIE TAXES . o ottt e et ettt eia e {13,460) 2,367 4,453
(Loss) income before effect of accounting change ............. (34,138) 34,505 90,520
Effect of accounting change, net of income taxes .............. (117,800) — —
Net (10SS) IMCOME . . .\ttt e e e $(151,938) $ 34,505 $§ 90,520
Basic (loss) earnings per share:

Continuing Operations ... ... ......eeuteeeiinnrereennnnn.. $ (003) $ 040 § 0.92

Discontinued Operations ..........c.cuuvririeernrinaannen. (0.24) (0.07) 0.00

(Loss) income before effect of accounting change ........... (0.27) 0.33 0.92
Effect of accounting change, net of income taxes .............. (0.94) — —
Net (108S) iNCOME . ..\ttt e iien e eaeens $  (121) $ 033 § 0.92
Diluted (loss) earnings per share:

Continued Operations . ... ... ..vuuurrurriniirrrernnnns $  (003) $ 039 § 0.88

Discontinued Operations ...............uuveuerineenaennan (0.24) {0.07) 0.00

Net (loss) income before effect of accounting change ... ... (0.27) 0.32 0.89

Effect of accounting change, net of income taxes .............. (0.94) — —
Net (1088) INCOME ...\t ea $  (121) § 032 $ 0.89

The accompanying notes are an integral part of these consolidated financial statements.
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CONSOLIDATED BALANCE SHEETS
As of December 29, 2002 and December 30, 2001

2002

2001

(In thousands except share
and per share data)

Current assets:

Cash and cash equivalents ........... ... i, $ 130,615 $ 138,250
Cash held in esCrowW. . ... o i e e e e e 186,483 —
Accounts receivable, net .. ..., ... ... 304,647 319,063
VOIS . . ot e 205,455 244,841
Other CUITENt ASSETS . . o\ ottt et ettt et e ittt 152,137 150,686
Current assets of discontinued operations ..............oviiiiineinn.. 12,006 90,518
Total current assets .. ... ...t e 991,343 943,358
Property, plant and equipment:
A GOt L i e e 598,048 530,327
Accumulated depreciation. . ... ... ... e (294,026) (247,703)
Property, plant and equipment, net ......... .. ... ... il 304,022 282,624
InvestmentS . . ..o 14,298 18,197
Intangible assets. .. ... .ottt e 1,439,774 1,530,053
L0 14415 i 111 £ OO 83,835 102,055
Long-term assets of discontinued operations .......... ... ... ... ... ... ... 2,967 93,651
TOtal BSSEES o o vttt e e e e $2,836,239  $2,969,938
Current liabilities:
Short-term debt .. ...t $ 191,491 § 125984
Accounts payable . ... ... 146,290 128,952
Accrued restructuring and integration Costs . ...............oiiiienini.n. 40,748 51,735
ACCTUEA EXPEIISES . o v\ ottt et ittt e e 316,427 427,550
Current liabilities of discontinued operations .............c.cvvvuieeion... 2,718 20,814
Total current liabilities ... .. ...ttt it e 697,674 755,035
Long-term debt . ... ... e 614,053 598,125
Long-term liabilities ....... ... .. . 0 i e 270,031 253,164
Long-term liabilities of discontinued operations...................coovo... 2,137 57
Commitments and contingencies
Stockholders’ equity:
Preferred stock — $1 par value, authorized 1,000,000 shares; none issued or
oUtStANdIng .. ... e e — —
Common stock — $1 par value, authorized 300,000,000 shares; issued
145,101,000 shares; and 125,854,000 and 124,188,000 shares outstanding in
2002 and 2006, .. oo e 145,101 145,101
Capital inexcess of par value. ...... ... ... oottt 679,929 641,091
Unearned COMPENSAtION .. ...\ttt ettt ie e et eeennen (5,890) (3,327)
Retained earnings. . ... ...t 655,066 842,283
Accumulated other comprehensive loss. .. ......... ... ... .. oL (31,865) (60,940)
Cost of shares held in treasury — 19,247,000 shares and 20,913,000 shares in
2002 and 2000, .. oo e e s (189,997) (200,151)
Total stockholders’ equity . ....... ..ot 1,252,344 1,363,557
Total liabilities and stockholders’ equity .......... ... ... . ... . ..., $2,836,239  $2,969,938

The accompanying notes are an integral part of these consolidated financial statements.
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CONSOLIDATED STATEMENTS OF STOCKHOLDERS® EQUITY
For the Three Years Ended December 29, 2002

Accumulated

Other Cost of Total
Comprehensive ~ Common Capital in Unearned Retained  Comprehensive Shares Held  Stockholders’
Income Stock Excess of Par  Compensation  Earnings  Income (Loss) in Treasury Equity
(In thousands, except per share data)
Balance, January 3, 2000 . .. $120,204 $ — — $701,907 $(14,040) $(257,295) $ 550,776
Comprehensive income
Net income .............. $ 90,520 — — — 90,520 — — 90,520
Other comprehensive income
(loss), net of tax
Foreign currency
translation adjustments (25,484) — — — — (25,484) — (25,484)
Unrealized gains on
securities arising during
the period ............ 481
Reclassification
adjustment ........... 1
Net unrealized gains . . ... 482 — — — — 482 — 482
Other comprehensive loss (25,002)
Comprehensive income. . ... $ 65518
Cash dividends ($.28 per
share) ................. — — —  (27,533) — — (27,533)
Exercise of employee stock
options and related
income tax benefits ... ... — 17,230 — 16,000 — 34,939 68,169
Issuance of common stock
for employee benefit plans — 14,493 (13,019) — — 7,988 9,462
Purchase of common stock
for treasury............. — (102) — — — (10,487)  (10,589)
Mergers, acquisitions and
other .................. 2,704 14,704 — 55,178 — — 72,586
Balance, December 31, 2000 122,908 46,325 (13,019) 836,072 (39,042)  (224,855) 728,389
Comprehensive income
Netincome .............. $ 34,505 — — — 34,505 — — 34,505
Other comprehensive income
(loss), net of tax
Foreign currency
translation adjustments (20,976) — — — — (20,976) — (20,576)
Unrealized gains on
derivative instruments . . 1,407 — — — — 1,407 — 1,407
Unrealized losses on
securities arising during
the period . ........... (2,438)
Reclassification
adjustment ........... 109
Net unrealized losses .. .. (2,329) — — — — (2,329) — (2,329)
Other comprehensive loss (21,898)
Comprehensive income. . . .. $ 12,607
Cash dividends ($.28 per
share) ................. — — —  (28,294) — — (28,294)
Exercise of employee stock
options and related
income tax benefits . .. ... — 20,723 — — - 20,047 40,770
Issuance of common stock
for employee benefit plans — (2,296) 9,192 — — 4,693 11,589
Purchase of common stock
for treasury............. — — — — — (1,784) (1,784)
Acquisition of AST .. ... ... — 3,252 — — — 1,748 5,000
Acquisition of Packard . .. .. 22,193 573,087 — — — — 595,280
Balance, December 38, 2001 145,101 641,091 (3,827) 842,283 (60,940)  (200,151) 1,363,557
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Accumulated

Other Cost of Total
Comprehensive ~ Common Capital in Unearned Retained  Comprehensive Shares Held  Stockholders’
Income Stock Excess of Par Compensation Earnings Income (Loss) in Treasury Equity

(In thousands, except per share data)

Comprehensive income
Netloss ................. $(151,938) — — —  (151,938) — —  (151,938)
Other comprehensive income

(loss), net of tax:

Foreign currency

translation adjustments 34,350 — — —_ — 34,350 — 34,350
Change in minimum

liability of pension..... (3,928) — — — — (3,928) — (3,928)
Unrealized losses on

derivative instruments . . (1,407) — — — — (1,407) — (1,407)

Unrealized gains on

securities arising during '

the period............ 60 — — — — 60 — 60
Reclassification

adjustment ........... (417)

Other comprehensive
income .............. 28,658

Comprehensive loss. . ...... $(123,280)

Cash dividends ($.28 per

share) ................. — — — (35279 — — (35,279)
Exercise of employee stock

options ................ — 2,173 — — — 6,114 8,287
Issuance of common stock

for employee benefit plans — 8,661 (2,063) — — 9,965 16,563
Purchase of common stock

for treasury............. —_ — — — — (5,925) (5,925)
Acquisition of Packard . . ... — 28,004 — — — — 28,004

Balance, December 29, 2002 $145,101 $679,929  § (5,890) $655,066 $(31,865) $(189,997) $1,252,344

The accompanying notes are an integral part of these consolidated financial statements.

49



CONSOLIDATED STATEMENTS OF CASH FLOWS
For the Three Years Ended December 29, 2002

2002 2001 2880
(In thousands)

Operating activities:

Net (10s8) INCOmMe . ...t it $(151,938) $ 34,505 $§ 90,520
Add net loss from discontinued operations ................... 16,543 9,360 4,303
Add net loss (gain) on disposition of discontinued operations ... 13,460 (2,367) (4,453)
Add effect of accounting change .. .......................... 117,800 — —
(Loss) income from continuing operations ................... (4,135) 41,498 90,370

Adjustments to reconcile (loss) income from continuing
operations to net cash provided by continuing operations:

In-process research and development charges ............... — 71,533 24,300
Non-cash restructuring actions . ................ovviin.... 3,150 (1,763) 4,830
Depreciation and amortization. . ................ ... ..., 76,580 88,472 74,253
Stock-based compensation . . ...... ... ... Lo i . 2,613 3,529 4,143
Deferred taxes .. ...t e (35,369) 5,628 14,318
Amortization of deferred debt issuance cost, accretion of

discounts and net gains from extinguishment of debt....... 19,531 20,753 8,567
Gains on dispositions and sales of investments, net .......... (3,229) (40,738) (38,248)

Changes in assets and liabilities which provided (used) cash,
excluding effects from companies purchased and divested:

Accounts receivable, net.......... ... 35,278 18,219 439
INVENtOries . .. ... it 48,231 (35,518) (12,033)
Accounts payable ........... ... i 13,846 487 9,796
Tax benefit from exercise of common stock options........ 912 15,043 30,843
Accrued expenses and other ......... ... ... ... ... ..., (49,159) (41,875) (54,648)
Net cash provided by continuing operations operating activities . . . . 108,249 145,268 156,930
Net cash used by discontinued operations operating activities .. ... (6,745) (21,969) (11,382)
Net cash provided by operating activities. ...................... 101,504 123,299 145,548
Investing activities:
Cashheldinescrow ........ .. .. . i i, (186,483) — —
Purchase of Fremont, CA facility . .......................... (30,000) — —
Capital expenditures .. .........c i (37,819) (94,382) (59,294)
Proceeds from dispositions of businesses, net ................. 96,194 73,503 39,148
Proceeds from dispositions of property, plant and equipment .. .. 29,782 61,243 42,276
Cost of acquisitions and investments, net of cash and cash
equivalents acquired . ....... . ... i (22,511) 34,149 (411,040)
Proceeds from sale (use from purchase) of investments, net .. .. — 2,951 (20,457)
Other .o — (758) 1,919
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Net cash (used in) provided by continuing operations investing
ACHVILIES . .. oot

Net cash (used in) provided by discontinued operations investing
ACHIVITIES . . .ttt

Net cash (used in) provided by investing activities ..............

Financing activities:
Prepayment of short-term debt . ............. ... . ... ...
Prepayment of 2005 notes .........v i
Prepayment of zero coupon convertible notes .................
Proceeds from sale of senior subordinated notes ...............
Proceeds fromterm loan ......... ... .. .. L oL
Proceeds from issuance of convertible debt ...................
Payment of debt issuance and termination costs...............
(Decrease) increase in commercial paper borrowings ..........
Other debt decreases ..........c.coviiiiiiiiineninnnnn .
Proceeds from issuance of common stock ....................

Purchases of common stock for treasury .....................
Cashdividends .............. .. ... .. . i i

Net cash provided by (used in) continuing operations financing
ACHVITIES « oot e

Effect of exchange rate changes on cash and cash equivalents . . . ..

Net (decrease) increase in cash and cash equivalents ............
Cash and cash equivalents at beginning of year .................

Cash and cash equivalents at end of year ......................

Supplemental disclosures of cash flow information for continuing
and discontinued operations (see also Note 2):

Cash paid during the year for:
Interest. ... ... i
Income taxes ... ...uinit o e
Non-cash investing and financing activities:
Fair value of stock and options issued to Packard shareholders
Fair value of stock issued to AST shareholders .............
Packard debt assumed ....... ... .. .. .. oL
NEN debt assumed ........... ...t
Fair value of warrants issued in NEN acquisition ...........

The accompanying notes are an integral part of these consolidated financial statements.
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2002 2001 2000
(In thousands)

(150,837) 76,708  (407,448)
(5,200)  (10,947) 6,018
(156,037) 65,761 (401,430)
(123,683) — —
(110,288) — —
(304,322) — —
297,500 — —
315,000 — —
— — ~448,000
(15,841) — —
— (177,000) 37,000
(5,540) (3,235)  (233,991)
19,051 39,475 46,902
(5,925) (1,784)  (10,589)
(35,279)  (28,294)  (27,533)
30,673 (170,838) 259,789
16,225 (5,523) (5,006)
(7,635) 12,699 (1,099)
138,250 125,551 126,650
$ 130,615 $ 138,250 § 125,551
$ 11,789 $ 17971 $§ 45236
$ 42845 § 18211 $§ 21,819
$ 28,004 $ 595280 § —
$ — $ 5000 % —
$ —  §$ 118236 § —
$ — 9 — $§ 48262
$ — % — $ 6940




NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

Note 1: Nature of Operations and Accounting Policies

Nature of Operations: PerkinElmer, Inc. is a global high technology company which designs, manufac-
tures, markets and supports products, systems and service offerings within four business segments: Life
Sciences, Analytical Instruments, Optoelectronics and Fluid Sciences. In July 2001, PerkinElmer, Inc.
approved a plan to sell its Security and Detection Systems business, which is presented as discontinued
operations in accordance with Accounting Principles Board (“APB”) Opinion No. 30, Reporting the Results
of Operations — Reporting the Effects of Disposal of a Segment of a Business, and Extraordinary, Unusual
and Infrequently Occurring Events and Transactions (“APB No. 30”) (see Note 6).

In June 2002, the Company approved separate plans to dispose of its Telecommunications Components
and Entertainment Lighting businesses. The Company has accounted for these businesses as discontinued
operations in accordance with Statement of Financial Accounting Standards (“SFAS”) No. 144, Accounting
for the Impairment or Disposal of Long-Lived Assets, (“SFAS No. 144”), which the Company adopted as of
the beginning of fiscal 2002.

The consolidated financial statements include the accounts of PerkinElmer, Inc. and its subsidiaries (the
Company). All material intercompany balances and transactions have been eliminated in consolidation.

Accounting Policies and Estimates: The preparation of consolidated financial statements in accordance
with accounting principles generally accepted in the United States of America requires the Company to make
estimates and judgments that affect the reported amounts of assets, liabilities, revenues and expenses, and
related disclosure of contingent assets and liabilities. On an ongoing basis, the Company evaluates its
estimates. The Company bases its estimates on historical experience and on various other assumptions that are
believed to be reasonable under the circumstances, the results of which form the basis for making judgments
about the carrying values of assets and liabilities that are not readily apparent from other sources. Actual
results may differ from these estimates under different assumptions or conditions.

Sales: The majority of the Company’s product sales are recorded at the point in time of shipment, when
title and risk of ownership passes to the buyer and when persuasive evidence of an arrangement exists, the
seller’s price to the buyer is fixed or determinable and collectibility is reasonably assured. A provision is made
at the time the related revenue is recognized for the cost of any installation obligations and the estimated cost
of product warranties. When other significant obligations remain after products are delivered, including certain
customer acceptance provisions, revenue is recognized only after such. obligations are fulfilled. If a loss is
anticipated on any contract, a provision for the entire loss is made immediately. Revenue related to the sale of
maintenance contracts is deferred and amortized on a straight-line basis over the service period. Shipping and
handling costs are reflected in both revenue and cost of goods sold to the extent they are billed to customers.
In all other instances they are reflected as a component of cost of goods sold.

Inventories: Inventories, which include material, labor and manufacturing overhead, are valued at the
lower of cost or market. Substantially all inventories are accounted for using the first-in, first-out
(FIFO) method of determining inventory costs. Inventory quantities on-hand are regularly reviewed, and
where necessary, provisions for excess and obsolete inventory are recorded based primarily on the Company’s
estimated forecast of product demand and production requirements.

Allowance for Doubtful Accounts: The Company maintains allowances for doubtful accounts for
estimated losses resulting from the inability of its customers to make required payments.

Income Taxes: The Company uses the asset and liability method of accounting for income taxes. Under
the asset and liability method, deferred tax assets and liabilities are recognized for the estimated future tax
consequences attributable to differences between the financial statement carrying amounts of assets and
liabilities and their respective tax bases. This method also requires the recognition of future tax benefits such
as net operating loss carryforwards, to the extent that realization of such benefits is more likely than not.
Deferred tax assets and liabilities are measured using enacted tax rates expected to apply to taxable income in
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the years in which those temporary differences are expected to be recovered or settled. A valuation allowance
is established for any deferred tax asset for which realization is not more likely than not.

Property, Plant and Equipment. For financial statement purposes, the Company depreciates plant and
equipment using the straight-line method over their estimated useful lives, which generally fall within the
following ranges: buildings — 10 to 40 years; leasehold improvements — estimated useful life or remaining
term of lease, whichever is shorter; machinery and equipment — 3 to 7 years. Certain tooling costs are
capitalized and amortized over a 3 year life, while repairs and maintenance costs are expensed.

Pension Plans:  The Company’s funding policy provides that payments to the U.S. pension trusts shall at
least be equal to the minimum funding requirements of the Employee Retirement Income Security Act of
1974. Non-U.S. plans are accrued for, but generally not fully funded, and benefits are paid from operating
funds. A minimum pension liability adjustment is required when the actuarial present value of accumulated
benefits exceeds plan assets and accrued pension liabilities.

Translation of Foreign Currencies: For foreign operations with functional currencies other than the
U.S. dollar, asset and liability accounts are translated at current exchange rates; income and expenses are
translated using weighted average exchange rates. Resulting translation adjustments, as well as gains and
losses from certain intercompany transactions, are reported in accumulated other comprehensive income, a
separate component of stockholders’ equity.

Intangible Assets: The Company’s intangible assets consist of (1)} goodwill, which is not being
amortized commencing in 2002 and beyond; (2) indefinite lived intangibles, which consist of certain patents
and trademarks that are not subject to amortization; and (3) amortizing intangibles, which consist of patents,
trademarks and purchased technologies, which are being amortized over their useful lives. All intangible assets
are subject to impairment tests on a periodic basis.

Note 12 describes the impact of accounting for the adoption of SFAS No. 142, Goodwill and Intangible
Assets, and the annual impairment methodology that the Company will employ on January ist of each year in
calculating the recoverability of goodwill. This same impairment test will be performed at other times during
the course of the year should an event occur which suggests that the recoverability of goodwill should be
challenged. Non-amortizing intangibles are also subject to annual impairment tests. However, the methodol-
ogy employed is as described in APB Opinion No. 17, Intangible Assets. Amortizing intangibles are currently
evaluated for impairment using the methodology set forth in SFAS No. 144. Recoverability of these assets is
assessed only when events have occurred that may give rise to an impairment. When a potential impairment
has been identified, forecasted undiscounted net cash flows of the operations to which the asset relates are
compared to the current carrying value of the long-lived assets present in that operation. If such cash flows are
less than such carrying amounts, long-lived assets, including such intangibles, are written down to their
respective fair values.

Prior to 2002, the Company employed the impairment methodologies set forth in SFAS No. 121,
Accounting for the Impairment of Long-Lived Assets and for Long-Lived Assets to be Disposed of. These
methodologies did not differ substantially from SFAS No. 144 as they related to amortizing intangibles.
Goodwill was also previously evaluated for impairment under SFAS No. 12] in 2001 and 2000.

Stock-Based Compensation: The Company issued restricted stock to certain employees and has
reflected the fair value of these awards as unearned compensation until the restrictions are released and the
compensation is earned. As allowed by SFAS No. 123, Accounting for Stock-Based Compensation, the
Company has elected to account for stock-based compensation at intrinsic value with disclosure of the effects
of fair value accounting on net income and earnings per share on a pro forma basis. At December 29, 2002, the
Company has three stock-based compensation plans, which are described more fully in Note 18. The
Company accounts for these plans under the recognition and measurement principles of APB Opinion No. 25,
Accounting for Stock Issued to Employees, and related interpretations. No stock-based employee compensa-
tion cost related to stock options is reflected in net income, as all options granted under those plans had an
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exercise price at least equal to the market value of the underlying common stock on the date of grant. The
following table illustrates the effect on net income and earnings per share if the company had applied the fair
value recognition provisions of SFAS No. 123.

Year Ended
December 29, December 30, December 31,
2002 2001 2800
‘ (in thousands, except per share data)
Net (J0ss) inCOME .. ..., $(151,938) $ 34,505 $ 90,520

Add: Stock-based employee compensation expense
included in net (loss) income, net of related tax
effects ... o 1,568 2,117 2,486

Deduct: Total stock-based employee compensation
expense determined under fair market value method
(see Note 18) for all awards, net of related tax effects (22,717) (27,504) (15,371)

Pro forma net (loss) income. .............c.cu.nn. $(173,087) $§ 8,718 $ 77,635
(Loss) earnings per share:
Basic—asreported ... ... $ (121) $ 033 $ 092
Basic—proforma ............ ... ... $ (1.38) $ 0.08 $ 079
Diluted —asreported ..o, $  (1.21) $ 032 $ 089
Diluted — pro forma ......... ... . oo, $ (1.38) $ 008 $ 076

Investments and Marketable Securities: Investments where the Company does not have the ability to
exercise significant influence are accounted for either in accordance with SFAS No. 115, Accounting for
Certain Investments in Debt and Equity Securities or under the cost method. The cost of securities sold is
based on the specific identification method. For public companies that have readily determinable fair values,
the Company classifies its equity investments as either available-for-sale or trading. Should securities be
classified as available for sale, the Company records these investments at their fair values with unrealized
gains and losses included in accumulated other comprehensive income/(loss). If investments are classified as
trading, any unrealized gain or loss is recorded directly to the income statement. Under the cost method of
accounting, investments in private companies are carried at cost and are adjusted only for other-than-
temporary declines in fair value, distributions of earnings and additional investments.

Investments in business entities in which the Company does not have control, but has the ability to
exercise significant influence over operating and financial policies are accounted for by the equity method. If
the Company has disproportionate capital at risk and the equity method investee is recognizing losses, the
Company records its proportionate loss based on its proportionate capital at risk.

Cash Flows: For purposes of the Consolidated Statements of Cash Flows, the Company considers all
highly liquid unrestricted instruments with a purchased maturity of three months or less to be cash
equivalents. The carrying amount of cash and cash equivalents approximates fair value due to the short
maturities.

Environmental Matters: The Company accrues for costs associated with the remediation of environ-
mental pollution when it is probable that a liability has been incurred and the Company’s proportionate share
of the amount can be reasonably estimated. The recorded liabilities have not been discounted.

Comprehensive Income: Comprehensive income is defined as net income and other changes in
stockholders’ equity from transactions and other events from sources other than stockholders. Comprehensive
income is reflected in the Consolidated Statements of Stockholders’ Equity.

Derivative Instruments and Hedging: The company records derivative instruments on the balance sheet
as assets or liabilities, measured at fair value. Gains or losses resulting from changes in the values of those
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derivatives would be accounted for depending on the use of the derivative instrument and whether it qualifies
for hedge accounting. The effect of the adoption of SFAS No. 133, Accounting for Derivative Instruments and
Hedging Activities, as of January 1, 2001 was not material.

Stock Splits: Per share amounts and share data have been retroactively restated to give effect to the
two-for-one stock split on June 1, 2001, effected in the form of a 100% stock dividend for holders of record as
of May 15, 2001.

Reclassifications:  Certain financial statement amounts from prior years have been reclassified to
conform with current year presentation.

Recently Issued Accounting Pronouncements

In July 2002, the FASB issued SFAS No. 146, Accounting for Costs Associated with Exit or Disposal
Activities (“SFAS No. 146”), which nullifies EITF Issue No. 94-3. SFAS No. 146 requires that a liability for
a cost associated with an exit or disposal activity be recognized when the liability is incurred, whereas EITF
No. 94-3 had recognized the liability at the commitment date to an exit plan. The Company is required to
adopt the provisions of SFAS No. 146 effective for exit or disposal activities initiated after December 30,
2002.

In December 2002, the FASB issued SFAS No. 148, Accounting for Stock-Based Compensation —
Transition and Disclosure — an amendment of FASB Statement No. 123 (“SFAS No. 148”). SFAS No. 148
amends SFAS No. 123 to provide alternative methods of transition for a voluntary change to the fair value
based method of accounting for stock-based employee compensation. In addition, SFAS No. 148 amends the
disclosure requirements of Statement 123 to require prominent disclosures in both annual and interim
financial statements about the method of accounting for stock-based employee compensation and the effect of
the method used on reported results. The disclosure requirements of SFAS No. 148 have been implemented in
Note 1 and Note 18 and the interim disclosure requirements will be adopted by the Company in the first
interim period in 2003.

In November 2002, the Emerging Issues Task Force (“EITF”) reached a consensus on Issue No. 00-21,
Revenue Arrangements with Multiple Deliverables. EITF Issue No. 00-21 provides guidance on how to
account for arrangements that involve the delivery or performance of multiple products, services and/or rights
to use assets. The provisions of EITF Issue No. 00-21 will apply to revenue arrangements entered into in fiscal
periods beginning after June 15, 2003. The Company is currently evaluating, but has not yet determined the
effect that the adoption of EITF Issue No. 00-21 will have on its results of operations and financial condition.

In January 2003, the FASB issued FASB Interpretation No. 46 (“FIN 46”), Consolidation of Variable
Interest Entities, an Interpretation of ARB No. 51. FIN 46 requires certain variable interest entities to be
consolidated by the primary beneficiary of the entity if the equity investors in the entity do not have the
characteristics of a controlling financial interest or do not have sufficient equity at risk for the entity to finance
its activities without additional subordinated financial support from other parties. FIN 46 is effective for all
new variable interest entities created or acquired after January 31, 2003. For variable interest entities created
or acquired prior to February 1, 2003, the provisions of FIN 46 must be applied for the first interim or annual
period beginning after June 15, 2003. The Company is currently evaluating the effect that the adoption of
FIN 46 will have on its results of operations and financial condition.

Note 2: Acquisitions and Divestitures
Acquisitions
In November 2001, the Company completed the acquisition of 100% of Packard BioScience Company
(Packard) for a purchase price of approximately $764.0 million, consisting primarily of approximately

22 million of the Company’s common shares and the assumption of $118.2 million in debt which was
subsequently redeemed in March 2002 (see Note 13). Packard is a global developer, manufacturer and
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marketer of instruments and related consumables and services for use in drug discovery and other life sciences
research, and generated sales of approximately $165.0 million for its fiscal year ended December 31, 2000. The
Company undertook this acquisition to extend its capabilities in automated liquid handling and sample
preparation and strengthened its position as a global provider of comprehensive drug discovery solutions.

Packard’s operations, assumed as of the date of acquisition, are reported within the results from
operations of the Life Sciences reporting segment. The acquisition was accounted for as a purchase in
accordance with SFAS No. 141, and the Company has accordingly allocated the purchase price of Packard
based upon the fair values of the net assets acquired and liabilities assumed. Portions of the net assets acquired
and liabilities assumed were valued by independent appraisers utilizing customary valuation procedures and
techniques. These intangible assets included $69.0 million in acquired in-process research and development
for projects that had not yet reached technological feasibility as of the acquisition date and for which no future
alternative use existed. These costs were expensed on the date of the acquisition. Other acquired intangible
assets valued at $239.2 million included the fair value of trade names, trademarks, patents and developed
technology. Of this amount, $76.5 million has been ascribed to trade names and trademarks for which an
indefinite life has been assigned. The Packard acquisition also resulted in an allocation to goodwill of
$428.9 million. Indefinite lived intangibles and goodwill are not being amortized in accordance with SFAS
No. 142, effective for all business combinations completed subsequent to July 1, 2001.

In connection with this acquisition, the Company agreed to issue 0.311 shares of PerkinElmer common
stock for each outstanding share of Packard common stock. The Company also agreed to assume all
outstanding options to purchase Packard common stock, which became exercisable for shares of PerkinElmer
common stock following the merger, after giving effect to the same exchange ratio provided for in the merger
agreement to the Packard common shareholders. The purchase price for Packard has been allocated to the
estimated fair value of assets acquired and liabilities assumed. Some allocations are based on studies and
independent valuations, as discussed above.

The components of the purchase price and allocation are as follows (in thousands):

Consideration and acquisition costs:

Stock issued to Packard shareholders....... ... ... .. . $ 595,280
Debt assumed .. ... 118,236
ACQUISIEION COSES . o o\ ottt et ettt e e e e e et e e 22,242
Fair value of options issued . . ... ... 28,004

Total consideration and acquisition COStS . ... ..ottt iiiie e $ 763,762

Allocation of purchase price:

CUITENt ASSETS o\ ittt e $ 152,595
Property, plant and equipment ........ ...ttt e 23,100
O 1 3 - U111 - 44,573
Identifiable intangible asSETS .. ..o\ ott i 239,200
In-process research and development ........ ... i i 69,040
GoodwWill. ..o 428,888
Liabilities assumed . ... ...t (193,634)

Lot . o $ 763,762

As part of the Packard acquisition and included in liabilities assumed is approximately $17.1 million in
integration charges. The integration accrual was recorded pursuant to a formal plan and includes initiatives to
integrate the operations of Packard and the Company and are principally comprised of amounts related to
employee separation costs and the termination of leases and other contractual obligations.
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Disposal of  Termination

Certain of Leases
Employee Product and Other
Separation Lines and Contractual
Costs Assets Obligations Total
(In miilions)
Packard Plan ................. ... ... ......... $8.1 $5.4 $3.6 $17.1

On July 31, 2000, the Company completed its acquisition of 100% of NEN Life Sciences, Inc. (NEN), a
provider of state-of-the-art drug discovery products, services, reagents and technologies to the life sciences
industry for an aggregate purchase price of approximately $418.0 million. The acquisition was undertaken to
expand the Company’s drug discovery products, services, reagents and technologies provided to the life
sciences industry. In connection with the acquisition, the Company paid approximately $350.0 million in cash
and issued warrants to purchase approximately 600,000 shares of the Company’s common stock, expiring July
2003, at $40.00 per share in exchange for all of the outstanding shares, options and warrants of NEN. In
addition, the Company repaid approximately $50.0 million of outstanding indebtedness of NEN. The
Company financed the acquisition and repayment of the outstanding indebtedness with $410 million of
commercial paper borrowings with a weighted-average interest rate of 7%. These short-term borrowings were
repaid in August 2000 with proceeds from the issuance of long-term convertible debentures (see Note 13).
NEN’s operations, included in the consolidated results of the Company from the date of acquisition, are
reported in the Life Sciences reporting segment. The acquisition was accounted for as a purchase under APB
Opinion No. 16, Business Combinations, and the results of operations of NEN are included in the Company’s
financial statements from the date of acquisition.

The components of NEN’s purchase price and allocation were as follows (in thousands):

Consideration and acquisition costs:

Cash paid to NEN shareholders . ............... .. .. .. ... . ... ... ....... $348918
Debt assumed ... .. ... 48,262
ACQUISTHON COSES . o ottt et et et e et 13,647
Fair value of warrants issued . ... ... ... .. i e 6,940

Total consideration and acquisition COSTS ... ... ... vt $417,767

Allocation of purchase price:

CUITEIIE BSSBES . . ittt ettt ettt e et e e e e e e e $ 34,327
Property, plant and equipment. . ... ... .. i 59,755
Other assets . . ..ot 739
Identifiable intangible assets .......... ..ot 93,600
In-process research and development ......... ... ... . i i 24,300
Goodwill . ..o o 253,090
Liabilities assumed . ... .o e e e (48,044)

Total . $417,767

The valuation of the existing technology and in-process research and development was determined using
the income method. Revenue and expense projections as well as technology assumptions were prepared
through 2010. The value assigned to in-process technology relates primarily to eight projects associated with
the Packard acquisition and seven projects associated with the NEN acquisition, all in various stages of
completion, but yet to reach technological feasibility. The efforts required to develop the in-process
technologies into commercially viable products principally relate to the completion of all planning, designing,
prototyping, verification and testing activities that are necessary to establish that the products can be designed
to meet their design specifications, including function, features and technical performance requirements. The
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valuation of the in-process research and development was determined separately from all other acquired assets
using the percentage-of-completion method.

As part of the July 2000 acquisition of NEN, the Company recorded a $4.0 million integration charge for
actions targeted at reduced employment costs, consolidation of certain facilities and the termination of certain
leases and other contractual obligations.

During the second quarter of 2000, the Company finalized its integration plan in connection with its
acquisition of the Analytical Instruments Division of PE Corp. Based on continued aggressive actions by the
Company to improve the cost structure of the acquired business, and increased costs related primarily to
employment integration, the Company increased its original estimate of integration costs and related goodwill
recorded at the acquisition date by $24.0 million in connection with purchase accounting.

The following table summarizes integration reserve activity during 2002, 2001 and 2000 related to the
acquisitions of Analytical Instruments, NEN and Packard acquisitions as discussed above:

(In millions)

Accrued integration costs at January 3,2000................ . . $ 14.1
Integration charges .. ... ...t e 28.0
Amounts paid during 2000 . ... ... . e _(9.8)
Accrued integration costs at December 31, 2000................... ... . . 32.3
Packard integration charges ......... ... i e 33.0
Amounts paid during 2001 .. ... .. e _(23.1)
Accrued integration costs at December 30, 2001 ........ ... . ... .. oo ... 42.2
Change in estimate of Packard integration charges............... ... ... ... .... (15.9)
Amounts paid in 2002 . ... - (17.6)
Accrued integration costs at December 29, 2002........ ... . ... $ 87

Unaudited pro forma operating results for the Company, assuming the acquisition of NEN and Packard
occurred on January 3, 2000 are noted in the following table. These amounts do not give effect to businesses
divested.

2001 2000

(In thousands, except per
share data)

Sales from continuing operations .. ..........ouurieirineinnnenn. $1,691,332  $1,786,287
Income from continuing operations ...............coiivinaan .. $ 101,278 $§ 84,123
JA = e T $ 94285 § 84,279
Basic earnings pershare ............ . i $ 077 $ 0.70
Diluted earning pershare .............. ... i $ 074 § 0.67

The pro forma amounts in the previous table exclude the in-process research and development charges of
$69.0 million and $24.3 million for the Packard and NEN acquisitions, respectively. The unaudited pro forma
financial information is provided for informational purposes only and is not necessarily indicative of the
Company’s operating results that would have occurred had the acquisitions been consummated on the dates
for which the consummation of the acquisitions are being given effect, nor is it necessarily indicative of the
Company’s future operating results. The pro forma amounts do not reflect any operating efficiencies and cost
savings that the Company believes are achievable.

In March 2001, the Company purchased Applied Surface Technology (AST) for $11.4 million in cash
and the Company’s common stock with an aggregate value of $5.0 million. This acquisition was accounted for
as a purchase under APB Opinion No. 16 and the Company allocated the purchase price of AST based on fair
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value of the assets acquired and the liabilities assumed. Portions of the purchase price, including intangible
assets, were valued by independent appraisers utilizing generally accepted valuation techniques. These
intangible assets included $2.5 million for acquired in-process research and development for projects that had
not yet reached technical feasibility and did not have future alternative uses. Accordingly, these costs were
expensed in the first quarter of 2001. The results of operations of AST are included in the consolidated results
of the Company from the date of the acquisition. Pro forma accounts for the AST acquisition are not material
to the consolidated financial statements.

Divestitures

Gains on dispositions in 2002 included $4.4 million from the sales of facilities and approximately
$0.8 million from the resolution of certain contingencies related to the sale of the Instruments for Research
and Applied Sciences (IRAS) business.

During the fourth quarter of 2001, the Company sold its IRAS business for cash of $55.5 million,
resulting in a pre-tax gain of approximately $32.3 million. Additionally, at December 29, 2002 the Company
has deferred a gain of approximately $0.5 million in connection with certain contingencies related to the sale.
Also during the fourth quarter of 2001, the Company sold its Voltarc business for cash of $9.5 million and a
note for approximately $8.0 million, resulting in a pre-tax loss of approximately $6.3 million. The combined
net income of the disposed businesses were $5.4 million in 2000 and $1.4 million in 2001 through the date of
disposal.

During the fourth quarter of 2000, the Company sold its Berthold business at a net pre-tax gain of
$10 million. The Company deferred gain recognition of approximately $11.9 million of sales proceeds from
this divestiture in connection with certain contingencies related to the sale, $2.0 million of which was
recognized during 2001 as a result of the resolution of certain events and contingencies. Revenues for 2000 for
the divested business was approximately $30.0 million.

Also during 2000, the Company recorded a pre-tax gain of $16.7 million from the sale of a building, and
recognized $2.4 million in net losses related to certain other asset dispositions.

During the first quarter of 2000, the Company sold its micromachined sensors and specialty semiconduc-
tor businesses for cash of $24.3 million, resulting in a pre-tax gain of $6.7 million. Combined financial results
of the divested businesses for 2000 were not material to the consolidated results of the Company.

All of the gains described above are reported on the “Gains on dispositions, net” line in the consolidated
income statements.

Note 3: Restructuring Charges
2002

In connection with the Company’s decision to combine the Life Sciences and Analytical Instruments
businesses, the Company recorded a restructuring charge of $26.0 miilion during the fourth quarter of 2002.
The restructuring charge consists of approximately $20.8 million of severance payments, $3.5 million in lease
cancellation payments and $1.7 million of asset writedowns.

During the first quarter of 2002, consistent with the strategic direction of the Company and concurrent
with the reevaluation of existing restructuring plans at the time, the Company recorded a pre-tax restructuring
charge of $9.2 million. The principal actions related to a workforce reduction and overhead reductions
resulting from continued reorganization activities, including the closure of certain manufacturing facilities.
The restructuring charge consisted of $7.7 million of severance charges and $0.3 million of lease cancellation
payments and $1.2 million of asset writedowns.
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The Company recorded restructuring charges by segment for 2002 are as follows:

Analytical
Life Sciences  Instruments  Optoelectronics  Fluid Sciences Total

(In millions)

Fourth quarter combination of
Life Sciences and Analytical

Instruments .............. $12.9 $13.1 $— $— $26.0
Other 2002 restructuring
charges .................. 4.0 1.5 37 = 9.2
Total ..o 16.9 $14.6 $3.7 $— 35.2
2001

Consistent with the strategic direction of the Company and concurrent with the reevaluation of existing
restructuring plans at the time, the Company recorded a pre-tax restructuring charge of $9.2 million during
the fourth quarter of 2001. The principal actions within the charge related to a workforce reduction and
overhead reductions resulting from continued reorganization activities, including the closure of certain
manufacturing facilities. The restructuring charge consisted of $7.0 million of severance charges, $2.1 million
for lease and other contractual obligation cancellations, and $0.1 million for the disposal of certain product
lines and assets. A large portion of these actions were attributable to the consolidation of certain European
general and administrative functions within both the Life Sciences and Analytical Instruments reporting
segments.

The Company recorded restructuring charges by segment for 2001 are as follows:
Analytical
Life Sciences  Instruments  Optoelectronics Fluid Sciences  Total
(In millions)

Total ...ooviiii 3.9 $5.3 $— $—

o
O
[\

|

2000

During the fourth quarter of 2000, the Company recorded a pre-tax restructuring charge of $15.1 million.
These charges related to the Company’s Life Sciences and Optoelectronics reporting segments. The principal
actions in the restructuring plans included close-down or consolidation of a number of offices and facilities, the
closure of certain manufacturing facilities, and the disposal of underutilized assets. The restructuring charges
included: Life Sciences’ actions associated with the integration of administrative functions and overall facility
consolidation, and Optoelectronics’ actions associated with its Lighting and Imaging businesses related to
employee separation costs and the closures of certain manufacturing facilities.

The Company recorded restructuring charges by segment for 2000 are as follows:
Analytical
Life Sciences  Instruments  Optoelectronics Fluid Sciences Total
(In millions)

Total .............. ... . ... $5.1 $— $10.0 $— $15.1
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The following table summarizes the components of the Company’s restructuring plans and related

accrual activity recorded:

2000 and Earlier Restructuring Plans
Balance at January 3, 2000
Restructuring recorded

Amounts paid or incurred.........
Changes in estimates.............

Balance at December 31, 2000 ....
Amounts paid or incurred.........
Changes in estimates.............

Balance at December 30, 2001 . ...
Amounts paid or incurred.........
Changes in estimates.............

Balance at December 29, 2002 . ...
200% Restructuring Plans
Restructuring recorded
Amounts paid or incurred.........
Changes in estimates.............

Balance at December 30, 2001 ....
Amounts paid or incurred.........

Changes in estimates.............

Balance at December 29, 2002 .. ..
2042 Restructuring Plans
Restructuring recorded .. .........

Amounts paid or incurred.........
Changes in estimates.............

Balance at December 29, 2002 .. ..
Balance at December 29, 2002

Abandonment
of Excess Total Cash Asset
Severance Facilities Charges Writedowns Total
(In thousands)

$ 14,868 $ 7,984 $ 22,852 $ 4,500 § 27,352
9,050 2,100 11,150 3,950 15,100
(6,329) (200) (6,529)  (6,079)  (12,608)
(8,338)  (1,342) (9,680) 880 (8,800)
9,251 8,542 17,793 3,251 21,044
(10,251) (5,290) (15,541)  (1,363) (16,904)
2,951 (3,252) (301)  (1,888) (2,189)
1,951 — 1,951 — 1,951
(1,022) — (1,022) — (1,022)
(929) — (929) — (929)
6,926 2,138 9,064 125 9,189
(840) (638) (1,478) (125) (1,603)
6,086 1,500 7,586 — 7,586
(3,248)  (1,400) (4,648)  (243)  (4,891)
1,137 — 1,137 243 1,380
3,975 100 4,075 — 4,075
28,518 3,822 32,340 2,907 35,247
(6,527) (309) (6,836) (424) (7,260)
21,991 3,513 25,504 2,483 27,987
$ 25,966 $ 3,613 $ 29,579 $ 2,483 $ 32,062

The majority of the actions remaining at December 29, 2002 are expected to be settled in 2003, with the
exception of European pension and severance obligations as well as lease obligations which may extend beyond

2003.
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Note 4; Other Expense

Other expense, net consisted of the following:

2002 2001 2000
(In thousands)
Interest iNCOME . ...\ttt it it $(3,161) $(3,730) $(3,874)
INtereSt CXPEIISE . o ot vt ettt e e 32,096 37,730 37,418
Losses (gains) on sale of investments, net.................... 1,987 (4,274)  (1,294)
Extinguishment of debt ......... . ... . i 353 — —
Other .. e 1,593 {561) 863

$32,868  $29,165  $33,113

Note 5: Income Taxes

The components of (loss) income from continuing operations before income taxes for financial reporting
purposes were as follows:

2002 2001 2000
(In thousands)
U, oo $(93,197) $(18,641) $ 38,315
Non-U.S. e 84,647 119,191 108,430

$ (8,550) $100,550  $146,745

The components of the (benefit) provision for income taxes for continuing operations were as follows:

Deferred Expense
Current (Benefit) Total

(In thousands)

2002
Federal ... o $(1,587) $(28,050) $(29,637)
SEALE oot 3,827 (3,473) 354
NON-U.S. .+ oottt 28,714 (3,846) 24,868
$30,954 $(35,369) $ (4,419

2001
Federal ...... ... .. . $20,971 $ 1,995 $ 22,966
S atE . 1,732 2,516 4,248
Non-U.S. .. 30,721 1,117 31,838
$53,424 $ 5,628 $ 59,052

2000
Federal ... .. o i $14,121 $ 12,571 $ 26,692
] 221 (= 3,405 2,968 6,373
Non-U.S. 24,627 (1,317) 23,310

$42,153 $ 14,222 $ 56,375
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The total (benefit) provision for income taxes included in the consolidated financial statements was as

follows:
2002 2001 2000
(In thousands)
Continuing operations. . .........ovii ittt $(4,415) $59,052  $56,375
Discontinued operations .. ........... ... ... ..o 1,955 (2,427) 4,894

$(2,460) $56,625  $61,269

A reconciliation of income tax expense at the U.S. federal statutory income tax rate to the recorded tax
(benefit) provision is as follows

2002 2001 2000
(In thousands)
Tax at statutory rate .. ......ooiiiiitii i $ (2,993) $35,193 §$ 51,361
Non-U.S. rate differential, net........................... (11,863) (9,854)  (18,490)
State income taxes, NeL . ... ... vttt i 354 4,248 6,373
Nondeductible intangible and goodwill amortization ........ 180 7,232 11,886
Nondeductible in-process research and development ........ — 25,037 11,446
Change in valuation allowance .................covvvnn.. 5,866 (503) (2,495)
Other, net. . ... e 4,041 (2,301) (3,706)

$ (4415) $59,052 §$ 56,375

The tax effects of temporary differences and carryovers that gave rise to deferred income tax assets and
liabilities as of December 29, 2002 and December 30, 2001 were as follows:

2002 2001
(In thousands)

Deferred tax assets:

InVentory . ...t I $ 9629 $ 8,365
Reserves and accruals . ... ... e 43,614 15,594
Accrued compensation ... ........ . 11,375 23,305
Net operating loss and credit carryforwards ...................... 62,673 56,392
Post-retirement health benefits. ... ... ... ... . . ... . . . ... 1,053 4,238
RestructUring reSeIve . . . ..ottt t e it 8,853 16,496
In-process research and development ........... ... ... ... ...... 11,020 9,916
All other, net . ... . . . 12,771 8,269
Total deferred tax assets . ... ...t 160,988 142,575
Deferred tax liabilities:
Pension contribution ......... ... . ... (11,727) (11,392)
AMOITIZATION . o o Lottt e et et e e (90,759) {95,120)
Depreciation .. .. .ot (29,409) (23,304)
All other, net . ... .. (8,668) (7,636)
Total deferred tax liabilities . ...... ... .. ... . i, (140,563)  (137,452)
Valuation allowance . . ... .. . e (29,271) (32,821)

Net deferred Habilities . . . ... oo oot S (8,846) $ (27,698)
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At December 29, 2002, the Company had net operating loss carryovers of approximately $57.1 million,
R&E credits totaling $4.2 million and foreign tax credits of $3.7 million, subject to various carryforward
periods. Based on the judgment of the Company, the valuation allowance takes into consideration limitations
imposed upon the use of the tax attribute carryovers and reduces the value of such items to the likely net
realizable amount.

Current deferred tax assets of $103 million and $83 million were included in other current assets at
December 29, 2002 and December 30, 2001, respectively. Long-term deferred tax liabilities of $112 million
and $111 million were included in long-term liabilities at December 29, 2002 and December 30, 2001,
respectively.

With the exception of deferred taxes that were specifically provided on earnings that were anticipated to
be repatriated and dividends actually paid to the U.S., the Company does not provide for taxes on unremitted
earnings of its foreign subsidiaries. It is the practice and intention of the Company to permanently reinvest the
income of its foreign subsidiaries in its overseas operations. However, certain requirements of the senior
secured credit facility discussed in Note 13 may require the Company to repatriate earnings of its non-U.S.
subsidiaries in the future. Consistent with past practice the Company will include in its income tax provision
the incremental tax cost, if any, for earnings to be repatriated to the U.S. to satisfy debt and other obligations
when such events become foreseeable.

Note 6: Discontinued Operations

In June 2002, the Company completed the sale of its Security and Detection Systems business for cash
consideration of approximately $100.0 million and a net working capital adjustment, the amount of which has
yet to be finalized. A net pre-tax gain of approximately $15.0 million was recorded pursuant to this transaction
in 2002 as a gain on the disposition of a discontinued operation. The Company has accounted for its Security
and Detection Systems business as a discontinued operation in accordance with APB No. 30, and accordingly,
the results of operations and related cash flows of this business through the disposal date have been segregated
from continuing operations and reported as a separate line on the Company’s Consolidated Income
Statements. The assets and liabilities of the Security and Detection Systems business are reflected within the
assets and liabilities from discontinued operations in the accompanying Consolidated Balance Sheets for the
periods prior to its sale, and the resulting gain from the sale is presented as a component of net income within
dispositions of discontinued operations, net of income tax on the Company’s 2002 Consolidated Income
Statement.

During June 2002, the Company approved separate plans to shut down its Telecommunications
Component and sell its Entertainment Lighting businesses as part of its continued efforts to focus on higher
growth opportunities. The results of these businesses were previously reported as part of the Optoelectronics
reporting segment. The Company has accounted for these businesses as discontinued operations in accordance
with SFAS No. 144, and accordingly, has presented the results of operations and related cash flows of these
businesses as discontinued operations for all periods presented. The assets and liabilities of these disposal
groups have been presented separately and are reflected within the assets and liabilities from discontinued
operations in the accompanying Consolidated Balance Sheets.
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In connection with these actions, the Company recorded the following gains and losses, which have been
reported as the loss on dispositions of discontinued operations during the year ended December 29, 2002:

(In thousands)
(Gain) on the sale of the Security and Detection Systems business ............. $(14,960)

Loss recorded to reduce the assets to the amount estimated to be fair value less
cost to sell:

Entertainment Lighting business ... ... ... ... ... i 2,100
Telecommunications Component business ...................... e 18,386
Loss on disposition of discontinued operations before income taxes.............. 5,526
Provision for INCOME taXES . . ...\ 7,934
Loss on disposition of discontinued operations, net of income taxes.............. $ 13,460

Amounts recorded as gain on dispositions of discontinued operations for the years ended December 30,
2001 and December 30, 2000, totaling $2,367 and $4,453, respectively, are attributable to the 1999 sale of the
Technical Services business. The amounts recognized as gains reflect the resolution of contingencies recorded
on certain long-term contracts and transitional services provided to the Technical Services business
subsequent to the sale.

Summary operating results of the discontinued operations of the Telecommunications Component and
Entertainment Lighting businesses through December 29, 2002 and the Security and Detection Systems
business through June 30, 2002, the date of divestiture, were as follows:

2002 2001 2000
(In thousands)
SaleS o $120,181 § 76,424  $157,285
Costs and CXPENSES « v vttt et e 136,063 83,620 150,547
Operating (loss) income from discontinued operations ...... (15,882) (7,196) 6,738
Other eXpense . ... oot e 6,640 6,124 8,994
Loss from discontinued operations before income taxes...... (22,522)  (13,320) (2,256)
(Benefit) /provision for income taxes ..................... (5,979) (3,960) 2,047
Loss from discontinued operations, net of income taxes ..... $(16,543) $ (9,360) $ (4,303)

Note 7: Earnings per Share

Basic earnings per share was computed by dividing net income by the weighted-average number of
common shares outstanding during the year. Diluted earnings per share was computed by dividing net income
by the weighted-average number of common shares outstanding plus all potentially dilutive common shares
outstanding, primarily shares issuable upon the exercise of stock options using the treasury stock method. The
following table reconciles the number of shares utilized in the earnings per share calculations:

2002 2001 2000
(In thousands)
Number of common shares —basic......................... 125,439 103,687 98,212
Effect of dilutive securities
Stock option. . ... oo — 2,700 4,022
Restricted shares and other ............. ... ... .. ... .... — 872 44

Number of common shares — diluted ....................... 125,439 107,259 102,278
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Shares of common stock related to employee stock options to purchase 15.5 million, 8.0 million and
0.1 million shares of common stock were not included in the computation of diluted earnings per share for
2002, 2001 and 2000, respectively, because their effect would have been antidilutive. Additionally, warrants to
purchase 0.6 million shares of common stock were not included in the computation of diluted earning per
share in 2002 and 2001 because their effect would have been antidilutive. Conversion of the Company’s zero
coupon debentures was not assumed in the computation of diluted earnings per share for the years presented
because the effect of assumed conversion would have been antidilutive for all periods presented.

Note 8: Accounts Receivable

Accounts receivable were net of reserves for doubtful accounts of $21.4 million and $13.0 million as of
December 29, 2002 and December 30, 2001, respectively.

During 2001, the Company established a wholly owned consolidated subsidiary to fund, on a revolving
basis, certain of the Company’s accounts receivable balances and simultaneously sell an undivided interest in
this pool of receivables to a financial institution. As collections reduce the balance of sold accounts receivable,
new receivables are sold. The Company’s consolidated subsidiary retains the risk of credit loss on the
receivables and accordingly, the full amount of the allowance for doubtful accounts has been provided for on
the Company’s balance sheet. Under the terms of this arrangement, the Company retains collection and
administrative responsibilities for the balances. The accounts receivable securitization facility provides for up
to $51.0 million in accounts receivable funding. The facility has an effective interest rate at December 29,
2002 of approximately LIBOR plus 140 basis points. Amounts funded under this facility were $29.0 million
and $37.0 million at December 29, 2002 and December 30, 2001, respectively. This amount has reduced the
outstanding receivable balance. The facility includes conditions that require the Company to maintain a
corporate credit rating of BB or above as defined by Standard & Poor’s Rating Services, and Ba2 or above as
defined by Moody’s Investors Service. At December 29, 2002 the Company had a senior unsecured credit
rating of BB+ with a stable outlook from Standard & Poor’s Rating Services and of Ba2 with a stable outlook
from Moody’s Investors Service. In January 2003, the Company entered into an agreement to extend the term
of our accounts receivable securitization facility to January 31, 2004.

Note 9: Inventories

Inventories as of December 29, 2002 and December 30, 2001 consisted of the following:

2002 2001
(In thousands)
Raw materials . . . ... $ 92,319 § 76,085
WOTK I PrOBIESS . oottt e et e 38,841 60,872
Finished goods . ... 74,295 107,884

$205,455  $244,841

Note 10: Property, Plant and Equipment

Property, plant and equipment, at cost, as of December 29, 2002 and December 30, 2001 consisted of the
following:

2002 2001
(In thousands)
Land ..o $ 26,227 § 25,542
Building and leasehold improvements ............. ... ... .. ... . ..... 174,257 140,100
Machinery and equipment ........ ... i e 397,564 364,685

$598,048  $530,327
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Note 11: Investments

Investments as of December 29, 2002 and December 30, 2001 consisted of the following:

2002 2001
(In thousands)
Marketable securities. . ... ... . $10,369  $15,716
Joint venture and other investments .......... ... ... .. .. .. ... 3,929 2,481

$14.298  $18,197

Marketable securities include equity and fixed-income securities held to meet obligations associated with
the supplemental executive retirement plan.

The net unrealized holding gain (loss) on marketable securities, net of deferred income taxes, reported as
a component of accumulated other comprehensive (loss) income in stockholders’ equity, was a $1.3 million
loss and a $1.4 million loss at December 29, 2002 and December 30, 2001, respectively. The proceeds from the
sales of securities and the related gains and losses are not material for any period presented.

Marketable securities classified as available for sale as of December 29, 2002 and December 30, 2001
consisted of the following:

Market Gross Unrealized Holding
Value Cost Gains (Losses)
(In thousands)
2002
Common stocks . ....... .. ... ... . $ 5633 $ 7,533 $—  $(1,900)
Fixed-income securities . .............couvuvuveron.. 4,430 4,392 38 —
Other ... o e 306 3200 — (14)
$10,369  $12,245  $38  $(1,914)
2001
Common StocKS . . ..o $ 8,865 $10,864  $32  $(2,031)
Fixed-income Securities ..............c.oovernin... 6,098 6,066 32 —
Other .. 753 766 — (13)

$15,716  $17,696  $64  $(2,044)

Note 12: Goedwill and Intangible Assets

In June 2001, the Financial Accounting Standards Board issued SFAS No. 141 and SFAS No. 142.
SFAS No. 141 requires all business combinations initiated after July 1, 2001 to be accounted for using the
purchase method. Under SFAS No. 142, goodwill and intangible assets with indefinite lives are no longer
amortized but are reviewed annually at a minimum for potential impairment by comparing the carrying value
to the fair value of the reporting unit to which they are assigned. The provisions of SFAS No. 142 are effective
for the Company’s current fiscal year. Accordingly, the Company has ceased goodwill amortization as of the
beginning of fiscal 2002. SFAS No. 142 requires that goodwill be tested for impairment at the reporting unit
level upon initial adoption and at least annually thereafter, utilizing a two-step methodology. The initial step
requires the Company to determine the fair value of each reporting unit and compare it to the carrying value,
including goodwill of such unit. If the fair value exceeds the carrying value, no impairment loss would be
recognized. However, if the carrying value of the reporting unit exceeds the corresponding fair value, the
goodwill of this unit may be impaired. The amount, if any, of the impairment would then be evaluated with the
goodwill balance being adjusted to approximate fair value.
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In connection with adopting this standard, the Company, assisted by independent valuation consultants,
has completed the transitional testing of goodwill using a measurement date of January 1, 2002. The results of
this testing indicated that the carrying values of the lighting reporting unit within the Optoelectronics business
unit exceeded the estimated fair value of this unit as determined utilizing various valuation techniques,
including discounted cash flow and comparative market analysis. This is attributable to decreases in forecasted
results versus those previously contemplated. Accordingly, an impairment charge has been recognized as a
change in accounting principle as of the beginning of 2002, The impairment charge was $117.8 million on a
before and after-tax basis.

The adjustment to previously reported (loss) income from continuing operations before effect of
accounting change and (loss) earnings per share before effect of accounting change below illustrates the
impact of goodwill amortization on reported results. The impact on net (loss) income, and basic and diluted
net (loss) earnings per share for 2002, 2001 and 2000 is as follows:

2002 2001 20690
(In thousands, except per share
amounts)

Reported (loss) income from continuing operations before

effect of accounting change . ............................ $(4,135) $41,498 $ 90,370
Goodwill ameortization, netof tax ........... . ... ... — 22,378 24,015
Adjusted (loss) income from continuing operations before effect

of accounting change ............ ... ... ... .. ... ... $(4,135) $63,876 $114,385
Basic (loss) earnings per share:
Reported (loss) income from continuing operations before

effect of accounting change ............................. $ (003) § 040 $ 092
Goodwill amortization, net of tax . ......... ... ... ... — 0.22 0.24
Adjusted (loss) income from continuing operations before effect

of accounting change ........... ... ... ... . i $ (0.03) $ 062 $§ 1.16
Diluted (less) earnings per share:
Reported (loss) income from continuing operations before

effect of accounting change .......... ... ... ... ... ..., $ (003) $ 039 $ 0.88
Goodwill amortization, net of tax . ........... ... ... ........ — 0.21 0.23
Adjusted (loss) income from continuing operations before effect

of accounting change ........... ... ... .. ... ... ... ..., $ (003) $ 060 § 1.12
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Intangible asset balances at December 30, 2001 by business segment were as follows:

Analytical
Life Sciences Optoelectronics Instruments Fiuid Sciences Consolidated
{In thousands)
Patents................ $ 79,279 $ 12,682 $ 2,800 $ 4,000 $ 98,761
Less: Accumulated
depreciation........ (3,339) (3,996) (362) {3,000) {11,197)
Net patents .......... 75,440 8,686 2,438 1,000 87,564
Licenses............... 42,991 955 — — 43,946
Less: Accumulated
depreciation . . ...... (3,051) (862) — —_ (3,913)
Net licenses.......... 39,940 93 — — 40,033
Core technology ........ 114,710 — 85,000 8,125 207,835
Less: Accumulated
depreciation........ (2,125) — {10,980) (245) (13,350)
Net core technology . . . 112,585 — 74,020 7,880 194,485
Net amortizable
intangible assets ...... 227,965 8,779 76,458 8,880 322,082
Non-amortizing
intangible assets . ... 112,359 — 71,092 — 183,451
Net goodwill ......... 702,158 115,683 177,206 29,473 1,024,520
TOTALS.............. $1,042,482 $124,462 $324,756 $38,353 $1,530,053

Intangible asset balances at December 29, 2002 by business segment were as follows:

Analytical
Life Sciences Optoelectronics Instruments Fluid Sciences Consolidated
(In thousands)
Patents................ $ 76,860 $12,682 $ 2,800 $ 4,000 $ 96,342
Less: Accumulated
depreciation .. ...... (10,351) (5,247) (503) (3,800) {19,901)
Net patents .......... 66,509 7,435 2,297 200 76,441
Licenses............... 45,143 1,394 —_ — 46,537
Less: Accumulated
depreciation .. ...... (5,740) (1,394) — — (7,134)
Net licenses.......... 39,403 — — — 39,403
Core technology ........ 114,710 — 85,857 8,125 208,692
Less: Accumulated
depreciation . . ... ... (14,309) — (15,229) (940) (30,478)
Net core technology . .. 100,401 — 70,628 7,185 178,214
Net amortizable
intangible assets ...... 206,313 7,435 72,925 7,385 294,058
Non-amortizing intangible
assets . ... ... 112,305 — 71,092 — 183,397
Net goodwill ........... 696,885 35,428 202,008 27,998 962,319
TOTALS .............. $1,015,503 $42,863 $346,025 $35,383 $1,439,774
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Note 13: Debt

Senior Secured Credit Facility. In December 2002, the Company entered into a new senior credit
facility with a group of commercial banks. This facility is comprised of a six-year term loan in the amount of
$315.0 million and a $100.0 million revolving credit facility that is available through December 2007. This
credit facility is secured primarily by substantially all domestic assets.

The interest rates under the senior credit facility applicable to the term loan and to the revolving credit
facility are determined as a spread over either the Eurodollar rate or the base rate as defined in the credit
agreement. The applicable margin for the term loan is 400 basis points for the Eurodollar rate and 300 basis
points for the base rate. The Company may allocate all or a portion of the outstanding indebtedness under the
senior credit facility to interest based upon the spread over the Eurodollar rate or the base rate. At
December 29, 2002, the Eurodollar rate was approximately 140 basis points and the base rate was 425 basis
points. The term loan will be repayable in nominal quarterly installments until December 2007, and thereafter
in four equal quarterly installments until December 2008. The revolving credit facility is available through
December 2007 for working capital needs. At December 29, 2002, we had no outstanding principal balance
under the revolving credit facility.

The senior credit facility contains covenants requiring specific financial ratios, including:
> a minimum interest coverage ratio,

< a minimum fixed charge coverage ratio,

e a maximum senior leverage ratio, and

e a maximum total leverage ratio.

8/4% Notes.  In December 2002, the Company issued and sold ten-year senior subordinated notes at a
rate of 8/+% with a face value of $300.0 million. The Company received $297.5 million in gross proceeds from
the issuance. Deferred issuance costs of $7.0 million were recorded as a non-current asset. The debt, which
matures in January 2013, is unsecured, but is guaranteed by substantially all domestic assets. Interest on the
87/s% notes is payable semi-annually on January 15 and July 15, beginning July 15, 2003. If a change of control
occurs, each holder of 87%% notes may require the Company to repurchase some or all of the notes at a
purchase price equal to 101% of the principal amount of the notes, plus accrued interest. Before January 15,
2006, the Company may redeem up to 35% of the aggregate principal amount of our 84% notes with the net
proceeds of specified public equity offerings at 108.875% of the principal amount of the notes, plus accrued
interest, if at least 65% of the aggregate principal amount of the notes remains outstanding after the
redemption. The Company may redeem some or all of the 8°%% notes at any time on or after January 15, 2008,
at a redemption price of 104.438%. The redemption price decreases to 102.958% on January 15, 2009, to
101.479% on January 15, 2010 and to 100% on January 15, 2011. The debt is subordinated to the senior credit
facility and other existing and future senior subordinated indebtedness, all of which is discussed below.

The 87/s% notes contain financial and other covenants. Most of these covenants terminate if the notes
obtain an investment grade rating by Standard & Poor’s Rating Services and Moody’s Investors Service.

Zero Coupon Convertible Debentures. In August 2000, the Company sold zero coupon convertible
debentures with an aggregate purchase price of $460.0 million. The zero coupon convertible debentures were
then due August 2020 and were priced with a yield to maturity of 3.5%. The zero coupon debentures include a
call provision which allow the Company to call the debentures as early as August 2003. During 2002,
$106.5 million of the zero coupon convertible debentures were purchased in open market transactions,
resulting in a gain of approximately $8.4 million. In December 2002, the Company completed a tender offer to
purchase any and all of the existing zero coupon convertible debentures. As of December 29, 2002,
$205.6 million of the issue was tendered and redeemed. The remaining $186.5 million will either be
repurchased prior to the first available call date of August 2003 or called at that time. Under the terms of the
senior secured credit facility, the Company is required to redeem all of the zero coupon debentures remaining
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outstanding at that time. An amount equal to the accreted value of the outstanding debentures, totaling
$186.5 million, was placed in escrow as of December 29, 2002. Accordingly, the zero coupon debentures have
been reported as a current liability in the consolidated balance sheet.

6.8% Notes. In October 1995 the Company issued $115.0 million in notes bearing an interest rate of
6.8% and maturing in 2005. During the fourth quarter of 2001, the fixed rate on these notes was swapped to a
floating rate using a swap instrument which reset semi-annually in arrears based upon six-month USD
LIBOR. In December 2002, the Company completed a tender offer for outstanding 6.8% notes. As of
December 29, 2002 all but $4.7 million of these notes had been tendered. In connection with this tender offer,
the swap arrangement was terminated and a gain of $4.4 million was recorded.

Packard Notes. In November 2001, the Company completed the acquisition of Packard and assumed
$118.2 million of senior subordinated ten-year notes issued in March 1997. The notes were redeemed on
March 1, 2002 at a rate of 104.688% in accordance with the indenture dated as of March 4, 1997. As such, this
amount was reclassified to short-term on our December 30, 2001 balance sheet for presentation purposes. In
connection with this redemption, a loss of $5.5 million was recognized as a result of the call premium paid to
the holders of the notes.

The following table summarizes the maturities of the Company’s indebtedness at December 29, 2002:
6.8% Zero Coupon

8.875% Sr. Unsecured Convertible Other
Subordinated Notes due Debentures Revolving
Term Note Notes due 2013 2005 due 2020 Debt Facilities Total
(In thousands)
2003. ... .., $ 3,150 $ — $ — $186,483 $1,858 $191,491
2004. ... ..., 3,150 — — — — 3,150
2005. ... ool 3,150 — 4,681 — — 7,831
2006.............. 3,150 — — — — 3,150
2007. ... 302,400 — — — — 302,400
2008 and beyond . .. — 297,522 — — — 297,522
Total ............. $315,000 $297,522 $4,681 $186,483 $1,858 $805,544

Note 14: Accrued Expenses

Accrued expenses as of December 29, 2002 and December 30, 2001 consisted of the following:

2002 2001
(In thousands)
Payroll and incentives . ...... ...ttt e $ 28,749 § 34,580
Employee benefits . ... ... 50,697 43,513
Federal, non-U.S. and state income taxes...............covvrivrnnne.. 94,762 83,067
Other accrued operating eXpPenses .. ......vueuuneeuunaennauinenn. 142,219 266,390

$316,427  $427,550

Nete 15: Employee Benefit Plans

Except where noted otherwise, the following employee benefit plan disclosures include amounts and
information on a combined basis, for both the continuing and discontinued operations of the Company.

Savings Plan: The Company has a savings plan for the benefit of qualified U.S. employees. Under this
plan, for all business units except those within Life Sciences, the Company contributes an amount equal to the
lesser of 55% of the amount of the employee’s voluntary contribution or 3.3% of the employee’s annual
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compensation. For Life Sciences, the Company contributes an amount equal to the lesser of 100% of the
employee’s voluntary contribution or 5.0% of the employee’s annual compensation. Savings plan expense
charged to continuing operations was $7.3 million in 2002 and $6.5 million in 2001 and $5.1 million in 2000.

Pension Plans: The Company has defined benefit pension plans covering substantially all
U.S. employees except those employed by Life Sciences and non-U.S. pension plans for non-U.S. employees.
The U.S. defined benefit pension plans were closed to new hires effective January 31, 2001. The plans provide
benefits that are based on an employee’s years of service and compensation near retirement. Assets of the U.S.
plan are comprised primarily of equity and debt securities.

Net periodic pension cost included the following components:

2002 2001 2000
(In thousands)
S EIVICE COSt .ottt t e et et e $ 6492 $ 6,860 § 7,830
Interest COSt ..o ii it e e 19,963 19,011 19,315
Expected return on plan assets . ........... ... 00, (23,513)  (23,235)  (20,588)
Net amortization and deferral ... ........................ 83 (460) (486)

$ 3,025 § 2176 § 6,071

The following table sets forth the changes in the funded status of the principal U.S. pension plan and the
principal non-U.S. pension plans and the amounts recognized in the Company’s consolidated balance sheets as
of December 29, 2002 and December 30, 2001. :

2002 2001
Neon-U.S. U.S. Non-U.S. U.S.
(In thousands)

Actuarial present value of benefit obligations:

Accumulated benefit obligations .............. $137,302 $177,076 $111,610 $157,573
Projected benefit obligations at beginning of year $124,860  $167,236  $123,386  $174,351
Service COSt. .\ vt i it e 1,841 4,651 2,020 4,840
Interest cost ... 7,598 12,365 7,054 11,957
Benefits paid and plan expenses .. ............. (6,312)  (11,618) (5,535) (13,077)
Participants’ contributions . .. ................. 584 — 540 —
Actuarial loss (gain) .............. ... oi.t. 1,523 16,359 4,616 (9,974)
Plan amendments........................... — 86 — (861)
Effect of exchange rate changes............... 18,932 — (6,778) —
Dispositions. .. .o covt i 232 — — —_
Curtailment gain — discontinued operations .. .. (2,477) — (2,672) —
Acquisitions ......... ... o i — — 2,229 —
Projected benefit obligations at end of year ..... 146,781 189,079 124,860 167,236
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2002 2001
Non-U.S. U.S. Non-U.S. U.S.
(In thousands)

Fair value of plan assets at beginning of year. . .. 41,947 208,585 48,737 230,347
Actual return on plan assets . ................. (5,998)  (19,816) (5,228) (8,685)
Benefits paid and plan expenses ............... (6,312)  (11,618) (5,535) (13,077)
Employer contribution....................... 9,397 — 5,133 —
Participant contribution...................... 584 — 540 —
Effect of exchange rate changes............... 4,322 — (1,700) —
Transfer out — discontinued operations ........ (295) — — —
Fair value of plan assets at end of year......... 43,645 177,151 41,947 208,585
Plan assets less (greater) than projected benefit

obligations. ......... ... i 103,136 11,928 82,913 (41,349)
Unrecognized net transition asset (obligation) . .. (303) — 277) —
Unrecognized net prior service costs ........... (330) (152) (379) 623
Unrecognized net gain (loss) ................. (10,193)  (54,103) 1,184 1,428
Accrued pension liability (asset) .............. $ 92,310  $(42,327) $ 83,441  $(39,298)
Net amounts recognized in the consolidated

balance sheets consist of:
Accrued benefit liability included in other long-

term liabilities. .. ... ... ... ... . . ... .. ... $ 97921 § —  $83441 $ —
Prepaid benefit cost included in long-term other

ASSEES . it e — (42,327) — (39,298)
Accumulated other comprehensive income —

PIE-1aX . vttt e (5,611) — — —

Net amounts recognized in the consolidated
balance sheets.............. ... .. ... ..... $ 92,310  $(42,327) §$ 83,441  $(39,298)

Actuarial assumptions as of the year-end
measurement date:

Discountrate ...........coviiiiinnnninnn.. 5.65% 6.75% 5.70% 7.50%
Rate of compensation increase ................ 2.93% 3.50% 3.42% 4.50%
Expected rate of return on assets . ............. 7.92% 9.00% 7.92% 9.00%

The Company also sponsors a supplemental executive retirement plan to provide senior management with
benefits in excess of normal pension benefits. Effective July 31, 2000, this plan was closed to new entrants. At
December 29, 2002 and December 30, 2001, the projected benefit obligations were $16.6 million and
$16.5 million, respectively. Assets with a fair value of $5.4 million and $8.0 million segregated in a trust, were
available to meet this obligation as of December 29, 2002 and December 30, 2001, respectively. Pension
expense for this plan was approximately $1.6 million in 2002 and $1.1 million in 2001.

An additional minimum liability of $3.9 million was recorded to Stockholder’s Equity during 2002 as a
result of the fair value of the plan assets for the Company’s pension plan in the United Kingdom being below
the accumulated benefit obligation of the same plan. To the extent the fair value of the plan assets of the
Company’s U.S. pension plan fell below the associated accumulated benefit obligation, the Company will have
to reclassify the amount of prepaid pension to Stockholder’s Equity. Unrecognized net losses are amortized
over the remaining service period in accordance with accounting regulations.
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Postretirement Medical Plans: The Company provides health care benefits for eligible retired
U.S. employees under a comprehensive major medical plan or under health maintenance organizations where
available. The majority of the Company’s U.S. employees become eligible for retiree health benefits if they
retire directly from the Company and have at least ten years of service. Generally, the major medical plan pays
stated percentages of covered expenses after a deductible is met and takes into consideration payments by
other group coverages and by Medicare. The plan requires retiree contributions under most circumstances and
has provisions for cost-sharing charges. Effective January 1, 2000, this plan was closed to new hires. For
employees retiring after 1991, the Company has capped its medical premium contribution based on
employees’ years of service. The Company funds the amount allowable under a 401 (h) provision in the
Company’s defined benefit pension plan. Assets of the plan are comprised primarily of equity and debt
securities.

Net periodic post-retirement medical benefit cost (credit) included the following components:

2002 2001 2000
(In thousands)
SEIVICE COST. . .\ ittt ettt e e et $157 § 207 $§ 232
INterest COSt ..\ttt 609 646 992
Expected return on plan assets .. .......coovtiiiiii i (902)  (1,062) (1,219)
Net amortization and deferral ............. ... ... ... ........ (599) (674)  (1,516)

$(735) § (883) $(1,511)

The following table sets forth the changes in the postretirement medical plan’s funded status and the
amounts recognized in the Company’s consolidated balance sheets at December 29, 2002 and December 30,
2001.

2002 2001
(In thousands)

Actuarial present value of benefit obligations:

RIS o v ettt et e e $ 5720 $10,651
Active employees eligible toretire ... ......... ... ... .. . ... 422 400
Other active employees . ... .ottt e 2,752 2,804
Accumulated benefit obligations at beginning of year . ................... 8,894 13,855
S eTVICE COSt. . ottt e e 157 207
Interest COSt ..ot 609 646
Benefits paid . .. ... ... (869) (905)
Actuarial oSS ... v 210 1,315
Plan adjustments . ... .. .ot — (6,109)
Curtailment gain — discontinued operations. . .......................... — (115)
Change in accumulated benefit obligations during the year ............... 107 (4,961)
RIS . ottt 5,685 5,720
Active employees eligible toretire . .......... ... .. ... . . 480 422
Other active employees . . ..ottt 2,836 2,752
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2002 2001
(In thousands)

Accumulated benefit obligations atend of year .......... ... ... . ... ... 9,001 8,894
Fair value of plan assets at beginning of year. .......................... 10,455 12,254
Actual return on plan assets .. ... .. (1,015) (422)
Benefits paid and plan expenses . ......... i e — (1,377)
Fair value of plan assets atend of year. . .............................. 9,440 10,455
Fair value of plan assets greater than accumulated benefit obligations .. . ... (439)  (1,561)
Unrecognized prior SEIVICe COSIS ... .vvut ittt i i enn 4,234 4,705
Unrecognized net ain. ... ...ttt 663 2,347
Accrued post-retirement medical liability ......... ... .. . oLl $ 4458 § 5,491
Actuarial assumptions as of the year-end measurement date

DiISCOUML TALE . .ottt ettt e e e e 6.75% 7.50%

Expected rate of return on assets........c.ovuiitititiie 9.00% 9.00%
Healthcare cost trend rate:
FIrSt Year. . . e * *
Ulmate ... e * *
Time to reach ultimate .. ... ... ... . i e * *

* In 2001, the Company moved entirely to a defined dollar plan. Accordingly, such assumptions are no longer
applicable.

The accrued postretirernent medical liability included $3.0 million and $4.5 million classified as long-
term liabilities as of December 29, 2002 and December 30, 2001, respectively.

Deferred Compensation Plans: During 1998, the Company implemented certain nonqualified deferred
compensation programs that provide benefits payable to officers and certain key employees or their designated
beneficiaries at specified future dates, upon retirement or death. Benefit payments under these plans are
funded by a combination of contributions from participants and the Company. The Company has not made
any cash contributions to this plan since inception. The obligations related to the deferred compensation plan
totaled $6.8 million and $9.9 million at December 29, 2002 and December 30, 2001, respectively.

Note 16: Contingencies

The Company is subject to various claims, legal proceedings and investigations covering a wide range of
matters that arise in the ordinary course of its business activities. Each of these matters is subject to various
uncertainties, and it is possible that some of these matters may be resolved unfavorably to the Company. The
Company has established accruals for matters that are probable and reasonably estimable. Management
believes that any liability that may ultimately result from the resolution of these matters in excess of amounts
provided will not have a material adverse effect on the financial position, results of operations or cash flows of
the Company.

The Company and certain officers have been named as defendants in a class action lawsuit in which the
plaintiffs have alleged various statements made by the Company and management were misleading with
respect to the Company’s prospects and future operating results. The Company believes it has meritorious
defenses to the lawsuits and intends to contest the actions vigorously. The Company is currently unable,
however, to reasonably estimate the amount of the loss, if any, that may result from resolution of these
matters.
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In addition, the Company is conducting a number of environmental investigations and remedial actions at
current and former Company locations and, along with other companies, has been named a potentially
responsible party (PRP) for certain waste disposal sites. The Company accrues for environmental issues in the
accounting period that the Company’s responsibility is established and when the cost can be reasonably
estimated. The Company has accrued $7.1 million as of December 29, 2002, representing management’s
estimate of the total cost of ultimate disposition of known environmental matters. Such amount is not
discounted and does not reflect the recovery of any amounts through insurance or indemnification arrange-
ments. These cost estimates are subject to a number of variables, including the stage of the environmental
investigations, the magnitude of the possible contamination, the nature of the potential remedies, possible joint
and several liability, the timeframe over which remediation may occur and the possible effects of changing
laws and regulations. For sites where the Company has been named a PRP, management does not currently
anticipate any additional liability to result from the inability of other significant named parties to contribute.
The Company expects that such accrued amounts could be paid out over a period of up to ten years. As
assessments and remediation activities progress at each individual site, these liabilities are reviewed and
adjusted to reflect additional information as it becomes available. There have been no environmental problems
to date that have had or are expected to have a material effect on the Company’s financial position or results of
operations. While it is reasonably possible that a material loss exceeding the amounts recorded may have been
incurred, the potential exposure is not expected to be materially different than the amounts recorded.

In papers dated October 23, 2002, Enzo Biochem, Inc. and Enzo Life Sciences, Inc. (“Enzo”) filed a
complaint in the United States District Court for the Southern District of New York, Civil Action
No. 02-8448, against Amersham PLC, Amersham Biosciences, PerkinElmer, Inc., PerkinElmer Life
Sciences, Inc., Sigma-Aldrich Corporation, Sigma Chemical Company, Inc., Molecular Probes, Inc., and
Orchid Biosciences, Inc. The six count complaint alleges that the Company breached our distributorship
agreement with Enzo, infringed Enzo’s patents, engaged in unfair competition and fraud, and committed torts
against Enzo by, among other things, engaging in commercial development and exploitation of Enzo’s
patented products and technology, separately and together with the other defendants. Enzo seeks injunctive
and monetary relief. Management believes that we have meritorious defenses to Enzo’s complaint and intend
to contest the claims vigorously. Management is currently unable, however, to determine whether resolution of
these matters will have a material adverse impact on our financial position or results of operations.

Note 17: Warranty Reserves

The Company provides warranty protection for certain products for periods ranging from one to three
years beyond the date of sale. The majority of costs associated with warranty obligations include the
replacement of parts and the time of service personnel to respond to repair and replacement requests. A
warranty reserve is recorded based upon historical results, supplemented by management’s expectations of
future costs. A summary of warranty reserve activity for the year ended December 29, 2002 is as follows:

{In thousands)

Balance at December 30, 2001 .. ... ... it $ 8,694
PrOVISION . o it e 2,777
CargeS . it e (1,837)
O T o e 175

Balance at December 29, 2002 .. ... e $ 9,809

Note 18: Stockholders’ Eguity

Stock-Based Compensation. As of December 29, 2002, the Company had three stock-based compensa-
tion plans. Under the 2001 Incentive Plan, 8.8 million shares of the Company’s common stock were made
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available for option grants, restricted stock awards, performance units and other stock-based awards. Under
the Life Sciences Plan, 2.3 million shares of the Company’s common stock were made available for option
grants. The Company also has an Employee Stock Purchase Plan, whereby participating employees have the

right to purchase common stock at a discount.

The following table summarizes stock option activity for the three years ended December 29, 2002:

2002 2001 20600
Number of Weighted- Number of Weighted- Number of Weighted-
Shares Average Price Shares Average Price Shares Average Price
(Shares in thousands)

Outstanding at

beginning of year.... 15,985 $26.25 9,650 $19.52 9,144 $11.77
Granted ............. 3,252 12.06 9,315 30.31 5,564 25.39
Exercised ............ (626) 11.74 (2,073) 12.41 (3,724) 10.12
Lapsed .............. (3,131) 31.74 (907) 28.85 (1,334) 15.51
Outstanding at end of

Vear . ... 15,480 23.32 15,985 26.25 9,650 19.52
Exercisable at end of

year............... 6,356 $19.97 5,567 $17.43 2,490 $12.71

The following table summarizes information about stock options outstanding at December 29, 2002:

Options Qutstanding

Options Exercisable

Number Weighted- Number

Outstanding at Average Weighted- Exercisable at Weighted-

December 29, Remaining Average December 29, Average Exercise

Prices 2002 Contractual Life Exercise Price 2002 Price

$ 3.11- 423 27,390 1.9 $ 4.20 27,390 $ 4.20
4.67 - 585 620,139 6.6 5.05 27,139 4.69
7.03 - 9.88 1,065,314 5.4 8.65 442,314 8.75
10.77 - 15.88 3,917,878 5.4 13.32 2,403,174 13.88
16.43 - 24.15 2,732,285 5.9 19.80 2,135,080 19.77
25.24 - 3717 5,952,286 7.3 30.58 826,809 29.74
37.98 - 56.59 1,115,984 5.0 44.78 454,666 4491
57.22 - 59.28 48,526 6.7 57.88 39,196 57.78
$ 3.11-59.28 15,479,802 6.2 $23.32 6,355,768 $19.97

The weighted-average fair value of options granted during 2002, 2001, and 1999 were $12.06, $14.40 and
$9.91, respectively. The values were estimated on the date of grant using the Black-Scholes option-pricing
model. The following weighted-average assumptions were used in the model:

Risk-free interest rate .. ......... .t

Expected dividend yield
Expected lives

Expected stock volatility. .. ......... .. .. .. ... ... .. ...,

2002 2001 2000
3.7% 4.5% 6.5%
1.0% 1.0% 2.0%

4,0 years 4.0 years 3.7 years
60% 50% 46%

In April 1999, the Company’s stockholders approved the 1998 Employee Stock Purchase Plan, whereby
participating employees currently have the right to purchase common stock at a price equal to 85% of the
lower of the closing price on the first day or the last day of the six-month offering period. The number of shares
which an employee may purchase, subject to certain aggregate limits, is determined by the employee’s
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voluntary contribution, which may not exceed 10% of base compensation. During 2002, the Company issued
739,302 shares under this plan at a weighted-average price of $8.39 per share. During 2001, the Company
issued 449,082 shares under this plan at a weighted-average price of $23.40 per share. During 2000, the
Company issued 420,534 shares under this plan at a weighted-average price of $21.82 per share. There
remains available for sale to employees an aggregate of 2.7 million shares of the Company’s stock out of
5 million shares authorized by shareholders.

Other. The Company has awarded restricted stock to certain executive employees and directors that
contain vesting provisions and performance targets. These shares were awarded under the Company’s 1999
Incentive Plan. The compensation expense associated with the fair value of these awards is recognized over
the period that the performance targets are expected to be achieved. The unearned portion of the awards is
reflected in stockholders’ equity as unearned compensation until the restrictions are released and the
compensation is earned. During the three years ended December 29, 2002, the Company awarded
190,000 shares in 2002, 15,000 shares in 2001 and 385,000 shares in 2000, with weighted-average fair values of
$23.45 per share in 2002, $28.13 per share in 2001 and $42.09 per share in 2000. The total compensation
recognized related to these restricted shares was approximately $2.6 million in 2002, $3.5 million in 2001 and
$4.1 million in 2000. As of December 29, 2002, there were 470,000 shares outstanding subject to forfeiture.

Comprehensive Income: The components of accumulated other comprehensive (loss) income, net of
tax were as follows:

-Foreign Change in Unrealized Unrealized Accumulated
Currency Minimum  Gains (Losses) Gains Other
Translation Liability of  on Derivative (Losses) on  Comprehensive
Adjustment Pension Instruments Securities (Less) Income
(In thousands)
Balance, January 3, 2000....... $(14,461) § — $ — $ 421 $(14,040)
Current year change........... (25,484) — — 482 (25,002)
Balance, December 31, 2000. . .. (39,945) —_ — 903 (39,042)
Current year change........... (20,976) — 1,407 (2,329) (21,898)
Balance, December 30, 2001. ... (60,921) — 1,407 (1,426) (60,940)
Current year change........... 34,350 (3,928} (1,407) 60 29,075
Balance, December 29, 2002.... $(26,571) $(3,928) § — $(1,366)  $(31,865)

The tax effects related to each component of other comprehensive income (loss) were as follows:

Tax Before-Tax (Provision) Affter-Tax
Amount Benefit Amount

(In thousands)

2002

Foreign currency translation adjustments.............. $ 34,350 $ — $ 34,350
Change in minimum liability of pension .............. (5,611) 1,683 (3,928)
Unrealized losses on derivative instruments............ (1,407) — (1,407)
Unrealized gains (losses) on securities................ 104 (44) 60
Reclassification adjustments. ........................ (869) 452 (417)
Other comprehensive income. ....................... $ 26,567 $2,091 $ 28,658
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Tax Before-Tax (Provision) After-Tax
Amount Benefit Amount

(In thousands)

2001

Foreign currency translation adjustments.............. $(20,976) $ — $(20,976)
Unrealized gains on derivative instruments ............ 1,407 — 1,407
Unrealized (losses) gains on securities:

(Losses) gains arising during the period ............ (3,709) 1,271 (2,438)
Reclassification adjustments. ...................... 167 (58) 109
Cther comprehensive (loss) income . ................. $(23,111) $1,213 $(21,898)

2009
Foreign currency translation adjustments . ............. $(25,484) $§ — $(25,484)
Unrealized gains on securities:
Gains (losses) arising during the period............. 673 (192) 481
Reclassification adjustment ....................... 1 — 1
Other comprehensive 1oss. .. .............c..oovi. .. $(24,810) $(192)  $(25,002)

Note 19: Financial Instruments

Financial instruments that potentially subject the Company to concentrations of credit risk consist
principally of temporary cash investments and accounts receivable. The Company believes it had no significant
concentrations of credit risk as of December 29, 2002.

In the ordinary course of business, the Company enters into foreign exchange contracts for periods
consistent with its committed exposures to mitigate the effect of foreign currency movements on transactions
denominated in foreign currencies. Transactions covered by hedge contracts include intercompany and third-
party receivables and payables. The contracts are primarily in European and Asian currencies, generally have
maturities that do not exceed 12 months, have no cash requirements until maturity and are recorded at fair
value on the consolidated balance sheet. Credit risk and market risk are not significant as the foreign exchange
instruments are contracted with major banking institutions. Gains and losses on the Company’s foreign
currency contracts are recognized immediately in earnings for hedges designated as fair value and, for hedges
designated as cash flow, the related unrealized gains or losses are deferred as a component of other
comprehensive income in the accompanying consolidated balance sheet. These deferred gains and losses are
recognized in income in the period in which the underlying anticipated transaction occurs. Effectiveness of
these cash flow hedges is measured utilizing the cumulative dollar offset method and is reviewed quarterly. For
the year ended December 29, 2002, net losses from hedges reclassified from other comprehensive income to
revenue and expense totaled $0.6 million. The notional amount of the outstanding foreign currency contracts
was approximately $103.0 million as of December 29, 2002 and $280.0 million at December 30, 2001. At
December 29, 2002 and December 30, 2001, the approximate fair value for foreign currency derivative
instruments designated as fair value hedges was $0 and $0.6 million, respectively. The approximate fair value
for foreign currency derivative instruments designated as cash flow hedges was $0 and $0.4 million at
December 29, 2002 and December 30, 2001, respectively. At January 1, 2001, the fair value of all derivative
instruments was not significant. Accordingly, when the Company adopted the provisions of SFAS No. 133,
there was no cumulative effect adjustment recorded.

During 2002, the Company entered into an interest rate swap agreement with a financial institution. This
swap agreement was designated as a fair value hedge related to the 6.8% notes due 2005. The swap converted
fixed rate debt to variable rate and was considered effective during the holding period. When the 6.8% notes
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were extinguished in December 2002, the swap was also terminated, resulting in a net gain of $4.4 million,
which is included in other expense, net.

Note 20: Leases

The Company leases certain property and equipment under operating leases. Rental expense charged to
continuing operations for 2002, 2001 and 2000 amounted to $23.5 miilion, $20.5 million, and $17.6 million,
respectively. Minimum rental commitments under noncancelable operating leases are as follows: $23.8 million
in 2003, $21.0 million in 2004, $18.5 million in 2005, $12.8 million in 2006, $11.5 million in 2007 and
$170.1 million after 2007.

Prior to December 29, 2002, the Company was party to a six-year operating lease agreement signed in
2000 for its Fremont, CA facility within its Optoelectronics business unit. As part of the Company’s 2002
Debt Refinancing, the Company terminated this lease arrangement by paying the $30.0 million obligation
remaining on the facility. Accordingly, the facility is now reflected in the Company’s fixed asset balance.

Note 21: Industry Segment and Geographic Area Information

The Company’s businesses are reported as four reportable segments which reflect the Company’s
management and structure under three strategic business units (“SBUs”"). The accounting policies of the
reportable segments are the same as those described in Note 1. The Company evaluates the performance of its
operating segments based on operating profit. Intersegment sales and transfers are not significant.

The operating segments and their principal products and services are:

Life Sciences:  Provider of drug discovery, genetic screening and chemical analysis tools and instrumen-
tation used in daily applications for scientific research and clinical applications.

Analytical Instruments: Analytical tools employing technologies such as molecular and atomic spec-
troscopy, high-pressure liquid chromatography, gas chromatography and thermal analysis.

Optoelectronics. A broad spectrum of digital imaging, sensor and specialty lighting components to
customers in a wide variety of industries, including the biomedical and consumer products markets.

Fluid Sciences: Provider of critical sealing and fluid containment products and services for the
aerospace, semiconductor and power generation markets, as well as engine lubricant testing services.

Sales and operating profit by segment for the three years ended December 29, 2002 are shown in the table
below:

2002 2001 2000
(In thousands)

Life Sciences

Sales ..o $ 494308 § 346,110 $ 221,401
Operating profit (loss)...... ... i, 8,006 (46,366) (3,636)
Analytical Instruments

Sales ... 497,404 568,373 617,699
Operating profit ... ... .. i 19,425 77,755 56,076
Optoelectronics

Sales ... 323,784 380,227 447,129
Operating (loss) profit......... ... ... .. ... ... (3,998) 51,268 96,126
Fluid Sciences

Sales ... 189,485 230,629 251,753
Operating profit ......... ... i 17,476 57,272 45,071
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2002 2001 2060
(In thousands)

Other

SaleS L — — —
Operating 10ss. . ...t (16,591) (10,214) (13,779)
Continuing Operations

Sales ... e $1,504,981  $1,525,339  $1,537,982
Operating profit ....... ... ... .. $8 24318 0§ 129,715 $ 179,858

The Company’s Security and Detection Systems business (formerly included in the Analytical Instru-

ments segment) Telecommunications Components business and Entertainment Lighting business (both
formerly included in the Optoelectronics segment) are presented as discontinued operations, and therefore are
not included in the preceding table.

Additional information relating to the Company’s operating segments is as follows:

Depreciation and

Amortization Expense Capital Expenditures
2002 2001 2000 2002 2001 2009
(In thousands)

Life Sciences ............... $35,032  $34,887  $17,719  $19,686  $17,691  $16,239
Analytical Instruments ....... 9,691 17,952 21,172 5,328 32,295 3,881
Optoelectronics. . ............ 20,560 23,182 23,839 38,271 27,892 27,323
Fluid Sciences .............. 9,632 11,036 10,664 3,754 9,242 10,895
Other...................... 1,665 1,415 859 780 7,262 956
Continuing operations ........ $76,580 $88,472 $74,253  $67,819  $94,382  $59,294

Total Assets

2002 2001

(In thousands)
Life SCIeMCES .« ot $1,393,001  $1,407,774
Analytical Instruments ........ ... ... .. 690,563 719,597
OPtoeleCtrOnICS . . . v\ oot e e 291,892 392,802
Fluid Sciences ... ... i e 125,349 124,926
L 1113 PR 320,461 140,670
Net current and long-term assets of discontinued operations ......... 14,973 184,169

$2,836,239  $2,969,938
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NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

The following geographic area information for continuing operations includes sales based on location of
external customer and net property, plant and equipment based on physical location:

Sales
2002 2001 2000
(In thousands)
U S, e e $ 722,553 § 731,053 $ 697,992
United Kingdom . ........ ... i, 93,386 94,265 97,130
Japan . ... 87,394 85,800 77,062
GeIMANY . ..ot i 86,729 93,117 99,342
S ' T O 68,431 51,814 51,788
taly .. e 59,117 52,475 55,047
Othernon-U.S. ... .. ... .. . i 387,371 416,815 459,621

$1,504,981  $1,525,339  $1,537,982

Net Property,
Plant and Eguipment

2002 2001
(In thousands)
U S, $215,282  $160,523
CanaBa .. e e e 25,833 35,203
SINgAPOTE . .ottt e e 12,543 15,600
GIMANY . o ottt ettt e et e ettt e e 8,435 4,656
Finland ... 6,635 1,169
Philippines ..ottt e 6,314 7,960
United Kingdom . ... .. i 4,095 14,746
Other non-U. S, . 24,883 42,767

$304,022  $282,624

Note 22: Quarterly Financial Information (Unaudited)

Selected quarterly financial information follows:
First Second Third Fourth

Quarter Quarter Quarter Quarter Year
(In thousands, except per share data)
2002
Sales ... i $346,293  $383,096  $366,011  $409,581  $1,504,981
Operating (loss) income from

continuing operations.......... (14,896) 17,409 16,694 5,111 24,318
(Loss) income from continuing

operations before income taxes..  (28,525) 8,987 11,963 (973) (8,550)
(Loss) income from continuing '

OPErations ................... (20,658) 6,075 9,750 698 (4,135)
Net (loss) income .............. (147,360) (9,096) 7,146 (2,628) (151,938)
Basic (loss) earnings per share:

Continuing operations ......... $ (©17) $§ 005 $ 008 $ 001 $ (0.03)

Net (loss) income ............ (1.18) (0.07) 0.06 (0.02) (1.21)
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NOTES TO CONSOLIDATED FINANCIAL STATEMENTS — (Continued)

Diluted (loss) earnings per share:
Continuing operations .........
Net (loss) income ............

Cash dividends per common share

2001

Operating income (loss) from
continuing operations..........

Income (loss) from continuing
operations before income taxes. .

Income (loss) from continuing
operations . ..................

Net income (loss) ..............
Basic earnings (loss) per share:
Continuing operations .........
Net income (loss) ............
Diluted earnings (loss) per share:
Continuing operations .........
Net income (loss) ............
Cash dividends per common share

First Second Third Fourth
Quarter Quarter Quarter Quarter Year

(Im thousands, except per share data)
$ (017) $ 005 $§ 008 $ 00l $ (0.03)
(1.18) (0.07) 0.06 (0.02) (1.21)
0.07 0.07 0.07 0.07 0.28
$390,607  $380,429  $348,322  $405,981  $1,525,339
49,080 53,971 52, 687 (26,023) 129,715
36,918 47,257 48,201 (31,826) 100,550
23,124 32,035 33,986 (47,647) 41,498
23,495 29,411 31,219 (49,620) 34,505
$ 023 $ 032 $ 034 § (042) §$ 0.40
0.23 0.29 0.31 (0.44) 0.33
$ 022 $ 031 $§ 033 $ (041) $ 039
0.23 0.28 0.30 (0.43) 0.32
0.07 0.07 0.07 0.07 0.28
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ITEM 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure

Not applicable.

PART III

ITEM 10. Directors and Executive Officers of the Registrant
a) DIRECTORS

The information required by this item with respect to Directors is incorporated by reference to the
information under the caption “Election of Directors” in our proxy statement for the annual meeting of
stockholders to be held on April 22, 2003.

b) EXECUTIVE OFFICERS

The information required by this item with respect to Executive Officers is contained in Part I of this
annual report on Form 10-K under the caption “Executive Officers of the Registrant.”

ITEM 11. Executive Compensation

The information required by this item is incorporated herein by reference to the information under the
captions “Information Relative to the Board of Directors and Certain of its Committees — Director
Compensation,” “Board Compensation Committee Report on Executive Compensation,” “Compensation
Committee Interlocks and Insider Participation,” “Stock Performance Graph” and “Executive Compensa-
tion” in our proxy statement for the annual meeting of stockholders to be held on April 22, 2003.

ITEM 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder
Matters

a) EQUITY COMPENSATION PLANS

The information required by this item with respect to Item 201(d)(l) and Item 201(d)(2) of
Regulation S-K is incorporated by reference to the information under the caption “Executive Compensa-
tion — Equity Compensation Plans” in our proxy statement for the annual meeting of stockholders to be held
on April 22, 2003. The information required by this item with respect to Item 201(d) (3) of Regulation S-K
follows:

Non-Shareholder Approved Plans
Life Sciences Incentive Plan and 1999 Vivid Technologies Equity Incentive Plan

The Life Sciences Incentive Plan (“Life Sciences Plan™) was assumed when the Company acquired
Packard BioScience Company. The Life Sciences Plan and the 2001 Plan, approved by our shareholders, are
the only two plans from which the Company is still making grants. The 1999 Vivid Technologies Equity
Incentive Plan (“Vivid Plan”) was assumed when the Company acquired Vivid Technologies, Inc.; the
Company is not making future grants from this plan.

Shares subject to Plans: A maximum of 2,322,606 shares in the Life Sciences Plan, as adjusted, were
approved by the shareholders of the Packard BioScience Company for awards under the Plan. A maximum of
600,000 shares in the Vivid Plan, were approved by the shareholders of Vivid Technologies, Inc. for awards
under the Vivid Plan. Appropriate adjustments will be made to the shares subject to these Plans and to
outstanding awards upon a stock dividend, stock split, reverse stock split, recapitalization, combination,
reclassification or similar change in the capital structure of the Company. To the extent that any outstanding
option under the Life Sciences Plan expires or terminates prior to exercise in full or if shares issued upon
exercise of an option or pursuant to a stock issuance are repurchased by the Company, the shares of common
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stock for which such option is not exercised, or the repurchased shares are returned to the Life Sciences Plan
and become available for future grant.

Eligibility: The Company’s employees (excluding officers and directors) and any individuals who have
accepted an offer for employment are eligible to be granted options or awards under the Plans.

Administration. The Life Sciences Plan and the Vivid Plan are administered by the Board of Directors.
The Board has the authority to grant options and awards and to adopt, amend and repeal administrative rules,
guidelines and practices. The Board also may delegate the power to make awards to one or more executive
officers of the Company, provided that the Board fixes the maximum number of shares subject to awards and
the maximum number of shares for any one participant to be made by such executive officers. The Board may
delegate any or all of its powers under the Life Sciences Plan or the Vivid Plan to one or more committees of
the Board.

Terms and conditions: The Board may grant options to purchase common stock and determine the
number of shares to be covered by each option, the exercise price, and the conditions and limitations
applicable to the exercise of each option. The exercise price at the time of option grant may not be less than
100% of the fair market value of the common stock at the time the option is granted. The option term cannot
exceed 10 years. The Board also may grant awards based upon the common stock, including awards of
restricted stock and stock appreciation rights as well as performance awards.

Adjustments for Changes in Comimon Stock and Certain Other Events: In the event of a proposed
liquidation or dissolution of the Company, the Board will provide that all then unexercised options will become
exercisable in full and terminate effective upon such liquidation or dissolution, except to the extent exercised
before such effective date. The Board may specify the effect of a liquidation or dissolution on any award
granted under the Plan. In the event of an acquisition, defined as any merger or consolidation of the Company
with or into another entity as a result of which the Common Stock is converted into or exchanged for the right
to receive cash, securities or other property or any exchange of shares of the Company for cash, securities or
other property pursuant to a statutory share exchange transaction, the Board will provide that all outstanding
options will be assumed, or equivalent options shall be substituted, by the acquiring or succeeding corporation.
If the acquiring or succeeding corporation does not agree to assume, or substitute for the options, the Board
will provide that unexercised options will become exercisable in full as of a specified time prior to the event.

Amendment. The Board may at any time amend, suspend or terminate the Plans.

Other Plans

The Company has granted options to the Company’s Chairman and Chief Executive Officer in January
1999 under a plan that was not approved by shareholders.

Shares subject to the plan: A maximum of 900,000 shares in the plan were approved for awards under
the plan. Appropriate adjustments will be made to the shares subject to options outstanding under the plan
upon a stock dividend, stock split, reverse stock split, recapitalization, combination, reclassification, or similar
change in the capital structure of the Company. The options granted to our Chief Executive Officer were the
sole awards authorized for grant under the plan. No additional grants may be made under the plan.

Administration: The plan is administered by the Board of Directors. The Board has the authority to
adopt, amend and repeal administrative rules, guidelines and practices. The Board may delegate any or all of
its powers under the Plans to one or more committees of the Board.

Terms and conditions: Two option grants totaling 900,000 shares were made to the Chief Executive
Officer. The first grant was made on January 8, 1998, for 400,000 shares with a per share exercise price of
$10.59 and an expiration date in January 2008. The option vested in full in January 2001. The second grant
was made on January 20, 1999, for 500,000 shares with a per share exercise price of $13.63 and an expiration
date in January 2009. The option vested in full in January 2000. Vesting of the second option accelerated
based on satisfaction of the performance target of 50% cumulative growth in earnings per share within two
(2) years or less over the base year 1998, adjusted for the effects of acquisitions and divestitures. In each case,
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the option exercise price represented the fair market price of the stock on the date of grant. Upon the death or
total disability of the optionee, the optionee or his estate has one year to exercise vested options. Upon
retirement at a Company-recognized retirement age the optionee has the earlier of three (3) years or January
2009 to exercise vested options. Upon termination of the optionee’s employment, all further vesting stops and
all unvested shares are cancelled. Upon a change in control of PerkinElmer, all unvested options become 100%
vested.

b) SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT

The information required by this item with respect to Item 403 of Regulation S-K is incorporated by
reference to the information under the captions “Security Ownership of Certain Beneficial Owners” and
“Security Ownership of Management” in our proxy statement for the annual meeting of stockholders to be
held on April 22, 2003.

Item 13. Certain Relationships and Related Transactions

The information required by this item is incorporated herein by reference to the information under the
caption “Executive Compensation — Employment and Other Agreements” in our proxy statement for the
annual meeting of stockholders to be held on April 22, 2003.

Item 14. Contrels and Procedures

1. Evaluation of disclosure controls and procedures. Based on their evaluation of our disclosure
controls and procedures (as defined in Rules 13a-14(c) and 15d-14(c) under the Securities Exchange Act of
1934) as of a date within 90 days of the filing date of this annual report on Form 10-K, our Chief Executive
Officer and Chief Financial Officer have concluded that our disclosure controls and procedures are designed to
ensure that information required to be disclosed in the reports that we file or submit under the Exchange Act
is recorded, processed, summarized and reported within the time periods specified in the SEC’s rules and
forms and are operating in an effective manner.

2. Changes in internal controls. There were no significant changes in our internal controls or in other
factors that could significantly affect these controls subsequent to the date of their most recent evaluation.
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PART IV

Btem 15, Exhibits, Financial Statement Schedules and Reports on Form 8-K
(a) DOCUMENTS FILED AS PART OF THIS REPORT:
1. FINANCIAL STATEMENTS
Included in Part II, Item 8:
Independent Auditors’ Report
Consolidated Income Statements for the Three Years Ended December 29, 2002
Consolidated Balance Sheets at December 29, 2002 and December 30, 2001
Consolidated Statements of Stockholders’ Equity for the Three Years Ended December 29, 2002
Consolidated Statements of Cash Flows for the Three Years Ended December 29, 2002
Notes to Consolidated Financial Statements

2. FINANCIAL STATEMENT SCHEDULE

Schedule Il — Valuation and Qualifying Accounts

We have omitted financial statement schedules, other than those we note above, because of the absence
of conditions under which they are required or because the required information is given in the financial
statements or notes thereto.

3. EXHIBITS

31 PerkinElmer, Inc.’s Restated Articles of Organization were filed with the Commission on
August 15, 2001 as Exhibit 3.1 to our quarterly report on Form 10-Q and are herein incorporated
by reference.

3.2 PerkinElmer, Inc.’s By-Laws as amended and restated by the Board of Directors on Aprii 27,
1999 were filed with the Commission on March 28, 2000 as Exhibit 3.3 to our annual report on
Form 10-K for the fiscal year ended January 2, 2000 and are herein incorporated by reference.

4.1 Specimen Certificate of PerkinElmer Inc.’s Common Stock, $1 par value, was filed with the
Commission on August 15, 2001 as Exhibit 4.1 to our quarterly report on Form 10-Q and is
herein incorporated by reference.

4.2 Form of Indenture dated June 28,1995 between PerkinElmer, Inc. and the First National Bank of
Boston, as Trustee, was filed with the Commission as Exhibit 4.1 to our registration statement on
Form S-3, File No. 33-59675 and is herein incorporated by reference.

4.3 Form of Senior Indenture, dated August 7, 2000, between PerkinElmer, Inc. and Bank One Trust
Company, N.A., as Trustee, was filed with the Commission as Exhibit 4.1 to our registration
statement on Form S-3, File No. 333-71069, and is incorporated herein by reference.

4.4 Form of Supplemental Indenture, dated August 7, 2000, between PerkinElmer, Inc. and Bank
One Trust Company, N.A. (successor to the First National Bank of Chicago) as Trustee, was
filed with the Commission on August 4, 2000 as Exhibit 4.1 to our current report on Form 8-K,
and is incorporated herein by reference.

4.5 Amended and Restated Rights Agreement dated as of January 30, 2001 between PerkinElmer,
Inc. and Mellon Investor Services LLC, as Rights Agent, was filed with the Commission on
March 26, 2001 as Exhibit 4.5 to our annual report on Form 10-K and is herein incorporated by
reference.

4.6 First Supplemental Indenture dated as of December 13, 2002 between PerkinElmer, Inc. and
State Street Bank and Trust Company, was filed with the Commission on December 27, 2002 as
Exhibit 4.1 to our current report on Form 8-K, and is incorporated herein by reference.
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4.7

4.8

*10.1

*10.2

10.3

*10.4

*10.5

*10.6

*10.7

*10.8

Indenture dated as of December 26, 2002 among PerkinElmer, Inc., as Issuer, Applied Surface
Technology, Inc., CCS Packard, Inc., Carl Consumable Products, LLC, Lumen Technologies,
Inc., NEN Life Sciences, Inc., Packard Bioscience Company, Packard Instrument Company,
Inc., PerkinElmer Instruments LLC, PerkinElmer Labworks, Inc., PerkinElmer Life Sciences,
Inc., PerkinElmer Optoelectronics NC, Inc., PerkinElmer Optoelectronics SC, Inc., PerkinElmer
Holdings, Inc., PerkinElmer Automotive Research, Inc., as Guarantors, and State Street Bank
and Trust Company, as Trustee, is attached hereto as Exhibit 4.7.

Registration Rights Agreement dated as of December 26, 2002 among PerkinElmer, Inc., Merrill
Lynch, Pierce, Fenner & Smith Incorporated, Banc of America Securities LLC and SG Cowen
Securities Corporation is attached hereto as Exhibit 4.8.

PerkinElmer, Inc.’s Supplemental Executive Retirement Plan revised as of April 19, 1995 was
filed as Exhibit 10.1 to our annual report on Form 10-K for the fiscal year ended December 31,
1995, and is herein incorporated by reference.

PerkinElmer, Inc.’s 1999 Incentive Plan was filed with the Commission on April 2, 1999 as
Exhibit B to our definitive proxy statement on Schedule 14A and is herein incorporated by
reference.

$415,00,000 Credit Agreement dated as of December 26, 2002 among PerkinElmer, Inc., as
Borrower, the Several Lenders from Time to Time Parties thereto, Merrill Lynch & Co., Merrill,
Lynch, Pierce, Fenner and Smith Incorporated, as Arranger, Merrill Lynch Caital Corporation,
as Syndication Agent, Societe Generale, as Documentation Agent, and Bank of America, N.A.,
as Administrative Agent, is attached hereto as Exhibit 10.3.

Letter agreement dated as of December 13, 2002 between PerkinElmer, Inc. and John Engel is
attached hereto as Exhibit 10.4.
Employment Contracts:

(1) Employment Contract between PerkinElmer, Inc. and Gregory L. Summe dated January 8,
1998, as amended by an amendment dated November 5, 1999, was filed with the
Commission on March 28, 2000 as Exhibit 10.5(a) to our annual report on Form 10-K for
the fiscal year ended January 2, 2000 and is herein incorporated by reference. Said contract
was further amended by a Second Amendment dated March 3, 2000 which was filed with
the Commission on March 26, 2001 as Exhibit 10.5(a) to our annual report on Form 10-K
and is herein incorporated by reference.

(2) Employment Contract between PerkinElmer, Inc. and Robert F. Friel dated November 18,
1999 was filed with the Commission on March 26, 2001 as Exhibit 10.5(b) to our annual
report on Form 10-K and is herein incorporated by reference.

(3) Employment contract between Terrance L. Carlson and PerkinElmer, Inc. dated June 1,
1999.

(4) Employment contract between Richard F. Walsh and PerkinElmer, Inc. dated July 29, 1999.

(5) Employment contract between Jeffrey D. Capello and PerkinElmer, Inc. dated April 29,
2002.

(6) Employment contract between John P. Murphy and PerkinElmer, Inc. dated July 11, 2001.

(7) Employment contract between Peter B. Coggins and PerkinElmer, Inc. dated July 15, 2002.

(8) Employment contract between Robert A. Barrett and PerkinElmer, Inc. dated October 29,
2002.

The employment contract between Robert F. Friel and PerkinElmer, Inc. is representative of the

employment contracts of the executive officers listed in numbers 3 through and including 8.

PerkinElmer, Inc.’s 1982 Incentive Stock Option Plan was filed as Exhibit 4(v) to our
registration statement on Form S-8, File No. 33-36082 and is herein incorporated by reference.

PerkinElmer, Inc.’s 1992 Stock Option Plan was filed as Exhibit 4(vi) to our registration
statement on Form S-8, File No. 333-32059 and is herein incorporated by reference.

PerkinElmer, Inc.’s 1998 Employee Stock Purchase Plan was filed with the Commission on
March 30, 1999 as Exhibit 10.8 to our annual report on Form 10-K and is herein incorporated by
reference.
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*10.9

*10.10

*10.11

10.12

10.13

*10.14
*10.15

*10.16

*10.17

*10.18

21
23
24
99.1

Form of Multi-Year Stock Option Grant given by PerkinElmer, Inc. to each of Messrs. Summe,
Friel, Walsh and Carlson on April 25, 2001 was filed with the Commission on March 28, 2002 as
Exhibit 10.9 to our annual report on Form 10-K and is herein incorporated by reference.

Form of Multi-Year Stock Option Grant given by PerkinElmer, Inc. to John Engel on April 25,
2001 was filed with the Commission on March 28, 2002 as Exhibit 10.10 to our annual report on
Form 10-K and is herein incorporated by reference.

PerkinElmer, Inc.’s 2001 Incentive Plan was filed with the Commission on March 12, 2001 as
Appendix B to our definitive proxy statement on Schedule 14A and is herein incorporated by
reference.

Receivables Sale Agreement dated as December 21, 2001 among PerkinElmer Receivables
Company, PerkinElmer, Inc. ABN AMRO Bank N.V,, the Committed Purchasers and Windmill
Funding Corporation (the “Receivables Sale Agreement”) was filed with the Commission on
March 29, 2002 as Exhibit 10.12 to the Company’s Annual Report on Form 10-K and is herein
incorporated by reference. The First Amendment to the Receivables Sales Agreement dated as of
June 28, 2002 is attached hereto as Exhibit 10.12(a). The Second Amendment to the
Receivables Sales Agreement dated as of October 7, 2002 is attached hereto as Exhibit 10.12(b).
The Third Amendment to the Receivables Sales Agreement dated as of December 20, 2002 is
attached hereto as Exhibit 10.12(c). The Fourth Amendment to the Receivables Sales
Agreement dated as of January 31, 2003 is attached hereto as Exhibit 10.12(d).

Purchase and Sale Agreement dated as of December 21, 2001 among PerkinElmer, Inc.,
PerkinElmer Holdings, Inc., PerkinElmer Life Sciences, Inc.,, Receptor Biology, Inc.,
PerkinElmer Instruments LLC, PerkinElmer Optoelectronics NC, Inc., PerkinElmer
Optoelectronics SC, Inc. and PerkinElmer Canada, Inc., as Originators, and PerkinElmer
Receivables Company, as Buyer was filed with the Commission on March 28, 2002 as
Exhibit 10.13 to our annual report on Form 10-K and is herein incorporated by reference.

PerkinElmer, Inc.’s Life Sciences Incentive Plan is attached hereto as Exhibit 10.14.

PerkinElmer, Inc’s 1999 Vivid Technologies Equity Incentive Plan is attached hereto as
Exhibit 10.15.

Form of Stock Restriction Agreement dated January 16, 2002 between PerkinElmer, Inc. and
each of Gregory L. Summe, for 50,000 shares of common stock, Terrance L. Carlson, for
20,000 shares of common stock, Robert F. Friel, for 30,000 shares of common stock, and
Richard F. Walsh, for 20,000 shares of common stock, was filed with the Commission on May 15,
2002 as Exhibit 10.1 to our quarterly report on Form 10-Q and is herein incorporated by
reference. Each of the Stock Restriction Agreements was amended by an amendment dated
October 24, 2002, a form of which is attached hereto as Exhibit 10.16. These Stock Restriction
Agreements are identical in all material respects except that the shares awarded to Mr. Summe
vest if his employment is terminated for any reason other than for cause.

Form of Stock Restriction Agreement dated January 2, 2002 between PerkinElmer, Inc. and each
of Gregory L. Summe, for 100,000 shares of common stock, Terrance L. Carlson, for
20,000 shares of common stock, Robert F. Friel, for 20,000 shares of common stock, and
Richard F. Walsh, for 20,000 shares of common stock, is attached hereto as Exhibit 10.17. These
Stock Restriction Agreements are identical in all material respects except that the shares awarded
to Mr. Summe vest if his employment is terminated for any reason other than for cause.

Stock Restriction Agreement dated July 15, 2002 between PerkinElmer, Inc. and Peter B.
Coggins for 20,000 shares of common stock is attached hereto as Exhibit 10.18(a). Stock
Restriction Agreement dated July 15, 2002 between PerkinElmer, Inc. and Mr. Coggins for
10,000 shares of common stock is attached hereto as Exhibit 10.18 (b).

Subsidiaries of PerkinElmer, Inc. is attached hereto as Exhibit 21.

Consent of Independent Public Accountants (appears on Independent Auditors’ Consent page).
Power of Attorney (appears on Power of Attorney page).

Certifications pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the
Sarbanes-Oxley Act of 2002 is attached hereto as Exhibit 99.1.
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* This exhibit is a management contract or compensatory plan or arrangement required to be filed as an
Exhibit pursuant to Item 15 (c¢) of Form 10-K.

(b) REPCRTS ON FORM 8-K

On Cctober 29, 2002, we filed a current report with the Commission for the purpose of disclosing under
Item 5 (Other Events) that we had reclassified the results of our Fluid Sciences business unit as continuing
operations.

Cn December 2, 2002, we filed a current report with the Commission for the purpose of disclosing under
Item 5 (Other Events) our consolidated financial statements for fiscal years 2002 and 2001 and related
information and to also disclose our planned private placement of senior subordinated notes.

On December 5, 2002, we filed a current report (which amended and restated our current report filed on
December 4, 2002) with the Commission for the purpose of disclosing under Item 9 (Regulation FD
Disclosure) materials to be used in presentations with prospective purchasers of our senior subordinated notes.

On December 9, 2002, we filed a current report with the Commission for the purpose of disclosing under
Item 5 (Other Events) that in connection with our previously announced cash tender offer relating to our
6.80% Notes due October 15, 2005, we had received the requisite consents to amend the applicable indenture
to eliminate substantially all of its restrictive covenants.

On December 12, 2002, we filed a current report with the Commission for the purpose of disclosing under
Item 5 (Other Events) the formation of our Life and Analytical Sciences business unit and associated
anticipated restructuring charges and cost savings.

On December 16, 2002 we filed a current report with the Commission for the purpose of disclosing under
Item 5 (Other Events) our agreement to sell $300 million aggregate principal amount of our 8.875% Senior
Subordinated Notes due 2013 and the extension of our cash tender offer for our 6.80% Notes due October 15,
2005.

On December 27, 2002, we filed a current report with the Commission for the purpose of disclosing under
Item 5 (Other Events) of that we had substantially completed our previously announced refinancing plan to
repay existing debt.

On December 30, 2002, we filed a current report with the Commission for the purpose of disclosing under
Item 5 (Other Events) that we had accepted for payment $378,709,750 aggregate principal amount at
maturity of our zero coupon convertible debentures due August 7, 2020, pursuant to our cash tender offer.
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SCHEDULE II

PERKINELMER, INC. AND SUBSIDIARIES

VALUATION AND QUALIFYING ACCOUNTS
For the Three Years Ended December 29, 2002
(In thousands)

Balance at Balance
Beginning of Charges/ at End
Description Year Provisions ~ Writeoffs  Other" of Year
Reserve for Doubtful Accounts
Year Ended December 31,2000 ............. $10,359  $ 5899  $(3,209) $ 273¥  §13,322
Year Ended December 30, 2001 ............. 13,322 1,056 (1,953) 5620 12,987
Year Ended December 29,2002 ............. $12,987 $10,395  $(3,494) $1,525 $21,413

(1) Unless otherwise described, other amounts primarily relate to the impact of foreign exchange movements.

(2) Includes reserve for doubtful accounts related to NEN acquisition in 2000, net of reserve decreases for
divested businesses.

(3) Includes reserves for doubtful accounts related to Packard acquisition.
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INDEPENDENT AUDITORS’ CONSENT

We consent to the incorporation by reference in Registration Statement Nos. 333-91535 and 333-66686
each on Form S-4; Registration Statement No. 333-59446 on Form S-3 and Registration Statement Nos.
2-98168, 33-36082, 33-35379, 33-49898, 33-57606, 33-54785, 33-62805, 333-8811, 333-32059, 333-32463,
33-59675, 333-50953, 333-56921, 333-58517, 333-61615, 333-65367, 333-69115, 333-70977, 333-71069,
333-81759, 333-30150, 333-61938, 333-73350, and 333-92228 each on Form S-8 of PerkinElmer, Inc. of our
report dated January 22, 2003 (which report expresses an unqualified opinion and includes an explanatory
paragraph relating to a change in method of accounting for goodwill and intangible asset to conform to
Statement of Financial Accounting Standards No. 142), appearing in this Annual Report on Form 10-K of
PerkinElmer, Inc. for the year ended December 29, 2002.

/s/ DELOITTE & ToucHE LLP

Boston, Massachusetts
March 18, 2003

POWER OF ATTORNEY

We, the undersigned officers and directors of PerkinElmer, Inc., hereby severally constitute Gregory L.
Summe and Terrance L. Carlson, and each of them singly, our true and lawful attorneys with full power to
them, and each of them singly, to sign for us and in our names, in the capacities indicated below, this Annual
Report on Form 10-K and any and all amendments to said Annual Report on Form 10-K, and generally to do
all such things in our name and behalf in our capacities as officers and directors to enable PerkinElmer, Inc. to
comply with the provisions of the Securities Exchange Act of 1934, and all requirements of the Securities and
Exchange Commission, hereby rectifying and confirming signed by our said attorneys, and any and all
amendments thereto.

Witness our hands on the date set forth below.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the
registrant has duly caused this report to be signed om its behalf by the undersigned, thereunts duly

authorized.
PERKINELMER, INC.
Signature Title Date
By: /s/  GREGORY L. SUMME Chairman of the Board, Chief March 18, 2003
Gregory L. Summe Executive Officer and President
(Principal Executive Officer)
By: /s/  ROBERT F. FRIEL Senior Vice President and Chief March 18, 2003
Robert F. Friel Financial Officer (Principal Financial
Officer)
By:  /s/ JeFFrREY D. CAPELLO Vice President — Finance, March 18, 2003
Jeffrey D. Capello Treasurer and

Chief Accounting Officer (Principal
Accounting Officer)

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below
by the fellowing persoms en behalf of the registrant and in the capacities angd on the date indicated:

Signature Title Date

By: /s/ Tamara J. ERICKSON Director March 18, 2003
Tamara J. Erickson

By: /s/ NICHOLAS A. LOPARDO Director March 18, 2003
Nicholas A. Lopardo

By: /s/ ALEXIs P. MICHAS Director March 18, 2003
Alexis P. Michas

By: /s/ MicuateL C. RUETTGERS Director March 18, 2003
Michael C. Ruettgers

By: /s/  Dr. Vicki L. SATO Director March 18, 2003
Dr. Vicki L. Sato

By:  /s/ GABRIEL SCHMERGEL Director March 18, 2003
Gabriel Schmergel

By: /s/ KenToN J. SICCHITANO Director March 18, 2003
Kenton J. Sicchitano

By: /s/  GREGORY L. SUMME Director March 18, 2003
Gregory L. Summe

By: /s/  G. ROBERT ToD Director March 18, 2003
G. Robert Tod




CERTIFICATIONS
[, Gregory L. Summe, certify that:
1. T have reviewed this annual report on Form 10-K of PerkinElmer, Inc.;

2. Based on my knowledge, this annual report does not contain any untrue statement of a material
fact or omit to state a material fact necessary to make the statements made, in light of the circumstances
under which such statements were made, not misleading with respect to the period covered by this annual
report;

3. Based on my knowledge, the financial statements, and other financial information included in this
annual report, fairly present in all material respects the financial condition, results of operations and cash
flows of the registrant as of, and for, the periods presented in this annual report;

4. The registrant’s other certifying officer and I are responsible for establishing and maintaining
disclosure controls and procedures (as defined in Exchange Act Rules 13a-14 and 15d-14) for the
registrant and have:

a) designed such disclosure controls and procedures to ensure that material information relating
to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this annual report is being prepared;

b) evaluated the effectiveness of the registrant’s disclosure controls and procedures as of a date
within 90 days prior to the filing date of this annual report (the “Evaluation Date”}; and

¢) presented in this annual report our conclusions about the effectiveness of the disclosure
controls and procedures based on our evaluation as of the Evaluation Date;

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation,
to the registrant’s auditors and the audit committee of registrant’s board of directors (or persons
performing the equivalent function):

a) all significant deficiencies in the design or operation of internal controls which could
adversely affect the registrant’s ability to record, process, summarize and report financial data and
have identified for the registrant’s auditors any material weaknesses in internal controls; and

b} any frand, whether or not material, that involves management or other employees who have
a significant role in the registrant’s internal controls; and

6. The registrant’s other certifying officer and I have indicated in this annual report whether or not
there were significant changes in internal controls or in other factors that could significantly affect internal
controls subsequent to the date of our most recent evaluation, including any corrective actions with regard
to significant deficiencies and material weaknesses.

/s/ _GREGORY L. SUMME
Gregory L. Summe
Chairman of the Board,

Chief Executive Officer and President

Date: March 18, 2003
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I, Robert F. Friel, certify that:

1. 1 have reviewed this annual report on Form 10-K of PerkinElmer, Inc,;

2. Based on my knowledge, this annual report does not contain any untrue statement of a material
fact or omit to state a material fact necessary to make the statements made, in light of the circumstances
under which such statements were made, not misleading with respect to the period covered by this annual
report;

3. Based on my knowledge, the financial statements, and other financial information included in this
annual report, fairly present in all material respects the financial condition, results of operations and cash
flows of the registrant as of, and for, the periods presented in this annual report;

4. The registrant’s other certifying officer and [ are responsible for establishing and maintaining
disclosure controls and procedures (as defined in Exchange Act Rules 13a-14 and 15d-14) for the
registrant and we have:

a) designed such disclosure controls and procedures to ensure that material information relating
to the registrant, including its consolidated subsidiaries, is made known to us by others within those
entities, particularly during the period in which this annual report is being prepared;

b) evaluated the effectiveness of the registrant’s disclosure controls and procedures as of a date
within 90 days prior to the filing date of this annual report (the “Evaluation Date”); and

c) presented in this annual report our conclusions about the effectiveness of the disclosure
controls and procedures based on our evaluation as of the Evaluation Date;

5. The registrant’s other certifying officer and 1 have disclosed, based on our most recent evaluation,
to the registrant’s auditors and the audit committee of registrant’s board of directors (or persons
performing the equivalent function):

a) all significant deficiencies in the design or operation of internal controls which could
adversely affect the registrant’s ability to record, process, summarize and report financial data and
have identified for the registrant’s auditors any material weaknesses in internal controls; and

b) any fraud, whether or not material, that involves management or other employees who have
a significant role in the registrant’s internal controls; and

6. The registrant’s other certifying officer and I have indicated in this annual report whether or not
there were significant changes in internal controls or in other factors that could significantly affect internal
controls subsequent to the date of our most recent evaluation, including any corrective actions with regard
to significant deficiencies and material weaknesses.

/s/  ROBERT F. FRIEL

Robert F. Friel
Senior Vice President and Chief Financial Officer

Date: March 18, 2003
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EXHIBIT INDEX

Exhibit Name

PerkinElmer, Inc.’s Restated Articles of Organization were filed with the Commission on
August 15, 2001 as Exhibit 3.1 to the our quarterly report on Form 10-Q and are herein
incorporated by reference.

PerkinElmer, Inc.’s By-Laws as amended and restated by the Board of Directors on April 27, 1999
were filed with the Commission on March 28, 2000 as Exhibit 3.3 to our annual report on
Form 10-K for the fiscal year ended January 2, 2000 and are herein incorporated by reference.

Specimen Certificate of PerkinElmer Inc.’s Common Stock, $1 par value, was filed with the
Commission on August 15, 2001 as Exhibit 4.1 to our quarterly report on Form 10-Q and is herein
incorporated by reference.

Form of Indenture dated June 28,1995 between PerkinElmer, Inc. and the First National Bank of
Boston, as Trustee, was filed with the Commission as Exhibit 4.1 to our registration statement on
Form S-3, File No. 33-59675 and is herein incorporated by reference.

Form of Senior Indenture, dated August 7, 2000, between PerkinElmer, Inc. and Bank One Trust
Company, N.A., as Trustee, was filed with the Commission as Exhibit 4.1 to our registration
statement on Form S-3, File No. 333-71069, and is incorporated herein by reference.

Form of Supplemental Indenture, dated August 7, 2000, between PerkinElmer, Inc. and Bank One
Trust Company, N.A. (successor to The First National Bank of Chicago), as Trustee, was filed
with the Commission on August 4, 2000 as Exhibit 4.1 to our current report on Form 8-K, and is
incorporated herein by reference.

Amended and Restated Rights Agreement dated as of January 30, 2001 between PerkinElmer,
Inc. and Mellon Investor Services LLC, as Rights Agent, was filed with the Commission on
March 26, 2001 as Exhibit 4.5 to our annual report on Form 10-K and is herein incorporated by
reference.

First Supplemental Indenture dated as of December 13, 2002 between PerkinElmer, Inc. and State
Street Bank and Trust Company, was filed with the Commission on December 27, 2002 as
Exhibit 4.1 to our current report on Form 8-K, and is incorporated herein by reference.

Indenture dated as of December 26, 2002 among PerkinElmer, Inc., as Issuer, Applied Surface
Technology, Inc., CCS Packard, Inc., Carl Consumable Products, LLC, Lumen Technologies,
Inc., NEN Life Sciences, Inc., Packard Bioscience Company, Packard Instrument Company, Inc.,
PerkinElmer Instruments LLC, PerkinElmer Labworks, Inc., PerkinElmer Life Sciences, Inc.,
PerkinElmer Optoelectronics NC, Inc., PerkinElmer Optoelectronics SC, Inc., PerkinElmer
Holdings, Inc., PerkinElmer Automotive Research, Inc., as Guarantors, and State Street Bank and
Trust Company, as Trustee, is attached hereto as Exhibit 4.7.

Registration Rights Agreement dated as of December 26, 2002 among PerkinElmer, Inc., Merrill
Lynch, Pierce, Fenner & Smith Incorporated, Banc of America Securities LLC and SG Cowen
Securities Corporation is attached hereto as Exhibit 4.8.

PerkinElmer, Inc.’s Supplemental Executive Retirement Plan revised as of April 19, 1995 was filed
as Exhibit 10.1 to our annual report on Form 10-K for the fiscal year ended December 31, 1995,
and is herein incorporated by reference.

PerkinElmer, Inc.’s 1999 Incentive Plan was filed with the Commission on April 2, 1999 as
Exhibit B to our definitive proxy statement on Schedule 14A and is herein incorporated by
reference.

$415,00,000 Credit Agreement dated as of December 26, 2002 among PerkinElmer, Inc., as
Borrower, the Several Lenders from Time to Time Parties thereto, Merrill Lynch & Co., Merrill,
Lynch, Pierce, Fenner and Smith

Incorporated, as Arranger, Merrill Lynch Caital Corporation, as Syndication Agent, Societe
Generale, as Documentation Agent, and Bank of America, N.A., as Administrative Agent, is
attached hereto as Exhibit 10.3.

Letter agreement dated as of December 13, 2002 between PerkinElmer, Inc. and John Engel is
attached hereto as Exhibit 10.4.




Exhibit
Number

10.5

10.6

10.7

10.8

10.9

10.10

10.11

10.12

Exhibit Name

Employment Contracts:

(1) Employment Contract between PerkinElmer, Inc. and Gregory L. Summe dated January 8,
1998, as amended by an amendment dated November 5, 1999, was filed with the Commission
on March 28, 2000 as Exhibit 10.5(a) to our annual report on Form 10-K for the fiscal year
ended January 2, 2000 and is herein incorporated by reference. Said contract was further
amended by a Second Amendment dated March 3, 2000 which was filed with the
Commission on March 26, 2001 as Exhibit 10.5(a) to our annual report on Form 10-K and is
herein incorporated by reference.

(2) Employment Contract between PerkinElmer, Inc. and Robert F. Friel dated November 18,
1999 was filed with the Commission on March 26, 2001 as Exhibit 10.5(b) to our annual
report on Form 10-K and is herein incorporated by reference.

(3) Employment contract between Terrance L. Carlson and PerkinElmer, Inc. dated June 1,
1999.

(4) Employment contract between Richard F. Walsh and PerkinElmer, inc. dated July 29, 1999.

(5) Employment contract between Jeffrey D. Capello and PerkinElmer, Inc. dated April 29,
2002.

{6) Employment contract between John P. Murphy and PerkinElmer, Inc. dated July 11, 2001.
(7) Employment contract between Peter B. Coggins and PerkinElmer, Inc. dated July 15, 2002.

(8) Employment contract between Robert A. Barrett and PerkinElmer, Inc. dated October 29,
2002.

The employment contract between Robert F. Friel and PerkinElmer, Inc. is representative of the
employment contracts of the executive officers listed in numbers 3 through and including 8.

PerkinElmer, Inc.’s 1982 Incentive Stock Plan Option was filed as Exhibit 4(v) to our registration
statement on Form S-8, File No. 33-36082 and is herein incorporated by reference.

PerkinElmer, Inc’s 1992 Stock Option Plan was filed as Exhibit 4(vi) to our registration
statement on Form S-8, File No. 333-32059 and is herein incorporated by reference.

PerkinElmer, Inc.’s 1998 Employee Stock Purchase Plan was filed with the Commission on
March 30, 1999 as Exhibit 10.8 to our annual report en Form 10-K and is herein incorporated by
reference.

Form of Multi-Year Stock Option Grant given by PerkinElmer, Inc. to each of Messrs. Summe,
Friel, Walsh and Carlson on April 25, 2001 was filed with the Commission on March 28, 2002 as
Exhibit 10.9 to our annual report on Form 10-K and is herein incorporated by reference.

Form of Multi-Year Stock Option Grant given by PerkinElmer, Inc. to John Engel on April 25,
2001 was filed with the Commission on March 28, 2002 as Exhibit 10.10 to our annual report on
Form 10-K and is herein incorporated by reference.

PerkinElmer, Inc.’s 2001 Incentive Plan was filed with the Commission on March 12, 2001 as
Appendix B to our definitive proxy statement on Schedule 14A and is herein incorporated by
reference.

Receivables Sale Agreement dated as December 21, 2001 among PerkinElmer Receivables
Company, PerkinElmer, Inc. ABN AMRO Bank N.V., the Committed Purchasers and Windmill
Funding Corporation (the “Receivables Sale Agreement”) was filed with the Commission on
March 29, 2002 as Exhibit 10.12 to the Company’s Annual Report on Form 10-K and is herein
incorporated by reference. The First Amendment to the Receivables Sales Agreement dated as of
June 28, 2002 is attached hereto as Exhibit 10.12(a). The Second Amendment to the Receivables
Sales Agreement dated as of October 7, 2002 is attached hereto as Exhibit 10.12(b). The Third
Amendment to the Receivables Sales Agreement dated as of December 20, 2002 is attached
hereto as Exhibit 10.12(c). The Fourth Amendment to the Receivables Sales Agreement dated as
of January 31, 2003 is attached hereto as Exhibit 10.12(d).




Exhibit

Number

10.13

10.14
10.15

10.16

10.17

10.18

21
23
24
99.1

Exhibit Name

Purchase and Sale Agreement dated as of December 21, 2001 among PerkinElmer, Inc.,
PerkinElmer Holdings, Inc., PerkinEimer Life Sciences, Inc., Receptor Biology, Inc., PerkinElmer
Instruments LLC, PerkinElmer Optoelectronics NC, Inc., PerkinElmer Optoelectronics SC, Inc.
and PerkinElmer Canada, Inc., as Originators, and PerkinElmer Receivables Company, as Buyer
was filed with the Commission on March 28, 2002 as Exhibit 10.13 to our annual report on
Form 10-K and is herein incorporated by reference.

PerkinElmer, Inc.’s Life Sciences Incentive Plan is attached hereto as Exhibit 10.14.

PerkinElmer, Inc.’s 1999 Vivid Technologies Equity Incentive Plan is attached hereto as
Exhibit 10.15.

Form of Stock Restriction Agreement dated January 16, 2002 between PerkinElmer, Inc. and each
of Gregory L. Summe, for 50,000 shares of common stock, Terrance L. Carlson, for 20,000 shares
of common stock, Robert F. Friel, for 30,000 shares of common stock, and Richard F. Walsh, for
20,000 shares of common stock, was filed with the Commission on May 15, 2002 as Exhibit 10.1 to
our quarterly report on Form 10-Q and is herein incorporated by reference. Each of the Stock
Restriction Agreements was amended by an amendment dated October 24, 2002, a form of which
is attached hereto as Exhibit 10.16. These Stock Restriction Agreements are identical in all
material respects except that the shares awarded to Mr. Summe vest if his employment is
terminated for any reason other than for cause.

Form of Stock Restriction Agreement dated January 2, 2002 between PerkinElmer, Inc. and each
of Gregory L. Summe, for 100,000 shares of common stock, Terrance L. Carlson, for 20,000 shares
of common stock, Robert F. Friel, for 20,000 shares of common stock, and Richard F. Walsh, for
20,000 shares of common stock, is attached hereto as Exhibit 10.17. These Stock Restriction
Agreements are identical in all material respects except that the shares awarded to Mr. Summe
vest if his employment is terminated for any reason other than for cause.

Stock Restriction Agreement dated July 15, 2002 between PerkinElmer, Inc. and Peter B. Coggins
for 20,000 shares of common stock is attached hereto as Exhibit 10.18(a). Stock Restriction
Agreement dated July 15, 2002 between PerkinElmer, Inc. and Mr. Coggins for 10,000 shares of
common stock is attached hereto as Exhibit 10.18(b).

Subsidiaries of PerkinElmer, Inc. is attached hereto as Exhibit 21.
Consent of Independent Public Accountants (appears on Independent Auditors” Consent page).
Power of Attorney (appears on Power of Attorney page).

Certifications pursuant to 18 U.S.C. Section 1350, as adopted pursuant to Section 906 of the
Sarbanes-Oxley Act of 2002 is attached hereto as Exhibit 99.1.




Corporate Headquarters

PerkinElmer, Inc.

45 William Street

Wellesley, MA 02481-4078

Phone: (781) 237-5100

Fax: (781) 237-9386

www.perkinelmer.com

information requests from security analysts and other members
of the financial community can be directed to Investor Relations.

Annual Meeting

The Annual Meeting of PerkinElmer, Inc. stockholders will be hetd

at 10:30 AM. on Tuesday, April 22, 2003, at the Sheraton Needham
Hotel in Needham, Massachusetts. A formal meeting notice, an Annual
Report, a Proxy Statement and a form of Proxy will be mailed to each
stockholder of record.

independent Accountants
Deloitte and Touche LLP

200 Berkeley Street

Boston, MA 02116

Stockholder Services

PerkinElmer stockholder records are maintained by its fransfer agent,
Mellon Investor Services, LLC. Inguiries relating to stockholder records,
stock transfer, changes of ownership, changes of address, dividend
payments, dividend reinvestment, direct deposit of quarterly dividends
and consolidation of accounts should be addressed to:

Mellon Investor Services, LLC

85 Challenger Road

Ridgefield Park, NJ 07660

www.melloninvestor.com

Or stockholders may call toli-free at 1-877-711-4098.
For the hearing-impaired, call 1-800-231-5469 (domestic),
1-201-329-8354 (foreign), (TTY/TDD).

Stock Exchange Information
PerkinElmer, Inc. common stock is listed and traded on the
New York Stock Exchange. Ticker symbol: PKI.

Investor Relations Information Line

The Company’s quarterly earnings results are available through
the PerkinElmer Investor Relations Information Line. Stockholders
can receive current corporate information, such as dividend data,
recent earnings and press release information. The toll-free number
is 1-877-PKI-NYSE.

PerkinElmer Standards of Business Conduct

PerkinElmer is fully committed to conducting business with our cus-
tomers, stockholders, and employees in accordance with high moral
and ethical principles, and in compliance with applicable law. As part
of this commitment, PerkinElmer provides Business Conduct training
and its Standards of Busingss Conduct to all employees, who are
expected to follow the spirit as well as the letter of the law. At
PerkinEimer, we place a high priority on managing our business in an
ethical manner in order to maintain our established reputation for
integrity and dependability.

Factors Affecting Future Performance

This document contains “forward-looking” statements within the
meaning of the Private Securities Litigation Reform Act of 1895,

Any statements contained in this document that relate to prospective
events or developments are deemed to be forward-looking state-
ments. Waords such as “believes,” “anticipates,” “plans,” “expects,”
“orojects,” “forecasts,” “will” and similar expressions are intended to
identify forward-looking statements. There are a number of important
factors that could cause actual results or events to differ materially
from those indicated by these forward-looking statements, including
risks related to our debt levels, our ability to comply with the financial
covenants contained in our credit agreements, a downturn in our
customers’ markets, our failure to introduce new products in a timely
manner, regulatory changes, risks related to our international opera-
tions, our inability to integrate acquired businesses into our existing
business and to successfully combine our Life and Analytical
Sciences businesses, and competition, as well as other factors which
we describe under the caption “Forward-Looking Information and
Factors Affecting Future Performance” in our most recently filed
annual report on Form 10-K. We disclaim any intention or obligation
to update any forward-looking statements as a result of develop-
ments occurring after the date of this document.

"

Form 10-K

This Annual Report to Stockholders includes a copy of our Annual Report
on Form 10-K for tﬁe fiscal year ended December 29, 2002, excluding
exhibits, as filed with the SEC and available through our website at
www.perkinelmer.com. We will, upon written request and payment of an
appropriate processing fee, provide our stockholders with copies of the
exhibits to our Annual Report on Form 10-K. Please address your request to
PerkinElmer, Inc., 45 William Street, Wellesley, Massachusetts 02481,
Attention: Investor Relations.

PerkinElmer® and all other trademarks identified by ® or ™ are trademarks of Perkinflmer, Inc.
All other trademarks mentioned in this document are the property of their respective owners,
including Six Sigma® and Innova®




PerkinElmer

precisely.

PerkinElmer, Inc.
45 William Street Wellesley, MA 02481 Phone: 781-237-5100 Fax: 781-237-9386  www.perkinelmer.com




